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National Board 
Active In Public 
Relations Services 


Dropping of National Advertising 
Temporarly Does Not Impair 
Value of Work Done 


DEP’T HAS FULL PROGRAM 





Messages of Stock Fire Insurance 
and Fire Prevention Carried to 
All Parts of Country 





Even though the National Board of 
Fire Underwriters has discontinued tem- 
porarily its campaign of ational adver- 
tising in well-known magazines, which to 
many appeared to be the outstanding 
work of the public relations department, 
as a matter of fact that department is 
still working full time on the general 
subjects of gaining support for stock fire 
insurance and spreading the message of 
fire prevention efforts. The summer 
months do not bring any let-up in effort. 
While the national advertising campaign, 
carried on for several years, absorbed the 
major part of the funds appropriated to 
the public relations department, it took 
only a comparatively small amount of 
time to prepare and was only one of 
many items on the department’s annual 
program. 

On the press now is the Fire Preven- 
tion Week issue of “Safeguarding Amer- 
ica Against Fire” which contains much 
valuable material for use in connection 
with the observation of Fire Prevention 
Week, October 7-13. Within a few days 
“Safeguarding America Against Fire” 
will be distributed to thousands of read- 
ers in all parts of the country so they 
can prepare for the activities of October. 
A. Wilbur Nelson, manager of the Na- 
tional Board public relations department, 
is also busy at the moment with posters 
and stickers and communications to na- 
tional, state and municipal public officials 


enlisting their co-operation for Fire Pre- 
vention Week. 


New Pamphlet on Stock Insurance 


Another line of activity being under- 
taken by the public relations department 
how is the preparation of material to 
combat assessment mutual fire company 
Competition. There will be issued short- 
ly a comprehensive pamphlet entitled “A 
Few Arguments in Favor of Stock Com- 
pany Fire Insurance,” which will be sim- 
ilar in form to the booklet, “A Few Ar- 
guments Against Self-Insurance Funds,” 
which had such a popular reception. The 
National Board is seeking constantly to 
C0-operate with local agents in the mat- 
ro of Overcoming the competition of 
eek carriers and judging from the 
“atements of agents at various meetings 
this form of aid is always welcome. 
lie he National Board contacts the pub- 

Periodically through representation at 


(Continued on Page 26) 
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“‘Perkins”’ 


A challenge, like an agency contest, supplies, very 
often, just the stimulation needed to reach a desirable 
goal. The latest we have heard was made in one of our 
Pacific Coast Agencies. The General Agent dared two 
of his associates to pay jointly for fifty cases in a four- 
week period. They boasted they could. After much 
bickering this wager was agreed upon:—If the two men 
won, the General Agent should valet them across the 
continent, on board train, to Swampscott, where our 


Convention will be held in September. 
they should jointly valet him. 


If they lost, 
After a fortnight or so 


the men began to be chesty, and in asides intended for 
their General Agent to hear they would refer to him as 


“Perkins.” 


They won, and they will exactingly ride 


“Perkins” as all three ride to New England. 


We noted that the fifty cases were to be paid-for, and 
not merely applications. This is as it should be. Paid- 
for records are real—emphatically, written “records” 


are not! 


THE PENN MUTUAL LIFE INSURANCE CO. 


Independence Square 


WM. A. LAW, President 
PHILADELPHIA 























Conventions Use 
Book In Proving 


Insurance Is Safe 
Odd Twist Given to Half-Baked 


Volume Written by Former 
Washington Statistician 


SHOW ITS’. ABSURDITY 


Author of “Is Insurance Safe?” 
Got Most Material by 
Correspondence 








When the book, “Is Life Insurance 
Safe ?” was published several months ago 
it caused quite a stir in the life insur- 
ance business in view of the fact that 
the conclusions of the author were that 
it is not safe. 

In the opinion of insurance men, soon 
after the book came out, there was prob- 
ably no more “half-baked” publication 
which has come from the press of this 
country and which purported to be a 
work of serious consequence. Since then 
insurance executives have changed their 
minds somewhat because the book’s cir- 
culation has been confined largely to 
readers who are irritated insurance men, 
but they have found, too, that a discus- 
sion of it furnishes a sure fire attractive 
feature at field conventions of insurance 
companies. Therefore, some of the pro- 
gram makers think that possibly the 
author, L. Seth Schnitman, should be 
given a vote of thanks for providing one 
of the bright interludes at conventions. 


Draws Laughs 


In most of the conventions which have 
been held in the past couple of months 
the book has cropped up at some stage 
of the sessions, and it has furnished a 
fine opportunity for discussing the safety 
of life insurance and of proving it. When 
an actuary or an investment officer gets 
through talking about the book he has 
torn it into fragments and proved plenty 
of absurdity with very little effort. The 
book also provides opportunity for 
branching out into a number of allied 
subjects so that each point can be driven 
home with emphasis and with benefit to 
the production force which constitutes 
the audience. 


P. H. Evans Uses Book as Address Text 


The first discussion of the book was 
at a meeting of the New York agencies 
of the Mutual Life a short time after 
publication. One of the actuaries ana- 
lyzed some statements in the book so 
effectively that the audience broke forth 
into a gale of laughter. Next, the book 
came in for a good lacing at the Connec- 
ticut General’s convention at Lake 
Placid, N. Y. The best review of the 
book, however, before a large audience 
was that of Percy H. Evans, vice-presi- 
dent and actuary of the Northwestern 
(Continued on Page 4) 
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THE CAREER UNDERWRITER 
SEEKS CUSTOMER PROSPECTS 


A Customer-Prospect is one who can buy. He is probably one of 
that army of 68,000,000 American Citizens who already own more 
than one hundred billion of life insurance property. He has used 
life insurance in the past only as a backlog to an estate built up by 
his own endeavors. He is now considering it as an investment. 
He is eager to rehabilitate his estate. His needs are ever present. 
He is interested in security, safety, and an income for the future 
—an income that will not fail him. He is interested in plans fitted 


to his income. He needs guidance. 


CLIFFORD L. McMILLEN 
General Agent 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 
Main Office—347 Madison Avenue 


Times Square Branch—1450 Broadway 


“ISLE OF OPPORTUNITY” 
VAnderbilt 3-5500 


CHARLES V. CROMWELL, Production Manager 
GLENN B. DORR, C.L.U., Agency Assistant 

S. LEE RICKLES, Agency Assistant 

CHARLES A. VOTAW, C.L.U., Educational Director 


R. J. PICKARD, Office Manager 
JAMES F. CHAPMAN, Agency Secretary 
MEYER M. GOLDSTEIN, C.L.U., 

Manager of Times Square Branch 
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Life Insurance Fundamentally Institution 


of Public Welfare 


Thomas I. Parkinson, Equitable Society President, Warns Against 
Increasing Tax Burden of Essentially Thrift Institution 


An inspiring panorama of the seventy- 
five years’ history of the Equitable Life 
Assurance Society was unfolded before 
the 1780 qualified delegates who assem- 
bled at the Waldorf-Astoria, New York, 
Wednesday and Thursday last week from 
all over the country. They heard officers 
and directors tell of different phases of 
the society’s history and development; 
saw the first of a library of motion pic- 
tures that will make a visual record of 
the society’s history which included a 
section showing the spectacular fire that 
destroyed the old Equitable Building at 
120 Bre vadway, in 1912, and each delegate 
was given a copy of the brief history of 
the Society’s first seventy-five years by 
William Alexander, secretary. 

An account of the first days of the 
meeting presided over by Vice-President 
W. W. Klingman was given in The East- 
ern Underwriter last week. The feature 
of the second day’s business session, of 
which Vice-President Leon O. Fisher 
was chairman, was the address by Presi- 
dent Thomas I. Parkinson. 

Stressing the importance to society of 
a service such as that rendered by the 
Equitable Society over its seventy-five 
years, President Parkinson said that in 
some ways it was more fundamentally 
important to the future 
country than the service of government 
iiself. Such fundamental service was the 
teaching day by day through its great 
body of representatives, thrift, family re- 
sponsibility, character for the individual 
and providing him with a dependable 
institution through which to realize the 
qualities it teaches. 

Government Should Realize Importance 
of Institution 


good of the 


“Sometimes on occasions like this I am 
tempted to step on familiar and inviting 
ground and express the annoyance, the 
protest which we in the life insurance 
business feel toward government some- 
times failing to realize the service which 
we are rendering supplementing the gov- 
ernment’s own activities,” said President 
Parkinson. “And if I should fall for that 
temptation, I should begin a long argu- 
ment on the justification for taxation of 
life insurance funds. But I mention the 
subject only as an illustration that some- 
times government does not seem to real- 
ize the service which our institutions per- 
form. 

“You may have noticed that the gov- 
€tnment in many states in this Union 
exempts from execution by creditors the 
Proceeds of a life insurance policy in 
order to protect their funds for the pur- 
poses for which they were intended; rec- 
gnizing the public good, the government 
Says the creditor may not take by execu- 
ion of those funds and divert them to 
4 purpose for which they were not in- 
tended. That is government recognition 
of the sacred purpose of those funds and 
the public good involved in their applica- 
tion to the benefit of the beneficiary. 


3ut government does not hesitate when 
looking for the easy method of swelling 
the public revenues to take those funds 
by taxation and divert them from the 
purposes for which they were primarily 
intended. 

“You know an old French proverb says 
‘Taxation is the art of plucking a goose 
so that you get the greatest amount of 
feathers with the least amount of 
squawk.’ I am afraid that the tax gath- 
crs have been misled by our foolish 
emphasis on the volume of our business 
in force, on the volume of our assets, 
on the volume of our income, misled 
by perhaps the emphasis which we some- 
times have put upon our freedom from 
serious distress in the financial period 
through which we have just passed and 
have turned to us on the theory that 
we had the funds and we were easy to 
pluck. 

“We have funds, large funds, but we 
have equally large liabilities. For all the 
new business that you brought in to qual- 
ify for attendance here, for all the addi- 
tions to premium income that that busi- 
ness means, the actuary has set up on 
our books corresponding liabilties, lia- 
bilities which it is our primary task, 
our primary enthusiasm to liquidate 
promptly and fully even as you prom- 
ised. 

“There may be other ways in which 
government, looking at these great insti- 
tutions, which have shown their sound- 
ness and their strength through these 
trying days, may be tempted to forget 
that they are semi-public institutions, 
serving the public welfare, and if that 
should happen it will be well for all of 
us to remember and to emphasize the 
public service that the whole institution 
of life insurance renders, and - particu- 
larly the public service which this insti- 
tution, the Equitable Society, renders, 
because it is primarily and outstandingly 
an institution of substantial people hold- 
ing substantial amounts of life insurance 
for substantial purposes, such as the edu- 


cation of children and the continuance 
of business after the death of the policy- 
holder. 

“You have often heard me and other 
representatives of this institution say 
that we did not have to wait until the 
last few years to realize that this insti- 
tution is a semi-public, public-welfare- 
serving institution, and that while we 
realize that our primary responsibility is 
to the policyholders we realize too that 
there can be no true benefit to the pol- 
icyholder unless there is resultant bene- 
fit to the public welfare. We have not 
only declared, but we have acted on the 
declaration that the public welfare is the 
goal toward which we strive; and while 
we serve the policyholders, we serve them 
with that public welfare in the back- 
ground of our purpose. And, on the 
other hand, government and government 
representatives, primarily directing their 
attention to the public welfare, will have 
to realize, or at least it will be our duty 
to see that they realize, that nothing that 
is detrimental to the millions of Ameri- 
can citizens who are our policyholders 
can be good for the public welfare.” 

Keeping Broad View of Service 

Discussing the broad service to the 
public rendered by the society, President 
Parkinson said: 

“You have more opportunity than we 
at the home office to get a real view 
of what this institution stands for. You, 
who see the event which makes our poli- 
cies, see the delivery of the check which 
provides the protection which the policy 
was intended to give, who see the relief 
and benefit flowing through by perform- 
ance on the part of the Society by its 
contract, you who have seen its emer- 
gency funds sought by the policyholder 
himself and available, you I say have 
better opportunity for realizing what this 
institution is than we at the home office. 

“The value of a gathering like this 
under the inspiration of an event like 
this is that we bring together here mem- 
bers of our board of directors, officers, 


More Than 2,700 Attended Equitable 
Society Dinner; Waldorf’s Biggest 


Although as stated elsewhere there 
‘ere 1,780 accredited delegates at the 
Equitable Society’s seventy-fifth anniver- 
sary conference in New York last week, 
many of them were accompanied by their 
wives or other members of their fami- 
lies, so that 2,700 people sat down to 
the luncheon Wednesday of last week, 
which opened the conference. A few 
more, 2,717, were served at the banquet 
Thursday night. 

This was the largest luncheon and the 
largest dinner ever served at the new 
Waldorf-Astoria. It was also the largest 
insurance company meeting ever held. 

There were two business sessions, one 
on Wednesday afternoon and the other 
on Thursday morning-only. Vice-Presi- 
dent W. W. Klingman presided on Wed- 
nesdav and the other speakers were Sec- 
ond Vice-President Albert G. Borden; 
Kellogg Van Winkle, agency manager at 


Los Angeles; Sara Frances Jones, special 
agent, Chicago; and two directors, John 
Lord O’Brian and Gage E. Tarbell. An 
account of the first session appeared in 
The Eastern Underwriter last week. 

At the second session, presided over 
by Vice-President Leon O. Fisher, the 
speakers were President Parkinson, 
Vice-Presidents W. W. Klingman, Frank 
L. Jones and William J. Graham; Sec- 
retary William Alexander and William 
M. Duff, manager of the Woods Agency, 
Pittsburgh. 

At the seventy-fifth anniversary dinner 
President Parkinson presided and among 
the speakers were Judge John Bassett 
Moore, Superintendent of Insurance 
George S. Van Schaick, Secretary Wil- 
liam Alexander and Judge Morgan J. 


O’Brien, who was one of the three trus- 
tees in connection with the mutualiza- 
tion of the society. 





THOMAS I. PARKINSON 


members of the staff from all fields of 
the society’s activities, members of the 
field force who labor in the offices, who 
labor on the firing line of production, 
members of our investment officers in 
the country—a whole procession of the 
representatives of the institution we 
bring together here, and we have an 
opportunity which is seldom presented to 
any of us to get a broad and compre- 
hensive view of what this institution is 


Service Life Insurance Renders 


“I could speak of the service which it 
renders in the stablizing of the financial 
and economic world. I could speak of 
the service which it renders in making 
available from the funds provided by 
your clients, our policyholders, the capi- 
tal which flows into the development of 
the industries and utilities of the coun- 
try, into the financing of farm ownershi; 
and the building and owning of homes 
But it is not that narrower picture of 
the institution’s services that I have in 
mind. 

“Life insurance gives to policyholders 
the feeling of security to advance and 
take risks because provision has been 
made against one disturbing risk. Then 
this institution of life insurance renders 
‘ther services to the policyholder. It 
makes him take a long range view of 
his life. We talk of the long range view 
of life insurance in terms of the actu- 
ary’s tables and in terms of investment, 
but it has its application, too, when we 
think of the influence on the life of the 
individual insured. A long range view, 
rather than a living for the present alone, 
is a natural development of the associa 
tion of a policyholder with you and the 
service which you render to him 

“Then it teaches him thrift. It teaches 
him self-sacrifice. It makes him feel his 
sense of responsibility to others. But 
above all that it provides him with the 
means of practicing thrift, of liquidating 
responsibilities. 

“It is a satisfaction to me as 
be to each and all of you t! 
institution of life insurance, including 


at this ere 


own society, has so well demonstrat 
its availability as an institution of thrift 
a means of practicing thrift, without dis 


appointment on the part of those wh 

have sacrificed themselves by their thrift 

“We have gone through more than one 
(Continued on Page 14) 
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FLORENCE E. SHAAL 


Florence E. Shaal, manager of the 
Equitable Life Assurance Society’s wo- 
men’s department in Boston; and who for 
some years was the only woman who ran 
a life insurance agency, is “critically ill 
at her home. She has been with the 
Equitable Society thirty-five years and 
for many years has been a popular fig- 
ure at field conventions of the Society, 
where her charming personality made in- 
numerable friends. A large number of 
women agents has been trained under 
Mrs. Shaal. Her husband, who died many 
years ago, was a life insurance man and 
she took up his work upon his death. 


NOW SIR CHARLES F. WILLIAMS 

Announcement has been received from 
the Vatican that Pope Pius XI. has 
made Charles F. Williams, president of 
the Western & Southern Life, Knight 
Commander of the Order of St. Gregory 
the Great, with the privilege of wearing 
the plaque. He will be known as Sir 
Charles F. Williams. 


C.L.U. National Speaker 








DR. RALPH E 


HEILMAN 


Dean Ralph E. Heilman of the School 
of Commerce, Northwestern University, 
will be the principal speaker at the an- 
nual meeting of the national chapter of 
C.L.U. to be held at the Hotel Schroeder, 
Milwaukee, September 26. Lawrence C. 
Woods, Jr., Woods Agency, Pittsburgh, 
will be toastmaster. 





WM. ALEXANDER’S BOUQUET 


One of the delightful events on the 
anniversary dinner program of the Equi- 
table Society last week was the pre- 
sentation to Secretary William Alex- 
ander of a bouquet of sixty-five Ameri- 
can Beauty roses, one for each year of 
his service with the society. The pre- 
sentation was made by General Agent 
F. M. Crutchfield and Agency Manager 
R. M. Rvan who were chosen by the 
Old Guard to represent their respective 
managerial groups, and by Assistant Sec- 
retary W. G. Schelker of the home office 
who had been associated with Mr. Alex- 
ander for many years. 

Secretary Alexander’s gracious accept- 
ance with “I didn’t know I was a prima 
donna,” brought laughter and much ap- 
plause. 





NEW EQUITABLE GROUP CLUB 


Group producers of the Equitable So- 
cietv who have completed and paid for 
$1,000,000 or more of Group insurance 
in any calendar year from 1912 up to 
the present time formed what is to be 
known as the Group Millionaires Club 
during the convention last week. There 
were 125 representatives eligible for 
charter membership and more than fifty 
took part in the organization meeting. 





G. L. McDONALD INJURED 

Ky., July 30.—George L. 
McDonald, 72 years old, manager of the 
Phoenix Mutual Life Insurance Co., is 
under treatment at the Jewish Hospital 
for a fracture of the right leg received 
July 25 when he fell while stepping from 
his automobile. His condition is report- 
ed as fair. 


Louisville, 
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New England Mutual Life Insurance Co, 


99 years of faithful performance 


ISADORE FREID, GENERAL AGENT 


60 East 42nd St., New York City 


VACANCIES NOW BEING FILLED 


Murray Hill 2-4500 








J. W. Boynton Appointed For 


State Mutual at Baltimore 


The State Mutual Life of Worcester 
announces the appointment of J. W. 
Boynton as general agent for the Balti- 
more territory. 

Mr. Boynton is a graduate of Johns 
Hopkins University, class of 1928, and 
took a year of post-graduate work. 

A noted athlete, Mr. Boynton was se- 
lected a member of the lacrosse team 
which represented the United States in 
the 1928 Olympic Games. In college he 
was also prominent in football, basket- 
ball and track. 

Soon after his graduation Mr. Boyn- 
ton associated himself with the Balti- 
more banking firm of Alexander Brown 
& Sons; and in 1930 he entered the life 
insurance field where, aside from main- 
taining a high average production, he 
has been active in his capacity as super- 
visor. 








LIZZNIG TWALAW 


to serve you: as a credit index, as an emergency 
reserve fund, as a retirement fund. When your family 


needs it most, life insurance swings into action for it 


SMUTUAL BENEFITS 





ae LIZZNaa@ 1WALAW 


WHEN YOU NEED it most, life insurance will be ready 





alone, of all investments, is governed by events and 


THE MUTUAL BENEFIT 
INSURANCE COMPANY 


300 BROADWAY, NEWARK, NEW JERSEY 


$$ 


GREEN FEDERAL RESERVE HEAD 


Alex C. Green, who for the past fie 
years has been assistant to P. Frank 
Bushman, late president of the Federal 
Reserve Life of Kansas City who died 
last week at age 40, has been named to 
succeed the latter as president of the 
company. Mr. Green was previously as- 
sociated with Mr. Bushman in business 
in Michigan where Mr. Green at one 
time was chief examiner of the state in- 
surance department and also a director 
of the Agricultural Life of Detroit. 





BENSON TO MARRY 


Maurice Benson, recently elected at- 
torney for the American Life Conven- 
tion, and Miss Ruth Niedringhaus will 
be married in St. Louis tomorrow. They 
plan to spend their honeymoon in the 
West. Mr. Benson has been a member 
of the Convention’s legal staff for sev- 
eral years. 





ALFRED L. AIKEN SAILS 


Alfred L. Aiken, vice-president of the 
New York Life, sailed for Europe 
Wednesday on the Washington. 


Half -Baked Book 


(Continued from Page 1) 





Mutual Life, at the annual field meeting 
of the company in Milwaukee last week. 
There were about 1,000 people present 
If Author Schnitman had talked to Mr. 
Evans before he sent his manuscript to 
the publishers it would have been de- 
cidedly more accurate. 

The author is about 32 years old; car- 
ries a good line of life insurance him- 
self; and was formerly with the De- 
partment of Commerce under Hoover 
where he was a Statistician. He is now 
with the Dodge statistical outfit in New 
York. While in Washington he made an 
investigation from an insurance slant in 
1926. He began to gather papers which 
had been read before the Association of 
Life Insurance Presidents by distin- 
guished insurance executives over a long 
period of years, and he plastered the 
pages of the book with these quotes, gen- 
erally taking a paragraph or two out 0 
an address. This turned out to be @ 
clever procedure because all compamits 
upon learning that one of their execu 
tives had been quoted in the book got 
a copy in order to learn the text of the 
quotes. Thus, a pretty good circulation 
was obtained in those quarters alone. The 
book ordinarily would have had a small 
sale as the public is jaded with muck- 
raking, but this particular book, having 
been extensively advertised by publishers 
and by the insurance people themselves, 
had a sale which leaped out of its class. 


A Great Title Picker 


The book takes a wallop mostly at ™ 
surance company investments. The at- 
thor does not think much of them. He 
should have spent at least a week or two 
in the investment division of one of the 
big insurance companies where he woul 
have found that there is no question 
about life insurance being safe. The 
chances are that he probably wishes he 
had a lot more life insurance than he's 
now carrying. He could give cards a 
spades to most authors, however, whe 
it comes to picking an attractive title for 
a book. He couldn’t have chosen oe 
which would create moré discussion. . 
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Conn. Mutual Makes 
Underwriting Changes 


REDUCES ITS POLICY LIMITS 
Gross Limits on Practically All Forms 
Reduced; Monthly Income Dis- 
ability Discontinued 








A number of changes in underwriting 
practice have been made by the Con- 
necticut Mutual Life which went into 
effect August 1 and were announced to 
the field force by Harold F. Larkin, vice- 
president. ; 

Gross limits for male lives on all ages 
fom 10 to 65, covering practically all 
forms of insurance, have been reduced. 
The limits on life and endowment forms, 
ages 25 to 50, have been reduced from 
$350,000 to $300,000 with reductions of 
other ages and for other forms of insur- 
ance. Limit of the company’s retention 
for women will in the future be, the same 
as in the past, one-half that for men of 
the same age. 

The monthly income form of disability 
benefit will be discontinued entirely. 





Nine Bidders for Peoria; 
Court to Decide August 13 


Decision as to which of nine bidders 
shall reinsure the old Peoria Life will 
be made August 13 or a few days after, 
Circuit Court Judge Joseph E. Daily an- 
nounced last week after listening for two 
days to arguments in behalf of the bid- 
ders. Today was set as the day for 
filing briefs in writing. 

A bid by James P. Sullivan of Chicago 
was referred back to the receiver. 

Judge Daily announced that he would 
use William M. Corcoran of New York 
City, who has been employed as actu- 
ary to advise the receiver, as the court’s 
actuary. 

Of the nine bidders, only five pre- 
sented arguments in support of their 
proposals. They were: United Benefit 
Life of Omaha, Neb.; Illinois Bankers 
Life of Monmouth, Ill.; Henry E. Pratt, 
former state’s attorney of Peoria County, 
representing a group of policyholders 
favoring mutualization; J. B. Wolfen- 
barger, general counsel for the Peoria 
Life, representing a group proposing to 
organize a new‘company headed by G. 
W. Van Fleet, who was president of the 
Peoria Life many years ago; Life & 
Casualty Co. of Chicago. 

The following bidders asked to submit 
briefs supporting their proposals: Mu- 
tual Life of Illinois, a company in proc- 
ss of organization and headed by G. 
Hall Roosevelt of Cleveland, a brother- 
in-law of President Franklin D. Roose- 
velt; Abraham Lincoln Life, which was 
purchased a week ago by a group of 
Kansas City and Chicago financiers who 
proposed to merge it with the Peoria 
Life with headquarters in Peoria; Neb- 
taska Life of Lincoln, Neb., now in proc- 
ess of organization. 





AGENCY BUILDING SCHOOL 


The Life Insurance Sales Research Bu- 
Teas agency building school is in ses- 
Sion this week and next in the Hotel 
Windermere in Chicago. The present 
two-weeks’ session is a climax to the 
1934 curriculum which covers all the im- 
Portant phases of the agency builder’s 
job. Sixty-five general agents, managers, 
Supervisors and home office men are at- 
tending the course which runs from July 

to August 10. John Marshall Hol- 
combe, Jr., manager of the Bureau, and 
a Kenagy, assistant manager, are in 
cago for the school. 


PHOENIX MUTUAL CONFERENCE 


B. A. Griffin, assistant agency man- 
Ser from the home office of the 
paenix Mutual was in New York last 
7 and neld an informal confer- 
€ at the Hotel New Yorker with 
8ency supervisors of the Phoenix agen- 
“les in this city. 

















Help These Triers 


Ambition is not dead. 


Allover America men are striving 
to organize and carry on business 
enterprises. 


They need protection during this building 
process and will need it when they have 


become firmly established. 


Tell them how Life Insurance for business 


purposes can serve them. 





Che Prudential 


Insurance Company of America 


Epwarp D. DuFFizLp, President 


Home Office, Newark, New Jersey 




















Managers to Protest 
N. Y. C. Business Tax 


CLAIM TAX DOES NOT APPLY 








E. W. Allen, President of Managers’ As- 
sociation, Suggests Form of Filing; 


To Ask Hearing 





In a letter to members of the Life 
Managers’ Association of Greater New 
York on the New York City business 
tax, President Edward W. Allen suggested 
that only a tentative tax return be filed 
on August 1, the required date. In his 
letter Mr. Allen says: “In paying one- 
twentieth of 1% on this tentative re- 
turn (a) Pay only on commissions earned 
from New York City residents (all com- 
panies have arrived at some percentage 
basis of those just living in New York 
City and we suggest your using this same 
percentage). (b) Pay only on the differ- 
ence between the gross commissions you 
have collected and those which you have 
passed on to your agents. (c) Deduct 
$15,000 allowance. 

“With your return we suggest that you 
send a letter somewhat as follows: 

“*This tentative return includes as our 
gross receipts only such part of the com- 
missions received by us on premiums paid 
by New York City residents as belongs 
to us, and does not include such part as 
belongs at all times to our agents. 

“The enclosed payment is made under 
protest, under compulsion of the penal- 
ties proposed in Local Law No. 9. We 
contend that no tax is properly payable 
by us, first because our life insurance 
company is paying a tax on the entire 
premium receipts, and second because our 
share of the commissions is compensation 
for service, and it is unfair to tax such 
compensation when received in the form 
of commissions while exempting salaries. 

“We respectfully apply for a refund 
of the tax paid and request that our re- 
fund claim be heard by the Board of 
Excise Tax Review and at the earliest 
possible date.’” 





B. FRANK BUSHMAN DEAD 





President of Federal Reserve Life Found 
Dead in Own Yard; His Insurance 
Interests 

B. Frank Bushman, president of the 
Federal Reserve Life of Kansas City, 
Kans., was found dead in the yard of 
his home in Kansas City, Mo., on the 
morning of July 24. It was believed 
that he was overcome by the intense 
heat. He was 40 years old. At the time 
of his death he was also treasurer of the 
Fire Insurance Co. of Chicago and was 
a director of the Farmers National Life 
and the Agricultural Life. 

In his earlier years Mr. Bushman was 
in the real estate business in Detroit 
with his father. The elder Mr. Bush- 
man, who survives his son, was interested 
in several Michigan insurance companies 
and in later years he and his son held 
substantial interests in these companies 
through their mortgage investments, in- 
cluding the Agricultural Life of Bay City, 
the Grange Life of Lansing, the Detroit 
Fidelity & Surety, the General Casualty 
& Surety and the Columbian National 
Fire of Lansing. 





McBRIDE AN ASSOCIATE 

Asa D. McBride, a leading producer of 
the Penn Mutual Life’s Rochester agency 
under M. R. Miller, has been appointed 
associate general agent. He has been 
with the agency seven years. Mr. Mc- 
Bride, a graduate of the University of 
Rochester, was vice-president and gen- 
eral manager of a fruit brokerage busi- 
ness until 1927, when he joined the 
agency. 


NORTH AMERICAN UP 25% 

The North American Life reports a 
gain in sales of 25% during the first half 
of the year compared with the first six 
months in 1933. Substantial gains in the 
volume of new business is evident each 
month of 1934. 
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W. S. Buck’s 30 Years 
With Connecticut Mut. 


GENERAL AGENT IN SCRANTON 





Went With Company After Leaving 
Lehigh University; Company Officers 
Attend Anniversary Luncheon 


For thirty years Walter S. Buck of 
Scranton, Pa., has represented the Con- 
He joined it after leav- 
ing Lehigh University. The year 
was spent in Pottsville, Pa., and in 1905 


necticut Mutual. 
next 


he moved to Scranton where he found 
that although the company’s agency had 
been doing business since before the 
Civil War less than $500,000 of insurance 
was in force. He took charge and the 
agency has been going ahead ever since. 

To celebrate his thirtieth anniversary 
with the company there was an affair at 
the Scranton Club, attended by repre- 
sentatives of the agency, by townsmen 
representing business and_ professional 
life, and by Peter M. Fraser, vice-presi- 
dent, and Harold N. Chandler, secretary 
of the company. 

One unique feature was the little talk 
made by P. Anthony Sweet, district 
agent, Mutual Benefit. He was one of 
Mr. Buck’s first policyholders. 

The closing speaker was Vice-Presi- 
dent Fraser, who presented Mr. Buck 
with a thirty-year service bar; with a 
letter of personal good wishes and con- 
gratulations to the guest of honor from 
President Loomis; and who himself told 


of the high esteem in which Mr. Buck 
is held at the home office. Secretary 
Chandler also made a felicitous talk 


about the Scranton general agent. 
Gift to General Agent 


Arthur G. Engler, leading producer, 
and in the Wilkes-Barre district, dis- 
cussed “Psychology of Salesmanship.” 
Mr. Buck interrupted the meeting at this 
time to announce the engagement of the 
company’s cashier, Miss Marion Eiffert, 
who has been with the Connecticut Mu- 
tual for thirteen years. . 

Another speaker was Dr. W. E. Keller, 
chief examiner, whose connection with the 
company began before his service in the 
Spanish-American War where he served 
as Major-Surgeon. During the World 
War he was surgeon with the rank of 
Lieutenant-Colonel, Twenty-eighth Divi- 
sion. 

The Scranton agency presented the 
general agent with an electric shaving 
set, Dr. Charles Leber of the Scranton 
district making the presentation talk. 

During their addresses Vice-President 
Fraser discussed the position of the Con- 
necticut Mutual thirty years ago as coy- 
trasted with the present situation, a rec- 
ord of constant progress; and Secretary 
Chandler talked of company’s results and 
aspirations. 

The following attended, in addition to 
names already given: 

Oscar W. Brisker, Howard K. Towles, Alvin 
H. Starner, George M. Douthett, Richard E. 
Gross, Noble S. Rhoda, George L. Smead, 
Frank Carlucci, {> Henry E. Whitmore, 
Charles M. Snyder, Arthur E. Reynolds, 


Paul R. Smith, Lawrence M. Connell, Lamont 
W. Hornbeck, Benjamin L. Small, J. Stewart 
Bubb, Mary K. Stuart, Margaret B. Campbell, 
Gertrude A. Kirlin, Lyndal R. Mathis, Emil A. 
Frey, Anthony Gallizzi, J. Charles Hauser, 
Charles C. Henwood, Jacob F. Hildebrand, How- 
L. Stuart, Edward T. Cosgrove, Harold D. AIl- 
bright, Lynn R. Daugherty, Elsie Robinson, 
Marion Eijffert, Nellie Spangler, Raymond R. 
Evans, William A. Reishtein, O. Bird Sumner, 
Harry R. Zimmerman, L. Warren Detweiler, 
Harry W. Mencer and Frank S. Hutchison, 





PACIFIC* MUTUAL GAINS 


Figures of the Pacific Mutual for new 
paid-for business during the first six 
months of 1934 show an increase of $8,- 
570,000 over the corresponding period in 
1933. Total new business paid for in the 
first half of 1934 was $27,574,000. In 
1933 the amount for the same period was 
$19,004,000. Company reports show life 
insurance paid for increased 45.5%, all 
forms of accident insurance combined 
gained 49.5% and premiums for annuities 
increased 28%. 
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Agency Expansion and Capital Increase 
Planned for Abraham Lincoln Life 


Plans are under way for an agency ex- 
pansion of the Abraham Lincoln Life 
under its new ownership vested in the 
Germans of Kansas City, which will be 
accompanied by an increase in the capi- 
tal structure of the company. The agency 
activities will be directed by O. F. 
Davis, who in the old regime was as- 
sistant agency director and who has been 
with the Abraham Lincoln Life home of- 
fice since 1925. Well known in the mid- 
west accident and health field particu- 
larly, Mr. Davis entered the business 
thirteen years ago as an agent of the 
company, specializing in the sale of dis- 
ability lines. During the past five years, 
however, much of his time has been 
spent in life agency work. 

Dr. J. R. Neal, secretary and medical 
director, who was one of the organizers 
of the Abraham Lincoln Life in 1916, also 
remains with the company so that the 
organization may continue to receive the 
benefit of his good medical judgment. A 
past president of the Health & Accident 
Underwriters Conference, Dr. Neal is 
one of its most popular members. He 
has just completed a term as chairman 
of the medical section of the American 
Life Convention. 

Springfield and Chicago newspapers 
covered the passing of Abraham Lin- 
coln Life control thoroughly, the local 
interest in the deal being that the Abra- 
ham Lincoln Hotel in Springfield, IIl., is 
now controlled by Messrs. H. P. Hill, F. 
M. Feffer, Neal and Davis. “As part 
payment of their interests in the life 
company,” the Illinois State Journal ex- 
plained, “retiring President Hill and his 
three associates received $410,000 worth 
of par value 714% preferred stock.” They 
already owned the common stock in the 
hotel. 

In commenting on the Abraham Lin- 


coln Life transaction retiring President 
Hill said in part: 

“Our board had never given any pre- 
vious thought to relinquishing control of 
the company, and we were content to 
continue on in the future as we had in 
the past, but the proposition  sub- 
mitted was so attractive that we felt we 
could not well afford to refuse it. 

“Further, the new management came 
to us highly recommended and with defi- 
nite plans not only to increase the capi- 
tal structure of the company, but to 
greatly enlarge it by augmenting the al- 
ready well-established agency _ staff. 
Other plans include enlargement of the 
company by placing it in a position to 
absorb the business of any other com- 
pany or companies when the opportunity 
to do so arises.” 





Late J. A. Eckenrode’s Service 


Joseph A. Eckenrode, former Penn 
Mutual general agent in Brooklyn who 
died recently, was one of the Penn Mu- 
tual’s famous Eckenrode family num- 
bering many general agents and agents. 
His funeral was held in Harrisburg, Pa., 
which is a center of the family’s ac- 
tivities. Mr. Eckenrode was Brooklyn 
general agent from January, 1907, to 
May 1 of last year when he retired, a 
total of twenty-six years’ service. He 
had been ill for the past year, and was 
56 years old when he died. 





GIFT TO J. H. CLARKSON 


John H. Clarkson was presented with 
a diamond locket in Elmira last week 
at an outing of Elmira and Corning rep- 
resentatives of the Prudential Insurance 
Co., with which he has been associated 
in the former city for twenty years. 








Life 


Business 


From Accident Benefits 


The agent who sells accident insurance fre- 
quently pays claims and so automatically estab- 
lishes himself and his company in the confidence 
of those to whom payments are made. 


When such policyholders purchase life insur- 
ance they show a strong preference for the agent 
and the company that have already demonstrated 
ability and readiness to pay promptly. 


For accident rate card describing leading con- 


tracts call our local office. 


ESTABLISHED 1865 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 








1848 
Experienced 


Friendly 


Secure 


1934 


Union Mutual 
Life Insurance 
Company 


Portland, Maine 








August 











REVIEW OF REVIEWS ARTICLE 





Safety of Life Insurance Pointed Out by 

Joseph Stagg Lawrence, Economist 

and Editor 

An article showing the safety of life 
insurance was featured in the July issue 
of Review of Reviews, being the chief 
story of that issue. The author is Joseph 
Stagg Lawrence, economist of the maga- 
zine and editor of its weekly news letter 
service. 
_ Mr. Lawrence’s conclusions about life 
insurance are: “Life insurance has rid- 
den the tempest of the last four years 
in safety. It is now entering the haven 
of recovery. The American public is 
today paying 11.5% of its income to the 
life insurance companies in the form of 
premiums and service on investments. 
Intense competition and able, conserva- 
tive management have reduced the cost 
of insurance to the policyholder. Criti- 
cism has been limited, prejudiced and 
myopic. The assault upon thrift and the 
prospect of inflation are the two major 
dangers which the insured and the com- 
panies must combat.” 





MANAGEMENT ASS’N VOLUME 





Publish Proceedings of New York and 
Chicago Meetings; Distribution to 
Non-Members 
Proceedings of the two special confer- 
ences of the Life Office Management 
Association for 1934 have been published 
and are being distributed to members of 
the association; also to non-members 
who can purchase the volume from the 
association secretary, F. L. Rowland, Lin- 
coln National Life, at Fort Wayne, Ind. 

The book sells for $5. 

The conferences covered are those that 
were held in New York and Chicago this 
spring. The problems considered deal 
with personnel activities, life office plan- 
ning, budgeting, budgetary control and 
investment and property management 
routines. 





HEADS WOMEN’S ROUND TABLE 


In connection with the annual conven- 
tion of the National Association of Life 
Underwriters Miss Sophia W. Bliven, 
manager of the women’s unit of the John 
A. Stevenson Agency of the Penn Mu- 
tual in Philadelphia, has been appointed 
chairman of the Women’s Round Table 
to be held in the Hotel Schroeder im 
Milwaukee on September 26. The women 
will have headquarters in the hotel and 
will wear badges to differentiate them 
from women visitors. Miss Bliven says 
that the program for the round table 
is not complete and she has sent out 4 
call to women agents asking them to sug- 
gest discussion topics. 
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NEW YORK LIFE 
INSURANCE COMPANY 


% ie Seti 


“FOR THE DEFENSE OF THEIR FIRESIDES” 


oe of North and South were 
marching on Gettysburg. Balti- 
more was tense . . . streets were barri- 
caded. Husbands, fathers and brothers 
crowded the local office of the New York 
Life, anxious to make sure their policies 
would hold good if they were killed de- 
fending their homes against an invading 
army. From New York the Company 
promptly set their minds at rest by tele- 
graphing: “‘Policy-holders defending their 
fresides will be protected . . .” 

After all, the chief purpose of life in- 
surance is to protect the fireside—home 
and family, wife and children. That is 
one of the main reasons why, in buying 
your life insurance, you should be guided 


by the principle that safety is always the 
first consideration. A New York Life 
policy is one of the best investments you 
can make—for your family or yourself. 
It is backed by a strong mutual company 
successfully managed for 89 years 
through every war, epidemic and finan- 
cial crisis. 

Serving the people of the United States 
and Canada, the New York Life has a 
field organization of over 10,000 repre- 
sentatives in cities, towns and villages... 
You probably expect to buy more life 
insurance . . . so, when the New York 
Life agent calls, take advantage of the 
opportunity to have him help you work 
out a plan for your particular needs. 








“HAVE YOU EVER THOUGHT OF IT 
LIKE THIS?” 


Experience shows that in times of war and 
epidemic the demand for life insurance sudden- 
ly soars. Men naturally think of life insurance 
when danger threatens or sickness strikes... 
when it is too late, they wish they had taken 
more when they could get it. 

Unlike many other things, you can’t safely 
postpone securing life insurance ... Ask the 
New York Life representative to tell you about 
our plan combining immediate protection for 
your family with financial security for your 
later years, and to leave you our booklet, 
“Take The Worry Out of Life.” 


Make Life Insurance 


The Foundation of Your Financial Program 





SAFETY IS ALWAYS THE FIRST CONSIDERATION . . . NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A MUTUAL COMPANY FOUNDED IN 1845, 


THOMAS A. BUCKNER, President 


(The above advertisement appears in August in The Saturday Evening Post, Collier's, The Literary Digest and Time) 


51 MADISON AVENUE, NEW YORK, N, Y. 
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iiimiones anaes of 
Chicago Tribune Dies 
L. H. FISCHER WAS ON R. R. TRAIN 
$7,000,000 More Pecteition in Aetna Life 
for Tribune Employes; N. Y. Daily 


News to Increase Line 


L. H. Fischer, manager of the insur- 
ance department, Chicago Tribune, died 
last week. His death followed the an- 
nouncement that the Chicago Tribune 
had a new plan of Group insurance in 
the Aetna Life which will provide $7,000,- 
000 additional protection to 2,000 fami- 
lies of the Tribune workers; and that the 
New York Daily News Group insurance 
will also have new and larger protection. 
Fischer died on a train. 


The Chicago Tribune insurance is 
briefly outlined as follows for Editor & 
Publisher by W. E. Macfarlane, business 


manager of the paper: 

All persons on the active payroll who 
have completed one year of service are 
eligible for insurance. Others become 
eligible when they complete their first 
vear of service. Insurance is provided 
at a flat cost of $9 per thousand per year, 
regardless of age or physical condition. 
No medical examination is required. 


The First $1,000 


The first $1,000 of insurance is paid 
for by the Tribune as a gift to the em- 
ploye. Additional insurance is paid for 
by the insured. The amount a addi- 
tional insurance which one may take de- 
pends upon the amount of salary. Those 
ed yearly salary is less than $1,000 
may take $1,000 in addition to the $1,000 


paid for by the Tribune. The amount of 
insurance permitted increases $1,000 for 
each $1,000 increase in salary up to the 
salary groups of $9,000 and over, where 
a maximum of $10,000 of insurance, in ad- 
dition to the $1.000 paid for by the com- 
pany, is authorized. 

The amount for which a person is in- 
sured is payable immediately upon death, 
occurring at any age, place or time, from 
any cause, to the beneficiary designated 
by the insured. The plan includes many 
features not now available to corpora- 


tions contracting for group insurance for 
the first time. Because of the operation 
of an old contract with the insurance 
company, these new policies all carry 


permanent and total disability benefits. 


Collecting the Premium 


The Tribune has also made special ar- 
rangements to pay the insurance com- 
pany a year’s premiums in advance on 
each policy, collecting from the employe 
in monthly instalments, thereby making 
the cost of the insurance less of a finan- 
cial strain to the worker and at the same 
time enabling the employe to avoid the 


for carrying insurance 
on a monthly payment basis. Persons 
leaving employment of the Tribune have 
the right to convert their group insur- 
ance, without medical examination, into 
any one of the regular whole life or en- 
dowment policies customarily issued by 
the insurance company. 


additional charg« 


SHEPARD BRIDGEPORT PRES. 


New president of the Bridgeport, 
Conn., Life Underwriters’ Association is 
William A. Shepard, manager of the 
Bridgeport office, Fraser Agency of the 
Connecticut Mutual Life. Stanley J. 
Lonsdale, also of the Connecticut Mu- 
tual, is first vice-president and Bernard 
Gilhuly, manager for the Prudential, sec- 
nd | dent. Theodore Phillips, 
Phoenix Mutual, was re-elected secre- 
tary-treasurer 


NEWARK STAFF HONORS AGENT 

Samuel Reichenstein, who retired re- 
cently after twenty-two years of service 
with the Metropolitan Life in Newark, 
was honored by members of the New- 
ark staff of the company at a banquet 
at Hotel Alamac, Lake Hopatcong, N. J., 
last Sunday Mr. Reichenstein is 65 
years old and was pensioned June 1 as 
a special agent of the company. Samuel 
Peterfreund, manager of the Newark dis- 
trict, acted as toastmaster at the dinner. 
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Hancel- Lauer Agency Goes a 
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Hancel-Lauer Agency of the Continental American Life in New York 


The Hancel-L: 
York of the Continental 
held a fishing trip for their entire agency 


New 
American Life 


1uer Agency in 


There 
cation basis and the entire production 
staff motored to Babylon and angled for 


force recently. was no qualifi- 


1400 MID-WEST HEAT DEATHS 
Estimate $2,500,000 Insurance Involved in 
Deaths of Heat Victims in 
Central Section 


The approximately 1,400 men, women 
and children who died as the result of 
the high temperatures that have pre- 
vailed in large sections of the country 
during the latter part of June and all 
of July carried about $2,500,000 of life 
insurance according to unofficial esti- 


Louis. 

heat victims resided 
Louis County, Mis- 
other states in regard 
to heat fatalities. All-time heat records 
were exceeded during the past week. 
Generally cooler temperatures have pre- 
vailed since July 26. 


mates made in St. 

Almost 250 of the 
in St. Louis and St. 
souri leading all 


LONDON & SCOTTISH MANAGER 
J. G. Protheroe has 
Manitoba manager of the 
the London & Scottish 


been appointed 
life branch of 
\ssurance Co. 


fluke all day. 


There were three prizes offered, one 


for the largest fish caught, which was 
won by Mr. Hancel; one for the second 
— fish, which was won by Ben 


Landay, and one for Bn first fish caught, 
which was won by Samuel Gould. 





RELIANCE MEN HEAD ASS’NS. 

The Reliance Life of Pittsburgh had 
four of its representatives elected presi- 
dents of their local Life Underwriters’ 
Associations during the past several 
weeks. H. T. Burnett, manager of the 
Western Pennsylvania department, was 
installed as president of the Pittsburgh 
Association on June 22. Thomas F. Law- 
rence, manager of the Illinois depart- 
ment, was inducted as president of the 
Chicago Association on June 28. Wilson 
Slick, manager of the Wilson Slick 
Agency, Johnstown, Pa., was elected 
president of the Johnstown Association 
on July 14. And G. A. Pleus, general 
agent for the company in Florida, was 
chosen head of the Orlando Association 
of Life Underwriters on June 21. 





MISS WILLIAMS TO MARRY 

October 10 has been announced as the 
date of the marriage of Miss Mary Eliza- 
beth Williams, eldest daughter of Charles 
F. Williams, president of the Western 
& Southern Life, to Lawrence H. Kyte, 
Cincinnati attorney. 




















TRIPLE INDEMNITY 
LIFE INSURANCE 


with 
Weekly Accident Disability 
in 


One Contract for One Premium 


General Agency contracts available at Bangor, Me.; Cincinnati, Ohio; 
Toledo, Ohio; Erie, Penna.; Harrisburg, Penna.; Altoona, Penna.; 


Williamsport, Penna.; 


and Detroit. Michigan. 


Inquire 
UNITED LIFE AND ACCIDENT 
INSURANCE COMPANY 
United Life Building 
Concord, New Hampshire 
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Hot Weather Selling 


“Ice Breakers” are even more 
important in summer selling than 
in winter. Fidelity has tried and 
proven tools which increase its 
agents’ opportunities to gain a 
hearing and pave the way for more 
resultful interviews. 


Eye Appeal Effective 


These “ice breakers” bridge the 
critical first few minutes of the in- 
terview, capture attention, arouse 
interest and launch the agent into 
his selling theme. Backed by a 
complete kit of modern policy 
forms Fidelity agents find these 
“ice breakers” particularly useful 
in hot weather selling where inter- 
est must be captured quickly. 


Send for booklet, 
“The Company Back of the Contract” 


i DELITY MUTUAL LIFE 


PHILADELPHIA 


WALTER LEMAR TALBOT President e 











INSURANCE COMPANY 
H. W. ANDERSON TO HARTFORD 





Advanced from Chicago Agency to Be 
Agency Assistant at Home Office 
of Travelers 
Harry W. Anderson, formerly mana- 
ger of the life department of the Rock- 
wood Co., general agents of the Trav- 
in Chicago, has been appointed 
life, accident and group 


elers 
agency assistant, 


department of the Travelers, with head- 


quarters at the home office in Hartford. 

Mr. Anderson is a native of Chicago. 
Shortly after war service he joined the 
Chicago branch office organization of the 
Travelers as a field assistant in 1920. 
After completing his training course at 
the home office and a few months of 
field experience in which he demonstrated 
his agency building ability, he was trans- 
ferred to the Rockwood Co. as assistant 
manager of its life department. In 1922, 
he was made manager, a position he filled 
with great success. 

Mr. Anderson was active in associa- 
tion work. He is a director of the Chi- 
cago Association of Life Underwriters, 
a vice-president of the Supervisors’ Club 
of Chicago, and served as chairman of 
the Chicago Financial Independence 
Week Committee for 1934. 





ALLEN & SCHMIDT OUTING 

The Allen & Schmidt agency in New 
York City for the New England Mutual 
held its annual outing at Lido Country 
Club at Long Beach, L. I., on last Mon- 
day. The agents attending arrived in 
time for luncheon and in the afternoon 
played golf or enjoyed swimming in the 
surf. After an enjoyable dinner the re- 
mainder of the evening was spent in 
playing cards. 





MONARCH GAINS 25% 

New paid up business of the Monarch 
Life for the first half of 1934 is up al 
most 25% as compared with the same 
period of 1933. 
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Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 
of Advice and Opinion. Where Do I Fall Down? 
Why Do I Not Get Results I Feel I Am Entitled To? 


Copyright 1934 L. L. Montgomery 


Living In the Present 


Life Insurance Salesman: 
“As you know, Mr. 
unimaginative persons who are 


Prospective 
always 


Client, 
living in the 
because change disturbs their established outlooks and habits. 


the great enemies of progress are the 
present. They dread change 
They lack the mental 


vision which would show them the enormous potentialities of change in their own 


plans. They fear change. They 
situation in a man of your kind. 

gested in your 
something more nearly 


will not listen to new 
You can very easily see that the slight change sug- 
program will immeasurably 
approximating your productive caps acity. 


ideas. I do not fear that 


strengthen your position and give you 


Standardized Operations In Selling 


In the June 22 number of this column 
! outlined under the heading “Getting Un- 
usual Results” the basic principles of 
standardized operations in life insurance 
selling, showing by actual demonstrations 
of returns how successful standardized 
operations proved to be. I illustrated how 
every action and word used by the life 
insurance salesmen 


An automobile manufacturer was sell- 
ing twenty-four cars a year per salesman. 
Then he began standardized operations. 
In the first year he sold thirty-six cars a 
year per salesman, in the second year 
forty-six and in the third year fifty. In 
other words, more than doubled the sales- 
man’s selling power. 

The National 





was planned for, 
studied, tested and 
rehearsed in ad- 
vance of the sell- 
ing interview. 


There is nothing never parted. 


Selling Thought for the Week 


A wise man and his protection are 


Cash Register Co. 
spends from $1,000 
to $1,500 in the 
training of every 
salesman. It has 
found that stand- 





new about this ef- 
ficiency pri n- 
ciple of standardized operations; it should 
have been put into effect by life insur- 
ance companies long ago and would have 
saved much waste in the costs of super- 
vision and training. 

However, it is a great source of pleas- 
ure for me to see in the July 13 number 
of a contemporary an aarticle, entitled 
P arcane neve Demonstrates Prepared 
Sales Canvass on Big Scale.” Here is a 
quotation from this article, its first para- 
graph: 

“Success of the Metropolitan’s Ordinary 
sales plan, which has completed its first 
year with flying colors, constitutes a se- 
rious challenge to the familiar objections 
against the idea that the entire life in- 
surance sales process can be minutely and 
scientifically standardized.” 

The objections mentioned 
the stumbling blocks in every 


” 


have been 
attempt to 


bring the aid of science and common 
sense into life insurance selling. It has 
been proved conclusively that there is 


always one best way to do a thing, not a 
thousand and one best ways, but one best 
way. In spite of all the critics I have 
maintained that there is such a thing as 
a universally successful sales presentation 
and the experience of the Metropolitan as 
disclosed in thearticle I refer tc bears,me out. 

Don’t misunderstand me. I[ am _ not 
claiming any personal credit. I am mere- 
ly fighting for a principle as old as the 
human race, without which modern civi- 
lization as we know it would cease to 
exist. Progress and civilization consist of 
better ways of doing things. The selection 
and training of life insurance salesmen 
has been hidebound in the traditions of 
the past. It is time to make a change. 

Here are some of the results obtained in 
other fields of selling by the use of stand- 
ardized operations: 

An electric appliance manufacturer sold 
$1,000,000 worth of goods in a year with 
thirty salesmen. After training in stand- 
ardized operations sales were $3,500,000 
with seventeen salesmen. Sales were 
almost trebled with little more than half 
of the salesmen. 

A furnace manufacturer had sales of 
$12,000,000 with 300 salesmen. After 
training, sales increased to $16,000,000 a 
year with only 227 salesmen. 


ardizing what is 
said and done in 
advance of an interview increases a man’s 
sales by at least 40%. 

There is a tremendous difference be- 
tween the best life insurance salesman and 
the ordinary salesman. There is as much 
difference as between an amateur chess 
player and Dr. Alekhine, between an ama- 
teur tennis player and Perry of England, 
between a good baseball player and Babe 
Ruth, between an amateur golf player and 
an international champion. 

Why such a vast difference? All go 
through about the same motions. Most of 
the difference is in method. The leaders 
have found the one best way. They under- 
stand the psychology of the thing. They 
know about and avoid mental hazards. 
They study and apply the psychological 
factors involved in a competitive sport. 
They know they are dealing with the 
other man’s mind and that winning is a 
matter of mental as well as_ physical 
skills. 

Reduced to selling terms, the relation- 
ships the life insurance company bears 
to a man’s affairs are very simple. Thev 
involve a protection factor and a saving 
factor. The factors may be apart or com- 
bined. An individual sets aside so much 
regularly from his savings for a definite 
purpose. He combines his resources with 
his fellowmen through a mathematical 
law very easy to explain. The whole op- 
eration hinges upon the working power 
of money and the value of an idea. There 
is nothing mysterious about it, nothing 
high-brow. It is the result of human co- 
operation and _ socialization of human 
values. Its principles can be explained to 
a ten-year-old child as easily as a geog- 
raphy lesson showing the influence of cli- 
mate on human welfare. 

The details of the geography lesson can 
be universally applied with standard words 
and illustrations, so can the life insurance 
lesson. If one sales unit of a company 
finds the best, easiest and quickest way to 


get results per measure of man, 
time and effort, then that way should 
be accepted, standardized and_ used 
by all other units in the same com- 
pany. At present individual meth- 
ods are diverse and conflicting and 
supervision costs out of all pro- 
proportion to the results obtained. 
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“Opportunity for Men of Ability” 
THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 

HOME OFFICE JERSEY CITY, N. J. 
Operating in New Jersey—New York—Pennsylvania 
and Connecticut 

SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 


INDUSTRIAL 


INTERMEDIATE GROUP 














LIVE LEADS! Field men of THE LINCOLN 


NATIONAL LIFE INSURANCE COMPANY have a 


steady supply of inquiries about the policies they 





sell—from new prospects and old policyholders. National 


advertising, broad direct mailing, and frequent policyholder 
contact have resulted in thousands of personal requests for 


Lincoln Life insurance information. * * * * 8 6& 





What Is Your Business? 


relevant before, such as a_ prospective 
client’s general investments and in busi- 
ness cases details of corporation finance. 
It is now really a setting up of the rela- 
tionship that a life insurance company 
bears as a financial institution in helping 
people achieve their objective in life more 
easily and with a far greater degree of 
certainty.” 


b. €.) x. 

If you are asked what is your business 
I would reply: “Life insurance” (lower 
voice)—“that is, in a professional way.” 
If there is any reaction to this I would 
explain as follows: 

“You see, Mr. Jones, the work of a life 
insurance man has changed a great deal 
in the past few years. It has to deal ' 
with much more complicated situations Mr. Montgomery will answer the 
than formerly. It used to be a matter of questions of agents regarding their prob- 
discussing policies, now it is a matter of lems in the business. Write your ques- 
going into a prospective client’s affairs as tions to Mr. Montgomery at The Eastern 
a whole, discussing matters not thought Underwriter, 94 Fulton Street. 


WOULD END GREAT REPUBLIC 





MAKES 50% PAID-FOR GAIN 








Reinsurance or Liquidation of Los An- 
geles Company Requested by Com- 
missioner Mitchell 
Reinsurance or liquidation of the Great 
Republic Life of Los Angeles has been 
requested by California Commissioner E. 
Forrest Mitchell. Appointment of a con- 
servator for the company in May was 
brought about by the frozen condition 
of the company’s assets, but rehabilita- 
tion of the company was thought pos 
sible. The board of directors of the 
Great Republic has been trying to work 
out a plan for rehabilitation but without 
success and therefore final disposition of 

the assets has been asked. Several 
for reinsurance are understood to have 
been made. 

The company was organized in 1913 
and its business in force at the end 0 
1933 was about $24,600,000. J. L. Maritzen 
has been conservator. 


Bankers National Life Also Increases In- 
surance in Force During First Half 
of 1933; Greater Agency Develop- 
ment Planned 


The Bankers National Life of Jersey 
City has made healthy progress during 
the first six months of 1934, as the fol- 
lowing preliminary figures indicate. 

The volume of insurance in force totals 
$64,965,700, an increase of almost $5,000,- 
000 over the December 31, 1933, figures. 
Paid-for business for the first six months 
of 1934 amounted to $15,049,179 as against 
$9,943,976 for the same period in 1933— 
an increase of over 50%. 

All indications are that this record will 
be not only maintained, but consider- 
ably increased by the end of 1934. The 
company is planning extensive agency 
development work. 





STATE MUTUAL MANAGER 


Farnham B. Goulding has been ap- 
pointed manager of the conservation di- 
vision at the home office of the State 
Mutual Life of Worcester. Mr. Goulding, 
a graduate of Northeastern University, 
has been with the company since 1925. 





BENT’S 25 YEAR SERVICE 
Bartlett T. Bent, office supervisor at 
the home office of the Travelers in Hart- 
ford, completed twenty-five years of Sef 
vice with the company last week. 
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Program Completed 
For Counsel Meeting 


FRENCH LICK, AUGUST 22 TO 24 





Casualty and Surety Legal Problems 
Featured; Gov. McNutt of Indiana 
to Speak 





A well balanced program of legal prob- 
lems is in store for delegates to the an- 
nual convention of the International As- 
gciation of Insurance Counsel at 
French Lick, Ind., August 22 to 24. Harry 
McClain, Indiana insurance commission~- 
er, will give the welcoming address with 
response by William O. Reeder of St. 
Louis. After the presidential address of 
George W. Yancey, Governor Paul V. 
McNutt of Indiana will be given the 
foor. The program continues: 

August 22—P.M. 

(1) Open forum for discussion of com- 
mittee reports, and action thereon by the 
association. 

(2) Reading and consideration of pro- 
posed by-laws as published in April is- 
sue of Insurance Counsel Journal. 

(3) Discussion of any other matters 
vhich members may desire to bring be- 
fore the mecting and action thereon by 
the Association. 

(4) Appointment of Nominating Com- 
mittee by the president. 

Adjournment. 

Dinner and dance. 


August 23 

Address by R. G. Rowe, vice-president 
ff the Lumbermen’s Mutual. 

Health and Accident, or Life subject by 
Stanley K. Henshaw, assistant general 
counsel of Union Central Life. 

Address by H. Reid DeJarnette on “De- 
termining Casualty Coverage in Advance 
of Trial.” 

Adjournment. 

Golf tournament (for men). 

Bridge tournament (for ladies). 

Informal dinner. 

August 24 

Address by George Weichelt on “Cor- 
porate Suretyship.” 

Address by F. P. Brais, K.C., of Mon- 
treal. 

Report of nominating committee and 
cdvction of officers. 

Report of golf committee and presen- 
tation of trophies. 

Adjournment. 

Meeting of the executive committee. 

Entertainment Features 

3urrell Wright, entertainment eommit- 
tee chairman, has arranged for a badger 
fight the third evening and a banquet 
and floor show the final night of the 
convention. He has also arranged for 
Brown's well known place at French Lick 
to be opened. 

_ Roy Dickie, Pittsburgh, golfing 
chairman, reports that a number of 
trophies will be presented to the success- 
lul contestants, that the French Lick 
course is a fine test of golf without 
being too difficult for the average player 
and that it is in very good condition this 
‘cason. The golf tournament will be 
layed on Thursday afternoon ‘the 23rd, 
m the lower course. 





Roosevelt With Travelers 


James Roosevelt, son of the President, 
‘sa member of the new general agency 
irm of Roosevelt & Sargeant which will 
'epresent the Travelers life department 
2. Boston with offices at 108 Water 
gi Mr. Roosevelt retired recently 

I e Lawson agency, Boston, in 
which he had been associated with John 
™ Sargeant and Douglas Lawson. 


ST. LOUIS ASSOCIATION HEADS 
At the annual meeting of the General 
cL. _and Managers’ Association of 
eee Fred Ranch, National Life of 
thes ma was elected president. The 
ile Mcers include Ray Martin, Home 
Mack oq president, and Howard Cam- 

» John Hane ck, secretary-treasurer. 


LONDON LIFE TOPICS PRINTED 





New House Organ of Canadian Company 
Which Is Celebrating Sixtieth Anni- 
versary of Founding 

Newest of the Volume I Number 1 
issues is that of the London Life Topics, 
a new house organ published by the 
London Life of Ontario. The first issue 
is attractively gotten up with many il- 
lustrations and features the early history 
of the company. The cover carries a 
portrait of Joseph Jeffery, founder and 
president from 1874 to 1894. 

Fred Landon, a fellow of the Royal 
Society of Canada and an outstanding 
authority on Canadian and American his- 
tory, has written a story published in 
the magazine describing conditions in 
Canada when the London Life was 
founded sixty years ago, in 1874. Mr. 
Landon is librarian of the University of 
Western Ontario and has frequently ad- 
dressed London Life meetings. He tells 
how the Dominion of Canada was itself 
only seven years old in its political form 
when the London Life was founded. 
This was in the midst of the 1873 de- 
pression which affected Canada as well 
as the United States and Europe. Joseph 
Jeffrey, a native of England who had 
come to Canada in 1845 with his father, 
had operated an exchange office in the 
Ontario town until 1870, when he was 
appointed manager of the branch there 
of the Molsons Bank. This was a post 
he held until 1887. He was also presi- 
dent of the Ontario Loan & Debenture 
Co. 

When the London Life was organized 
by a group of local business men and 
he was made president the offices were 
maintained first in the bank, later for 
thirty years in the debenture company’s 
building. The first manager and secre- 
tary was George Case, a retired clergy- 
man who had had some experience sell- 
ing insurance. William Marden became 
secretary in 1875 and took over the duties 
of manager early in 1876. In 1883 John 
G. Richter assumed the duties of mana- 
ger and was a power in the affairs of 
the company for half a century there- 
after. 





REJOINS EQUITABLE SOCIETY 





A. R. Cassidy of Miami Qualified for 
N. Y. Anniversary Meet in 
Only 17 Days 

A. R. Cassidy of Miami, Fla., rejoined 
the Equitable Life Society seventeen 
days ago last Friday, and in that short 
time he produced $2,007 in premiums thus 
qualifying for the convention trip to New 
York in observance of the Society’s sev- 
enty-fifth anniversary. For the past few 
years Mr. Cassidy has represented the 
Penn Mutual. His early training, how- 
ever, was with the Equitable Society hav- 
ing studied under Louis Lane, veteran 
manager, when he ran the 212 Fifth Ave- 
nue agency of the Society. Mr. Lane 
and his sons entertained Mr. Cassidy 
last week on his New York visit. 





PHILIP D. AXMAN DEAD 


Philip D. Axman of Chicago, father of 
Clarence Axman, editor of The Eastern 
Underwriter, and Richard Axman, Chi- 
cago writer on boxing events, died in that 
city last week at the age of 8. Many 
years ago he was a merchant in Port 
Huron, Mich. Born in New York City, 
where he saw many of the riots and other 
exciting scenes of the Civil War period, 
he later was a witness of the Chicago 
conflagration events, his father at the 
time running a business in Clark Street. 
Until three weeks ago he daily made the 
journey from his home in Yates Avenue 
to the Loop by trolley car and attended a 
theater. In the old days it was vaude- 
ville; in iater years motion pictures. 
Many of the present day “name stars” 
bored him as he had seen originals of 
their acts and their dialogue forty or 
fifty years ago, or at least that was his 
belief. But he found the theater irre- 
sistible and couldn’t keep away. He was 
the father of seven children, six of whom 
are living. 





Appetites & Thirsts 
Right-Royally Treated 


at the friendly, cozy 


Golden Hill 


RESTAURANT 
at Fulton and William Streets 





O NE of the pleasantest “breaks” in the day in the down 
town insurance district is a meal or a drink at Childs Golden 
Hill. Here you relax in congenial surroundings, with con- 
genial company . happy accompaniments to the tempting 
food, mellow liquors, choice wines and perfect service’ 
Whether you gather informally in the cheerful Colonial Room 

. . Semi-private rooms . . . or at the Lunch Counter . . . when 
thirst or appetite call, Childs Golden Hill is always a soul 
satisfying answer! Childs Usual Modest Prices 








Wine, Dine . . . and DANCE at 


Gh SPANISH GARDEN 


12 EAST 59th STREET 
Music by DON ALFREDO and his 
famous 


BLUE AND WHITE MARIMBA BAND 


Dancing Daily and Sunday, 4 to 9 P. M.... 11 P. M. to 1 A. M. 


NO MINIMUM CHECK NO COVER CHARGE 
* * * 


Also Dancing Daily and Sunday at 
CHILDS RESTAURANT, Paramount Bldg... BROADWAY AT 43RD 














THE NATION’S HOST FROM COAST TO COAST 
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HEARD on the WAY 











Arthur C. Hoene, general agent, 
Northwestern Mutual Life, Duluth, and 
president of the general agents’ associa- 
tion of that company, gave a display of 
irritation at the recent field convention 
of the company, and can you blame him? 

To understand the background, the 
convention met in one of the hottest 
hot spells Milwaukee has yet had. It was 
105 degrees and there was not even a 
tiny breeze coming over from Lake 
Michigan, which is a short walking dis- 
tance from the Northwestern Mutual’s 
building. 

While Hoene was in the convention he 
was told that Chicago wanted him on the 
wire. Minus his coat and with a wilted 
collar Hoene landed in a telephone booth 
where he was informed that Mr. Jacobs 
of the So & So Novelty Co. (not the real 
names), wanted him. “Just a minute, 
please,” he was told by the operator. 
Then a secretary told him to wait an- 
other minute after which a second one 
informed him that Mr. Jacobs would be 


on the wire in a second. Mr. Hoene 
waited, continued to wilt. The telephone 
booth got stuffier and stuffier. More 


minutes went by, and, finally, as another 
velvet voice got on the ’phone with an 
apology that Mr. Jacobs was talking to 
St. Louis on the long distance and would 
be through directly Hoene hung up and 
hastened to the convention. 

On the following morning at 6 o'clock 
Jacobs himself awakened Hoene, and 
immediately started to apologize by say- 
ing he had forgotten Milwaukee time 
was an hour behind Chicago time, but 
now that he was fortunate enough to 
have the president of the general agents’ 
association on the wire he would like to 
know if he couldn’t have his novelty 
presented to the general agents’ associa- 
tion at the convention. 

Jacobs heard an earful. “Nitwit” and 
“Bonehead” were two of the politest 
words used in the reply. The novelty 
has not and will not get to first base 
with the association. 

Attending the convention with General 
Agent Hoene were Mrs. Hoene and two 
of their twelve children. One of them, 
just out of Notre Dame, will attend the 
Harvard Law School. 





President M. J. Cleary of the North- 
western Mutual Life, one of the best 
liked of all top executives “with his own 
gang,” ran true to form the evening be- 
fore the main convention when he 





JEFFERSON STANDARD FIGURES 








Profit Made on Real Estate Sold in Last 
Six Months, President Price 
Announces 

The Jefferson Standard in the past six 
months has made a substantial profit on 
its sales of real estate, sales which 
amounted to more than $300,000, ac- 
cording to President Julian Price in his 
mid-year report to the directors. Dis- 
cussing the company’s financial situation 
Mr. Price pointed out that the company 
has made large investments in the last 
few years in state, city and county bonds 
in North Carolina. “Practically all of 
these were purchased at prices consider- 
ably under the present market, creating 
an extra reserve.” he stated. 

During the first six months of the 
year assets increased by $1,000,000; sur- 
plus and reserve funds were increased 
by $300,000, making the total of capital, 
surplus and reserves in excess of $4,000,- 
000. “This places the company in the 
strongest financial position in its his- 
tory,” said Mr. Price. 

New paid-for insurance during the half 
year totaled $22,500,000, an increase over 
the production for that period last year. 
The amount of insurance in force is 
more than $310,000,000, a material net 
gain of the total on January 1 of this 
year. 


showed up at the Hotel Pfister and vis- 
ited all the Northwestern Mutual men 
who were exchanging greetings and 
swapping reminiscences in the lobby. 





Frank W. Smith, president of the New 
York Edison Co., one of the best anec- 
doters and humorous yarn spillers in the 
public utility industry, and a new trus- 
tee of the Northwestern Mutual Life, 
attended the convention of the company, 
making the journey West with Clifford 
L. McMillen, general agent, and Herman 
Duval, large personal writer. 





Percy H. Evans, vice-president and 
actuary of the Northwestern Mutual 
Life, bowled them over for a lot of goals 
in his talk about the financial and other 
angles of the Northwestern Mutual Life. 
When he finished there was no doubt 
about life insurance being safe. He punc- 
tured his remarks with humor, epigrams 
and a lot of common sense. 

In discussing the occasional unpopu- 
larity of “the home office viewpoint” 
when it runs counter to the viewpoint 
out in the field Mr. Evans wanted to 
know what would happen if both were 
in constant concord and later, it devel- 
oped that the concord was built on shift- 
ing sands. 

“Anyway,” he said, “you know we at 
the home office have the privilege of 
changing our minds if we find we have 
made a mistake in company policy.” 


Uncle Francis 





MANAGER FOR EXCELSIOR 
Ernest Moulds, C.L.U., has been named 
manager of the Ottawa branch of the 
Excelsior Life. The Ottawa branch re- 
cently won the paid-for business compe- 
tition among members of the organiza- 
tion. 










156 Fifth Avenue 


ATTEND PITTSBURGH MEETING 

Peter M. Fraser, vice-president of the 
Connecticut Mutual; Harold N. Chand- 
ler, company secretary, and Vincent B. 
Coffin, superintendent of agencies, at- 
tended a special meeting of the R. N. 
Waddell agency in Pittsburgh recently. 


Mr. Waddell was appointed general 
agent in Pittsburgh for the Connecticut 
Mutual on June 1. 





CAMPS PLANS MEETING 


The Manuel Camps agency of the Penn 
Mutual Life in Boston is planning a spe- 
cial meeting for August 15, a day on 
which Vice-President Frank H. Davis is 
to visit the agency. Mr. Davis will speak 
in the morning, and an informal discus- 
sion period will follow. In the evening 
the agents will meet again at the Wood- 
land Country Club for a banquet. 





MANUFACTURERS LIFE AHEAD 
New issued business for the Manufac- 
turers Life of Toronto during the first 
half of 1934 is 17.4% in excess of the 
total for the same period last year. 





MADE NOVA SCOTIA MANAGER 


C. Herbert Rogers of the Canada Life 
has been appointed Nova Scotia mana- 
ger with head office at Halifax. 





THRIFT 


IS NOT ENOUGH 


It is not enough to be thrifty; to put aside a portion, however small, 
of the family income. One must be sure that the savings, often accu- 
mulated at great sacrifice, will be available when required. 


Those institutions which have weathered the past few years have proved 


their strength and dependability. 


Life Insurance, for example! Day by day, month by month, year by 
year, life insurance companies have continued to meet their obligations 
dollar for dollar, without postponement, without discount. 


During the three years 1931-32-33, the Sun Life paid to policyholders 
and beneficiaries the sum of $328,000,000, an equivalent of $364,000 


for each working day. 


From time of organization to December 3Ist, 1933, the Company paid 
to policyholders or their dependents the remarkable total of 


$800, 170,033. 


There is a Sun Life policy for every require- 
ment and a trained Sun Life representative 
ready to give you expert advice on request. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: MONTREAL 


ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE COMPANY 


In the City of New York 


Non-Participating Policies Only 
Over 80 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 
HOME OFFICE 


New York City 








Metropolitan Men 
(Continued from Page 9) 


the positions of acting superintenden 
and executive clerk, chief clerk, and sy. 
pervisor. At the home office he worked 
as supervisor in the Keystone territory 
under F. F. Taylor. ; 

On January 1, 1914, Mr. Smithies was 
appointed superintendent of agencies, At 
first he was in charge of the Keystone 
territory, Pennsylvania. Later, he was 
over the Great Western territory and 
for the past two years he has been sp- 
perintendent of the agencies in_ the 
Southern territory. 

James A. Smithies started his connec- 
tion with the Metropolitan on. July 18 
1894, just one day: before Mr. Fletcher, 
At present he and Mr. Fletcher are both 
residents of Ridgewood, N. J.; they be- 
long to the same country club; are trus- 
tees of the same church. 


Fred C. Remington 


Fred C. Remington, also a resident of 
Ridgewood and who has been associated 
with Mr. Fletcher and Mr. Smithies in 
both business and community life, re- 
tires from the Metropolitan today after 
forty-one years of active service. He is 
65 years old and it is his boast to his 
friends that in the forty-one years with 
the company he has never been absent 
a day because of illness. A great lover 
of the out-of-doors, upon his retiring 
from the office here he plans to go to 
Nova Scotia for a month or so. 

Mr. Remington has spent all of his 
years with the company in connection 
with the home office. He was appointed 
a bookkeeper on September 8, 1893. In 
later years he became executive clerk 
in the agency division, and on January 
3, 1921, he was promoted to the position 
of supervisor, which position he has held 
until his retirement, serving in recent 
years with Mr. Smithies in the Southern 
territory. 


Marvin L. Hutchings 


After forty-two years of service with 
the Metropolitan Life in the actuarial 
department Marvin L. Hutchings plans 
to retire sometime in February, 1935. 
Mr. Hutchings, who from his youth has 
lived at Red Hook on the Hudson, above 
Poughkeepsie, N. Y., was introduced to 
the company by the old cashier, Mr. 
Thompson, and on February 5, 1893, re- 
ceived an appointment to the actuarial 
department. 

He and James D. Craig, now actuary 
of the company, have been associated al- 
most from the start. Mr. Craig com- 
pletes thirty-nine years’ service in Feb- 
ruary. They started together in the Or 
dinary department and when Mr. Craig 
was made assistant actuary Mr. Hutch- 
ings went with him. His office now 
just outside of Mr. Craig’s. They were 
married a week apart back in 1901. 

In the years that he has been with the 
Metropolitan he has done nearly all kinds 
of actuarial work that the company has 
undertaken and has been intensely inter 
ested in all the developments that he 
has seen. ‘ 

Although his given name is Marvin he 
has always been “Bill” to the crowd, 
dicative of his companionable dispositio 
and _ personality. : 

Mr. Hutchings is 65 years old. His 
home is still in Red Hook. He '8 # 
good fisherman and a gardener. 
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fundamental Urges 
Basis of Insurance 


ADDRESS BY FRANK L. JONES 


Tells Equitable Society Anniversary Con- 
vention Insurance Is Not Just 
Another Business 


Ina scholarly talk before the Equitable 

Society’s seventy-fifth anniversary con- 
vention in New York last week, Frank 
L. Jones, vice-president, pointed out the 
jundamental and enduring character of 
the service that the society and its rep- 
resentatives performed for the people. 
From the earliest history of man we 
know, he said, that no force has been 
stronger with him than security. An- 
other force that is parallel with it and 
equally strong is perpetuation. 

“When we speak of our product as life 
insurance, we are in fact correct in its 
name,” said Vice-President Jones. “We 
literally step into the field of living hu- 
man experiences, limitations and in- 
stincts. We add a helping hand to hu- 
man life that is inspired by the genius 
of these two foundational urges or prin- 


ciples. No imagination is needed to un- 
derstand that their self-preservation 
means that we want to preserve our lives 


as long as we can. We reach out for 
longevity—we destroy and otherwise con- 
trol the factors which would seek to 
shorten life; neither does it require 
imagination to understand that we want 
to project, develop and nurture with dig- 
nity those lives for which we are the 
sponsors as parents and guardians. Long 
ago, the civilized man threw off the claw 
and the war club because he could think. 
By means of his thinking, he could pro- 
vide security without personal physical 
combat. He became a social creature 
with social responsibilities. He created 
the means of working with others to 
achieve desirable ends for each and for 
all. 
Not Just A Business Institution 
“Thus we have developed social solu- 
tion of the problems of security and of 
human projection when applied to groups 
of people as well as to individuals. As 
long ago as 1850, when question of human 
slavery was uppermost in the minds of 
the people of America a wise man in 
Virginia, in addressing himself to New 
England, the seat of manufacturing and 
ot so-called free labor, warned these em- 
ployers that slavery, as practiced in the 
main in the South, offered one thing 
which free labor was far from obtain- 
ing, namely security. In light of the 
modern problems of industry, we recog- 
nize the truthfulness of his view, par- 
ticularly in the matter of his charging 
the employers of free labor that they 
must provide in their system of employ- 
ment the great foundational urge of life, 
namely, security. We include in our 
plans for the future, as an evolution of 
ur past seventy-five years, the methods 
by which even that kind of security may 
be obtained in a great institution, pri- 
Vately operated, like that of the Equit- 
able Life Assurance Society of the 
United States. x 
“In the institutions of business which 
are in most respects totally unlike our 
Mstitution, there are the limiting man- 
made laws of supply and demand and of 
Profit and Life insurance is not 
i gi by the operation of either 
- os m fact, we use them practi- 
‘Y Not at all. As we look forward 
Ma vears, we have reason for 
om hea _— nt in the thing we do. We 
“ ae g se in matters which lie 
re ste — those of taste or reason 
igure : € tie our program to that 
its-two- on tuman life which represents 
ost“ Conspicuous common de- 


loss. 


Judge John Bassett Moore’s 


Seven Equitable Commandments 


One of the guests at the Equitable An- 
niversary banquet was the distinguished 
jurist, John Bassett Moore, member of 
the Hague Court and former judge of 
the Permanent Court of International 
Justice. Judge Moore made a brilliant 
and whimsical speech in which he: for- 
mulated seven Equitable Commandments 
paraphrazing the Ten Commandments. 
In leading up to this subject Judge Moore 
said: 

“T will assume, without asking for a 


show of hands, that all those who are 
present have heard of the Ten Com- 
mandments. Some of these command- 


ments are positive, and some are nega- 
tive; and I have often observed, with 
much pain, a tendency to obey the posi- 
tive in a negative sense and to obey the 
negative in a positive sense. 

“My present revelation is, in keeping 
with its humble origin, reverently of- 
fered as a practical aid in the visible 
fulfillment of all the commandments. 
3ut out of deference to the speedy times 
in which we live and the general intol- 


nominators. In the look ahead, there- 
fore,. I suggest that we tune our words 
and our actions to the problems we solve. 
To do that. we must avoid the greatest 
danger we face, and that is the interpre- 
tation of our institution as merely an- 
other business organization. By selling 
our society as simple a business institu- 
tion, we desert the very quality which 
makes life insurance unique among insti- 
tutions. By so doing, we challenge the 
tax gatherer to move in upon us, and 
we give encouragement to comparison 


erance of burdens upon the memory, I 
have confined my injunctions to seven, 
which are as follows: 

“Seven Equitable commandments, one 
for every day in the week. 

“First, be provident; for the future is 
always uncertain. 

“Second, on your wedding day take 
some life insurance. This should be re- 
peated, whenever the occasion arises. 

“Third, beware of over-spending; the 
only sure basis of credit, public or pri- 
vate, is a balanced budget. 

“Fourth, do not mortgage the future, it 
will have ample opportunity to mortgage 
itself. 

“Fifth, save generously; your treasure 
in heaven, if any, is not available to those 
you leave behind. 

“Sixth. invest prudently; quick profits 
and total losses tend to flock together. 

“Now, here is the consummation: Sev- 
enth, remember that, as an investment, 
life insurance policies in their varied 
forms combine the best earthly assur- 
ance of a tranquil present and a com- 
fortable future.” 


between other institutions and our own 


on the false basis which we would thus 
admit. The genius of life insurance is in 
a system—not in men. Its rule is scien- 
tific. The merchandise of commercial 
business is perishable goods; the mer- 


chandise of life insurance is security and 
imperishable love. Within proper finite 
limits, therefore, we may well say: ‘Not 
for a day but for all time’ because the 
things we do in the Equitable are sound- 
ly based upon those instincts and prin- 


ciples of life that endure for all time.” 














AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 








INDIANAPOLIS, INDIANA 


@All modern forms of Life Insurance and An- 
nuity contracts are written, either on an annual 
or single premium basis. 
Retirement Income, Elective (Deferred), Joint 
and Survivor, Refund, and Survivorship -- one 
for any type of prospect, in short. 


Annuities include 











High in Depression 
SAYS GEORGE S. VAN SCHAICK 


Superintendent of Insurance Also Pays 
Tribute to Work of Field Forces in 
Carrying Confidence to Public 


A tribute to life insurance leadership 
in the companies during the depression 
and to the service of the agents in the 
field who had to meet the insuring pub- 
lic and carry confidence to the policy- 
holders during a period of doubt was ex- 
pressed by George S. Van Schaick, su- 
perintendent of insurance, at the Equi- 
table Society’s anniversary convention in 


New York last week. 


“IT could not let this occasion pass 
without saying a word, and referring 
again to that very hectic time through 


which we have been passing,” said Su- 
perintendent Van Schaick, “of the great 
that the 
institution of lite insurance by the field 


assistance was given to whole 
and agency forces of the institution. We 
were really in very unusual days. There 
were problems which were presented that 
government to 


taxed the ingenuity of 


meet the situation so that contracts, as 
sacred as they are, might be made worth 
able t 
obligation of keeping a 


the 


while because 


live up to the 
that 
peace and order of society. Things were 
done which were necessary, we believed: 
things were done which seemed to som: 


government was 


government could preserve 


people as shocking at the time. Yet as 
we look back during the past twelv 
months, we see that there was nothing 
shocking about the matter. There was 
nothing shocking in the moratorium 


which followed the banking holiday. It 


was only that government came to a 
situation, and met it, and met it as it 
ought to have been done; did it with 


out harm or with very little hardship t: 
those involved, and brought home to peo- 


ple that as far as their life insurance 


was concerned it was surrounded by 
every conceivable safeguard to carry it 
through the greatest panic that could 


have been imagined that it might have t 
confront. 


Service of the Agent 


““At those times a difficult position was 
held by the agent in the field. He was 
the one who was in touch with the man 
on the street, the client, the one wh 
couldn’t understand, who read the head- 
lines in the newspaper, who heard the 
alarmist speaking on the street corner, 
and things of that sort. It was the agen- 
cy force, the man, who, at the Depart- 


ment we are accustomed to denominat 
as the technical adviser of the public, 
who had to bear the brunt of the ex- 


planation. 

“You speak of public confidence. Pub- 
lic confidence was maintained through 
those hectic days very considerably by 
the people who are represented here 
night, the people who were in touch with 
the man on the street, the rank and file, 
who needed the rank and file explana 
tion of what was going on.” 

Speaking of the future outlook Super- 
intendent Van Schaick said, “It seems t 


me that you can be reassured as you 
have never been reassured before. The 
worth of what you are selling has been 
demonstrated by fire. It has been dem- 


onstrated as never before, and of all the 
»seople that I know of engaged in a great 
profession, there are none that have rea 


son to feel prouder of what they ar 
doing for the general public in the serv 
ice which they are rendering than the 


life insurance agent of today represent- 
ing so great and stable and solid a com- 


pany.” 
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Equitable Society Mailestones 


1859—The Equitable founded on a mu- 
tual basis by Henry B. Hyde and 
associates. 
1861—Limit of risk increased from $5,000 
to $10,000. 
1862—Conditional (Binding) 
first authorized. 
1865—First Dividend Paid to Policyhold- 
ers at End of First Five Years 
First Policy Issued with a Trustee 
Beneficiary. 
1866—Limit of risk on one life increased 
to $25,000. 
1867—Annual Dividends introduced. 
1868—Deferred Dividend Insurance in- 
troduced. 
Limit of Risk on one life increased 
to $50,000. 
1869—Travel and Residence Liberalized. 
Grace in Payment of Premiums. 
1879—Three-year Incontestable Clause 
introduced. 
1880—Insurance granted to Women. 


Receipts 


Occupational Sub-Standard Rat- 
ings. 
1881—Survivorship Annuity. 
1883—Immediate Payment of Death 


Claims. 

Life Annuity. 
1884—-Limit of risk on one life increased 

to $100,000. 

25th Anniversary of the Society. 
1886—Freedom of Travel and Residence 

granted. 

Two-year Incontestable Clause in- 

troduced. 
1888—Deferred Annuity. 
1894—Right to change the Beneficiary. 
1896—Cash Surrender Values first al- 
lowed. 

Limit of risk on one life increased 

to $200,000. 

Policy Loans introduced. 
1900—Automatic Surrender Values. 

Extended Term Insurance. 
1901—First Schools of Instruction for 

Agents. 
1905—Convertible Policy 

Two Life Annuity. 
1907—Optional Method of Settlement in- 

troduced. 
1909—Age limit reduced to 15. 

First Correspondence Course. 

50th Anniversary of the Society. 
1910—Southern Century Club organized. 

Corporate Policy. 
1911—Group Life Insurance. 

Refund and Cash Refund 

ties. 
1912—Agency Club organized. 
First Disability Waiver Clause. 
Free Group Insurance to Salaried 
Employes. 
1913—First Policyholders’ Service Cam- 
paign. 
1914—Income Bond. 
1917—Double Indemnity. 

Post Mortem Dividends. 
1919—Educational Fund Agreement. 
i920—Endowment Annuity at 65. 

Group Accident and Health Dis- 

ability. 
1921—Limit of risk on one life increased 
to $300,000. 


Annui- 


Additional limits by reinsurance. 

Retirement Annuity. 

Salary Continuance Agreement. 
1922—Cash and loan values given at end 

of two years. 

Group Accidental Death and Dis- 

memberment. 

Limited Owner Policy. 
1924—Inheritance Tax service. 
1925—Complete Mutualization under 1917 

plan. 

Age limit reduced to 10. 
1926—Two-year Initial Term Policy. 

Five-year Automatic Term. 

Non-Medical for Policyholders. 

Salary Savings. 
1927—Group Annuities. 
1929—Contributory Group Insurance for 

Equitable agents. 

Monthly Premium Insurance. 

General . Non-Medical. 


1930—Special Life Annuity. 
1931—Economic Adjustment Policy. 
1933—Optional Retirement Policy. 
1934—Family Income Policy. 
Society’s 75th Anniversary Celebra- 
tion— Waldorf Astoria, New 
York. 





EQUITABLE 50 YEAR CORPS 


The Equitable Society has revived ac- 
tivities in connection with its Veteran 
Legion and is now publishing a paper 
for the veterans. The program for the 
seventy-fifth anniversary conference list- 
ed the following as members of the Fifty 
Year Corps: 

Thomas H. Cuming, William Alexan- 
der, William B. Rankin, William H. 
Brown, William J. Slingerland, James 
Hassen, Gage E. Tarbell, William H. 
Knowles, Henry Hale, Knowles Hyer, 
Michael T. Chernich, James C. Rocquet, 
Henry Bishop, Edwin Van Riper, Ed- 
ward H. Koniger. 


EQUITABLE GROWTH 


ADMITTED ASSETS 
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W. J. Graham Says Companie, 
Pay Out $10,000,000 a Day 


In his address closing the business ses, 
sion of the Equitable Society’s anniyer. 
sary conference last week in New York 
Vice-President William J. Graham saiq 
that the life insurance companies are fun. 
nelling out $10,000,000 a day to meet the 
needs of the people. 


“That is the work in which we are en. 
gaged,” said Mr. Graham. “That is the 
contribution that we life insurance men 
and women are making. Today one of 
our great economic and political prob. 
lems is comprised in the general desig. 
nation of social insurance. Social insyr- 
ance is all insurance literally because be. 
hind every insurance policy, every anny- 
ity contract, are social values of the first 
importance. But this call for social in- 
surance is to reach crowds and multi- 
tudes that we haven’t yet been able to 
reach, that we possibly never could 
reach. 

“Such insurance for the needy and the 
destitute—or such relief, rather than s0- 
cial insurance—as is needed, in a more 
decent and a more humane form, to help 
those unsecure persons, than can be sup- 
plied by institutional relief. For such in- 
creasing protection and comfort to our 
unfortunate brothers and sisters we in 
the great insurance companies will, | 
know, !end a willing hand and the great 
public will, I know, lend a willing ear, 
up to the point where the taxation to 
help those poor unfortunates becomes a 
burden too great for the provident 
thrifty.” 





Parkinson 
(Continued from Page 3) 


trying period in the history of this so- 
ciety but the one from which we are 
now emerging has been more trying than 
all to many other fields of economics, of 
business, and of industry, but we in the 
life insurance business have come 
through even this trying period with a 
demonstration that our institution is not 
only an institution of thrift but a suc- 
cessful and a satisfying institution of 
thrift which leaves our policyholders not 
disappointed but sustained and encour- 
aged in future thrift. 

“These are some of the fundamental 
services which life insurance performs 
for the policyholder and for the bene- 
ficiary whether he be a partner, a busi- 
ness associate, or a member of the in- 
sured’s family, or someone dependent 
upon the continuation of the insured’s 
income. We render not only the con- 
soling and sustaining service of a con- 
tinving provision against that loss of in- 
come but we render a service far greater, 
more fundamental in its influence not 
alone upon the beneficiary but indirectly 
upon the public and that is the protec- 
tion of the child and the family, the 
contribution to the health and to the 
education of the next generation. 

“It is well enough to speak in theory 
of the equal right of all under our instl- 
tutions, but the theory of equal right 1s 
not worth much to the child whose pat- 
ent has been removed by early deat 
and whose health and education is sactl- 
ficed as a result.” 








Attractive Policies 
Children's Insurance 
Retirement Income Endowment 


Philadelphia Life 


111 N. Broad St. 





Opportunity In West Virginia 


Can you build a General Agency? 
Do you live in Wheeling, Charleston, or Huntington? 


Glad to furnish full information. 


Insurance Company 


Par and Non Par 
Low Cost Life Policies 
Special Adjustment Policies 





Philadelphia, Pa. 














THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


from birth to 65 next birthday. 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 


John J. Gallagher 
Treasurer 


PHILADELPHIA, PENNA. 
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EQUITABLE MUSEUM DISPLAYS 
NTERESTING HISTORIC DOCUMENTS 


In connection with its seventy-fifth anniversary 
convention held in New York last week, the Equit- 
able Society had on display in the home office an 
exhibit of valuable historic documents dating back 
to its founding in 1859, some of which showed evi- 
dence of having gone through the burning of the 
old Equitable Building at 120 Broadway in 1912, and 
one relic is said to have been chewed by rats. 
The display was arranged on large screens seven- 
teen in all and in two glass show-cases. Most of 
the 1,780 registered delegates and their families 
viewed these historic documents with interest. 

Perhaps one of the most interesting things there 
is the huge volume which was the original policy 
register and which is opened to show the entries 
for the first eight policies issued by the Equitable 
on July 26, 1859. Policy number six includes a 
permit for travel from Boston to Chesapeake Bay 
issued June 26, 1861. In the same case is the 
“tickler” record of premiums due on policies issued 
and paid for and the record of the terms of agents’ 
contracts which was kept in book form in alpha- 
betical order, a practice which would now be im- 
possible, not to say cumbersome. 

Under the heading “Launching the Equitable” 
there is an invitation written by H. B. Hyde, 
founder and vice-president of the original organiza- 
tion, dated June 1, 1859, which was sent to promi- 
nent citizens asking them to become policyholders 


THE EQUITABLE 
LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES, 


(PURELY MUTUAL,) 
Office 98 Broadway, New York, 


Isnow fully organized, having complied with the laws of this 
stute and lodged the required Securities with the Comptroller. 

This Society is now prepared to receive applications for Life 
Assurance, and will underwrite policies upon the most favor- 
abie terms, ‘ 





This is the only Stock Company in America 

that divides its ENTIRE PROFITS, PRY RATA, 
among its Policy Holders, (legal intcrest, 7 per 
cent, ouly, paid on its Stock) thereby giving the 
assured all she advantages of the 


Purely Mutual 


system, with the pledge of a 
STOCK, 


PERPETUAL §=CAPITAL 


and the added security that its’Board of Directors 
have a PERMANENT MONEYED INTEREST in 
Condacting its affairs with 


Prudence and Strict Economy. 


Its tates are based upon the most approved English Tables 
eetality, verified by American crperience-to the present 


By the Chartér, Dividends to the Assured are to be declared 
every Five Years, and may be applied to the reduction of 
premium, or will be credited upon the policy. thereby increas- 

6 the amount insured, 

Pina desiting to insure will be furnished with the So- 
ety's publications, rates, &c., (gratis) upon application, or if 
esired will be waited upon at whatever place they may des!g- 

Rals, by one of its officers, 

i 


The Society’s First Advertisement, July 26, 1859 





of the company then in process of formation. There 
is also a photosatic copy of the Equitable’s first 
charter, the original of which is on file at Albany, 
N. Y. It includes the signatures of forty-six of 
the original board of directors. The corporate seal 
was an improvisation being quite different from the 
seal now used. 

Among the interesting cases is the first policy 
issued by the company. It is for $5,000 issued on 
the life of Henry H. Hyde of Boston naming his 
son, H. B. Hyde, as the beneficiary. This display 
also shows the first group insurance of importance 
written July 1, 1912, for Montgomery Ward Co. 
whereby 3,000 employes were insured for approxi- 
mately $6,000,000. The first group policy was issued 
June 1, 1911, to cover 121 employes in the Pantasote 
Leather Co. 


Famous Men Among Policyholders 


Another large display shows applications and poli- 
cies written by prominent persons in the history 
of the country. The first group includes presidents 
of the United States, among whom are Benjamin 
Harrison, William McKinley, James A. Garfield, 
Theodore Roosevelt and Woodrow Wilson. In his 
application Mr. Wilson gave his occupation as pro- 
fessor of jurisprudence at Princeton University. 

Among other interesting policies is the one issued 
to Cyrus W. Field, who headed the list of large 
policyholders in 1871 with $200,000, $50,000 of which 
was with the Equitable. John Wanamaker’s first 
policy—a $10,000 twenty year endowment bought in 
May, 1869—is shown even though it is considerably 
damaged by rats, according to the report. Other 
policies shown are those of William F. Cody, better 
known as Buffalo Bill; General Don Porfiro Diaz, 
who in 1876 was president of Mexico following the 
revolution there: Champ Clark, who for years 
served in the United States Congress; Tohn P. 
Holland, who invented the first successful sub- 
marine; Charles L. Tiffany, Cornelius Vanderbilt, 
George A. Custer, Thomas A. Edison and Edwin 
T. Booth, the famous dramatic actor. 

John Philip Sousa listed his occupation as musi- 
cian and William T. Sampson, hero of the Spanish- 
American War, took out his policy when he was a 
captain. Another policy is one of a series of ten 
for a total of $100,000 purchased by Mme. Ernestine 
Schumann-Heink in 1906. And another matured 
for $25,000 on the life of Richard Mansfield in 1907. 


Old Relics Shown 


Among the old relics of the company is an elab- 
orate brass inkwell stand purchased at the time of 
the opening of the Society’s new building at 120 
Broadway in 1870 and used by President William 
C. Alexander, Henry B. Hyde, Tames W. Alexander, 
Paul Morton and Judge Day. It stood on a table in 
the board room until the time of the fire on Janu- 
ary 9, 1912. With this exhibit are pictures of the 
fire and views of early New York. 

A pamphlet of May 1, 1875. advertising office 
space in the new “fireproof” building and soliciting 
tenants states that “offices in this building are 
particularly desirable on account of the easy access 
to them by means of five steam elevators of the 
most perfect description ever erected in this city 
which will be constantly in motion during the busi- 
ness part of the day. No one will be obliged to 
wait for an elevator more than twenty seconds, 
extreme time.” 

Among the early papers is the original lease to 
Mr. Hyde of office number 4 in the rear of the 
second floor of 98 Broadway for a term of six 
months at a total rental of $450. James W. Wilson, 
the landlord. was later associated with the company. 
Later the offices were moved to 92 Broadway and 
then to the building which was destroved by the 
famous fire of January, 1912. Photographs taken 
after the fire which destroyed the building show 
the heavy arched doorway a fretwork of ice. 


Old Letters and Instructions 
As an indication that the Equitable introduced 





First Death Claim, 1860 


progressive features to the life insurance world 
from its beginning is a letter dated November 26, 
1860, and signed by H. B. Hyde announcing a new 
“non-forfeiting policy.” Records of the early years 
show that for the four years from 1860 through 
1863 the company paid twenty-nine death claims 
totaling $92,000. An advertising card used in those 
early years carried along with the name of the 
company and of the agent the pictures of General 
Winfield Scott and General George McClellan. 


A circular letter written November 6, 1871, calls 
attention that in cases where the applicant has re- 
quired personally the attendance of a physician 
within the past seven years a certificate from the 
doctor is customarily required. 


Among the early innovations of the company 
which aroused comment at the time of their induc- 
tion is a notice of 1879 that policies thereafter would 
be incontestible after three years from date of issue 
Shortly afterwards another announcement in 1881 
startled the insurance world with the statement that 
policies would be paid immediately at maturity or 
death and that it would not be necessary to wait 
“even for 60 or 90 days” as had previously been the 
custom. 
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INLAND MARINE BOOKS 
WELCOMED 

Those interested in inland marine in- 
surance selling, underwriting and loss ad- 
justing are fortunate in having at their 
disposal now two new books on the sub- 
ject written by experts in their own par- 
ticular fields. Both books their 
appearance in July and both are entitled 
“Inland Marine Insurance.” The first to 
appear was written by William M. Mor- 
timer, surveyor and adjuster of many 


made 


years’ experience, and the second by Earl 
Appleman, an able lawyer connected with 
the New York office of the Insurance 
Co. of North America. Neither of these 
men are underwriters, but their knowl- 
of problems, legal and otherwise, 
arising from underwriting the many 
kinds of inland marine risks should be 


edge 


of tremendous assistance in aiding un- 
derwriters to avoid pitfalls and brokers 
and agents to provide proper forms of 
coverage. So many agents and brokers 
are enlarging their inland marine busi- 
ness that it is essential for the informa- 
tion of experts to be available generally. 

Numerous leaders of thought in insur- 
ance believe that the volume of inland 
marine premiums will continue to ex- 
pand, while fire insurance and some of 
the principal side-lines will be just about 
holding their own. Therefore it is im- 
perative that and company 
men be educated thoroughly in this com- 
field of coverage 
this can be done largely in proportion 
to the amount of authoritative literature 


producers 


paratively new and 


on hand for distribution, plus the will- 


ingness to learn. 





SALESMEN AND N.R.A. 
latest move of the National 


The 


covery Administration is to enlist sales- 


Re- 


men of the United States in as large a 
number as possible for the purpose of 
assisting “the advancement and sustain- 
ing of a public opinion which will en- 


hance united action in N.R.A. efforts to 


advance recovery.” Within a space of 
sixty days the N.R.A. authorities say 
400,000 salesmen have individually or 


through trade organizations expressed a 
desire to receive the weekly information 
of the National Recovery Administration. 
“It is difficult to appraise the great power 
that such an army of alert, energetic and 
progressive people can exert,” is a state- 
ment made from Washington. 

Just what the salesmen can do in stim- 
ulating interest and in bringing about 
support of the N.R.A. is rather 
doubtful, especially because the business 
communities throughout the country are 


further 


divided as to the merits of the subject. 
Most salesmen are pretty busy doing the 
work alloted to them by their own out- 
fits. When they stop in their routine 
tracks and start talking N.R.A. they wi!l 
be immediately up against the divided 
sentiment of the community with results 
which are obvious. 

A fundamental principle of salesman- 
ship is for the salesman to stick to his 
knitting and to keep as far removed from 
politics as possible. An exception was 
made in the World War days when it 
was a patriotic duty to sell Liberty bonds 
and Government stamps, but many peo- 
ple do not believe that the present situa- 
tion is relative. 

Anyway, salesmen who have offered to 
give time to the N.R.A, 
special literature from Washington, and 
as that literary literature is decidedly 
cheerful they will. get 
from it whether or not they do any 
“N.R.A. boosting” in the offices where 
they make calls or in letters which they 
write. In the July 27 bulletin of the 
N.R.A. the following is offered as en- 
couraging business barometers: 


will receive the 


encouragement 


Money is coming out of hoarding—the 
use of bank checks is steadily increasing 
—revival of capital goods industries is 
looked for through the Government’s 
Housing Program—rate of repayment of 
building and loan associations is down— 
prices of basic agricultural commodities 
have been maintained and payments to 
farmers substantially increased. 

Also revealing are such “homely indi- 
cators” as the jump in marriages, the in- 
crease in the sale of living room rugs, 
the charts showing that families which 
have been crowded are now spreading 
out and filling vacant apartments and 
houses. A very significant item, in Mr. 
Henderson’s opinion, is the fact that per- 
sonal debts are being paid up in full at 
a record rate. He points out that extra 
money coming to individuals does not 
show in the economic picture until such 
debts are paid off. 


RADIO AND FIRE FIGHTING 

The first conflagration in which the 
radio was used on a large scale as an 
aid in fire fighting was the Chicago 
Stockyards Fire. The broadcasts were 
effective in conserving water and in ob- 
taining rapid from off-shift 
members and outside aid. Radio service 


response 


will be developed and organized further 
along these lines. 

The feature of the 
came in for wide condemnation. 


broadca 
Lack 
of trained observers and suitable obser- 
and_ broad- 
in hysterical and ex- 
tremely exaggerated reports of the prog- 
ress of the fire. 


news 


vation posts for observers 


casters resulted 
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FRANKLIN D’OLIER 


Col. Franklin D’Olier, vice-president 
of The Prudential, accompanied by Mrs. 
D’Olier, returned from a short vacation 
last week which they spent in Europe. 
They spent a few days in London and 
toured foreign countries the balance of 
the time. 


* oo Ox 
Henry S. Nollen, president of the 
Equitable of Iowa, is back in his office 


full time again following the accident in 
which he broke the ligaments in his right 
knee as a result of stepping down off 
of a porch to a driveway and having his 
leg turned in and his whole weight fall- 
ing upon it. His leg was in a cast for 
three weeks. “I was fortunate in not 
having broken any bones,” he said to a 
friend, “and while I have been deprived 
of the opportunity of playing golf I am 
thankful that I can get about enough to 
be at work.” 
* * * 


J. Berry King, attorney general of 
Oklahoma, has asked Commissioner Jess 
G. Read for his latest report of the pre- 
mium receipts of the major foreign life 
insurance companies doing business in 
Oklahoma. In the letter accompanying 
his request the attorney general advises 
that it is his understanding that such 
companies have practically abandoned 
the practice of extending any loans to 
Oklahoma citizens. 

He further indicates that it is a mat- 
ter of some public interest that “those 
of us who are charged with public re- 
sponsibility should take cognizance of 
and inquire into.” His letter also states 
that he understands that none of them 
are extending any loans to “our citizens 
at this time,” and asks information in this 
regard. 

The Attorney General is writing offi- 
cials of companies requesting informa- 
tion as to amount of real estate loans 
which they hold in the state and date 
of last loan made. This information he 
considers important to a plan which he 
said would be of benefit to the compa- 
nies and to the state. Although he de- 
clined to reveal exact nature of the plan 
it is believed that unless companies fur- 
nish the information he will favor pass- 
age at next legislature of a law which 
will require them to inyest in Oklahoma 
part of the Oklahoma premiums they 
collect. 

* * * 


George Fagin, assistant attorney gen- 
eral of Oklahoma, is in New York to de- 
fend Oklahoma interests on the matter 
of granting New York claims priority in 
settling the affairs of the Southern 
Surety. 





Carl Schreiner, president of the Pilot 
Reinsurance Co. of New York, will sail 
for Germany on the Bremen tomorrow 
While abroad he will attend the cop. 
vention of the International Marine Ip. 
surance Union, which is to be held in 
London in September. 

x * * 

Joseph Clark Baldwin, III, former nj. 
nority leader of the New York City board 
of aldermen and now a candidate for 
State Senator, has joined the insurance 
firm of Dunn & Fowler, Inc., 45 John 
Street. Bernard Wolbarst, Mr. Bald. 
win’s secretary as minority leader, wil 
be associated with him in Dunn & Foy. 
ler. Formerly, Mr. Baldwin held execy- 
tive positions in the National City Bank 
and the Bank of America. 

* € © 

Ernest W. Brown, head of the Associ- 
ated Reciprocal Exchanges, went to his 
camp in the Canadian woods this week. 
On the way he stopped over to the meet- 
ing of the new Canadian Exchange, latest 
subsidiary of the Associated Reciprocal 
Exchanges. Other companies in the As- 
sociated group are Individual Underwrit- 
ers, New York Reciprocal Underwriters, 
Affiliated Underwriters, Fireproof 
Sprinklered Underwriters and Metropol- 
itan Inter-Insurers. 

* * * 

Miss Hilda Korn, St. Louis insurance 
broker, and Ray Schmidt, a sports an- 
nouncer for Radio Station KWK of St 
Louis, Mo., were married recently at 
Waterloo, Ill. Schmidt has _ explained 
that the ceremony was performed be- 
tween broadcasts. He is 28 years old 
and Mrs. Schmidt is 29. 

x * * 

Chester McCall, connected with the W. 
A. Reisert Agency, Louisville, has with- 
drawn his name from the race for nomi- 
nation under the Republican banner for 
Congress. Frank M. Drake, former field 
man and insurance company attorney, 
remains on the ballot. William A. Perry. 
Louisville insurance agent and a former 
state senator, is on the Democratic pri- 
mary ballot for the post of Judge of the 
Court of Appeals. 

* + 

A. D. Engelsman, Equitable Society 
representative in Oklahoma City for 
more than twenty years, who is an uncle 
of Ralph G. Engeisman, Penn Mutuai 
zeneral agent, was in New York City last 
week. Mr. Engelsman attended the sev- 
enty-fifth anniversary meeting of the So- 
ciety. He has just returned from a tmp 
abroad. 

x * * 

O. J. Arnold, president of the North- 
western National Life of Minneapolis 
has a camp on an island in Basswool 
Lake on the Canadian border. Recently 
he had as guests twenty of the con 
pany’s leading producers following a bus: 


A ° . 4 
ness production drive during Arnold 
month in his honor. 

* * * 


Guy C. Conway, new director of aget- 
cies, Fidelity & Deposit, was guest 
honor at the San Francisco Commertia 
Club before leaving for Baltimore, those 
present being a number of his intimate 
friends. He made the journey East b 
aeroplane. 

* * * 

J. L. Gravely, well known local aget! 
of Danville, Va., has come out for t 
United States Senate in opposition ! 
Senator Harry F. Byrd, who is stand- 
ing for re-election in that state. 

* * * 

Willard I. Hamilton, a vice-presidet! 
of The Prudential and whose entire 
surance career has been spent with the 
company, celebrated his sixty-seven! 
birthday yesterday. 

* * * 7% 

Theodore F. Keer of the Van os 
& Keer agency, managers in Ne 4 
The Prudential, sailed on Wednesday ‘ 
this week on the steamship Albert 
lin. He plans to spend about six 
in Europe. 
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Marine Strike, Riot and C.W. Rates 
Ever since the San Francisco general 
strike started there have been a number 
of committee meetings of the American 
Institute of Marine Underwriters. On 
May 10 the additional rate went up 10 
cents per $100 of insurance. As the situ- 
ation became more acute and congestion 
srew more serious the additional rate 
charged became % of 1% where policies 
were extended to cover strike, riot and 
civil commotion (grain and raw silk hav- 
ing their own specific charges). On June 
21 the additional rate was cut down to 


10 cents. Since then there have been 
other reductions. 
x * * 
Cartwrights To Sail 
Charles M. Cartwright, managing edi- 
tor of The National Underwriter, and 


Mrs. Cartwright, will sail tomorrow on 
the Transylvania for a two weeks’ cruise, 
which will include Bermuda. 

* * * 


Farm Mortgage Expert 

One of America’s great farm mort- 
gage experts visited some insurance com- 
panies in New York on Tuesday. He is 
D.C. Hair, deputy member of the board 
of the Home Owners Loan Corp. In the 
United States the value of mortgages on 
homes is $21,000,000,000. To date the 
H.0.L.C. has loaned on $3,000,000,000 of 
mortgages. The huge transactions are 
supervised by a board of five men, one 
of the busiest and hardest working quin- 
tettes in America. 

Mr. Hair was for thirty years active 
in country and city banking and trust 
work. In Minneapolis he was with the 
First National Bank. 

Among other activities in Washing- 
ton Mr. Hair was chairman of a com- 
mittee which handles all the conversions 
and memberships of Federal 
and Loan Association. 


Savings 


: = @ 
Personal Responsibility for Fire Prop- 
erty Damage to Neighbors Doesn’t 
Work Out So Well 
For years there have been printed edi- 
torialized articles in American papers 
relative to the penalties in some parts 
of the world which persons who have a 
fire on their premises are made to pay 
if the fire spreads to a neighbor’s prop- 
A cable dispatch to the New York 
} nea a tribune from ( hina indicates 
s Statutes scmetimes have a 
merang effect. 
inte of 53. in Tsinan, capital of prov- 
Shantung, the commanding gen- 


























eral announced new regulations impos- 
ing heavy penalties, including imprison- 
ment, if there be a fire on the premises. 


Here is what happened following the 

public announcement of the regulations: 
The rulings impose heavy penalties 

and are divided into three categories. 

If fire of doubtful origin occurs on the 
premises of a firm holding fire insurance, 
the entire indemnification obtained from 
the insurance company will be confiscated 
by the local authorities and the insured 
is further liable for any damage sus- 
tained by his neighbors. If an insured 
firm suffers a fire proved of accidental 
origin, 40% of his insurance reimburse- 
ment will be confiscated and he is fur- 
ther liable for damage to neighbors’ 
property. If fire occurs in the premises 
of a firm not insured the proprietors are 
subject to one month’s imprisonment. 

The result of these drastic fire-pre- 
vention measures has been a wholesale 
cancellation of fire insurance policies in 
Tsinan, and a general stagnation in the 
fire insurance business in that city. 

Imprisonment and fine have been im- 
posed in two outstanding cases. In one 
case, a company whose premises were 
insured for $20,000 local currency by for- 
eign insurance firms, had a fire. The 
damage was not great and the claim paid 
by the insurance company amounted to 
only $400. In the second case, a claim 
of $700 was paid to a company whose 
full insurance amounted to $16,000. In 
both cases, the respective managers of 
the concerns were imprisoned and a fine 
of 40% of the full insured value was ex- 
acted. The fines paid amounted to $8000 
and $6400 respectively, whereas the 
claims paid were only $400 and $700 re- 
spectively. This interpretation of: the 
new regulations places the fire insurance 
policyholder in a more precarious posi- 
tion than the uninsured, if the former’s 
fire loss is small. 

Under the existing regulations § in 
Tsinan, it would be _ theoretically 
sible for a man to start a fire in his 
neighbor’s home, the fire might spread 
and the innocent neighbor would not 
only suffer damages to his property and 
possible imprisonment but would be 
obliged to indemnify the man who kin- 
dled the blaze. 

Foreign insurance agents in Tsinan 
are reported to have avproached their r°- 
spective consular representatives in the 
hope of alleviating the present situation. 

* * * 


The Utopian Society 

If it isn’t one thing to worry insur- 
ance companies it is another. Now along 
comes the mysterious Utopian Society, 
marching Eastward from Angeles 
where it was incorporated six months 
ago, and which claims already 250,000 
members who propose to establish a so- 
cial state, “within the limits of the Con- 
stitution,” and which will “provide and 
guarantee economic security to every 
man, woman and child in America.” 

Sounds good, but it Should be more 
specific. The New York Times on Sun- 


pos- 


Los 


day printed something about the Utop- 
ians. 


One paragraph is alarming. It 


reads: “Secrecy of membership and ori- 
gin is coupled in the Utopian Society 
with the avowed intention of bringing 
about a better world through gradual 
confiscation of present invested wealth 
[by taxation methods under orderly 
amendment of the Constitution] and 
supplanting the present financial system 
with one based wholly on human labor.” 

Membership in the Utopians is by in- 
vitation, and each member must bring 
in two more within a week. Preliminary 
meetings are held in private homes for 
the first cycle. The candidate receives 
a number, one part of which shows his 
individuality and the rest his “cell.” The 
third and fourth cycles are passed 
through in large halls, with impressive 
rites. In the third cycle the candidate 
meets the legendary hermit, “Reason,” 
who guides him to “The Land of Plenty 
For All.” In the fourth cycle the candi- 
date finally enters “Utopia” with its 
seven stations. 

There is a whole lot more. If further 
interested, readers are referred to Robert 
Ordway Foote’s article in the New York 
Times last Sunday. 

oa * 

Careless Use of Acetylene Torch 

In describing a fire in the Crucible 
Steel Co. pottery plant in Pittsburgh, a 
spectacular daytime fire which called out 
five alarms, the National Fire Protection 
Association says in its Quarterly Maga- 
zine: 

“Acetylene torches were being used to 
cut up the machinery, shafting and other 
steel work in the building when the fire 
was discovered by workmen, who no- 
ticed smoke coming up through the heavy 
oil and grease soaked floor. One of the 
men pulled up a section of the flooring 
and as he did, a sheet of flame burst 
through the opening. It was only a few 
minutes before the building, covering al- 
most an entire block, was a mass of 
flames, so quickly did the flames spread, 
aided by the draught created by the 
opening made by the workman. It is 
believed that the fire was due to a spark 
from an acetylene torch falling into com- 
bustible material in the basement. 

“While some of the workmen tried to 
extinguish the fire with a fire extinguish- 
er, one of them ran to a fire alarm box 
and sent in the first alarm, which reached 
the fire department at 9:14 a.m. When 
the first fire companies arrived on the 
scene the workmen had been driven out 
of the building by the flames and serious 
fire was already in progress, with the 
flames threatening to spread beyond the 
burning building and across the street 
and the railroad right-of-way to other 
large manufacturing plants. Fourteen 
pumper streams and five hydrant streams 
were used in controlling and extinguish- 
ing the fire, which lasted fourteen hours.” 

* * * 


Where Debts Have Little Significance 

In adjoining states two governors 
named Olson are in the political lime- 
light. Both radicals. they are making a 
direct appeal to the vote controlling 
farmers in their states. They are Floyd 
Olson, Minnesota, who has declared mar- 
tial law in Minneapolis and has his hands 
full, and Ole Olson. Olson is acting gov- 
ernor of North Dakota. 

Acting Governor Ole Olson has de- 
clared a sweeping moratorium on all 
debts due on conditional contracts. This 
forbids foreclosures, evictions, selling of 
personal property for debts, collection 
for any conditional contract (be it for 
$10 worth of seeds, or a $1,000 car), if 
the debtor is of the opinion that he can- 
not make a settlement when the contract 
comes due. 

Under the new moratorium the cred- 
itor can’t get court relief as the courts 
have no power to foreclose or to evict 
if the debtor does not choose to pay. 
The moratorium says the spokesman is 
designed to aid the honest business man, 
householder and farmer, who is unable 
to meet his debts. No mention is made 
of the dishonest man. By honest busi- 
ness man debtors not creditors seem to 
be indicated. 

However, Ole Olson is quick to declare 
that the moratorium act does not bar col- 


lection of routine debts such as grocer- 
ies and butchers’ bills, but the conditional 
sales contract when there is inability to 
pay. 

North Dakota’s Olson became governor 
after the fraud charge conviction of his 
predecessor, William Langer. His turn 
about face has been amazing as he had 
been a critic of Langer’s debt moratorium 
program. He has gone even farther than 
Langer in letting down the credit pro- 
tection bars. 

Business creditors just recovering from 
the first surprise of the act are begin- 
ning to speak of recall in North Dakota. 
Hearing people speak of North Dakota 
as the state where one does not have to 
pay bills is ceasing to be a joke to the 
conservative element. If the situation 
is not soon relieved some business men 
feel they may as well close up shop. 

Creditors with contracts already in 
their files, from a year or two back, are 
wondering whether to keep them or 
throw them away and start all over again 
selling on cash basis only. 

As everyone knows, the farmers are 
especially hard pressed this year for 
money. The perennial cry of the farmer 
of “hard up,” instead of coming back and 
hitting him with “wolf, wolf,” as in other 
years, seems to be answered at last by 
Acting Governor Olson. With no con- 
sideration for the business men who 
have contracted with these farmers, Ol- 
son has both eyes turned toward the 
600,000 farmers’ votes. By turning a deaf 
ear to the 100,000 city dwelling indi- 
viduals in the state he is making him- 
self a virtual Santa Claus to the farmers. 

Ole Olson who was declared governor 
by the Supreme Court against the wishes 
of the farmers (who wanted Langer), is 
attempting to show them that while Lan- 
ger eased some of their burdens he can 
take away most of their burdens, deposit- 
ing them on the doorstep of the busi- 
ness man. 

* * * 
A Brain Twister 

The United States is not the only 
country where court decisions are foggy. 
“Canadian Insurance” presents one un- 
der the caption, “Clear as Mud.” 

In Italy a farmer let a pig stray on 
to the road. A motorist swerved aside 
when the pig refused to move and dam- 
aged his car. He sued the farmer for 
damages, holding the farmer responsible 
for the pig’s actions. The case finally 
reached the supreme court, which ren- 
dered its decision as follows: 

“When the comportment of an animal, 
without going into the hypotheses of 
fault or force majeure, sets in motion 
elements which otherwise would have 
remained inert, and due to the animal’s 
comportment cause damage to be done, 
the casual connection between the com- 
portment of the animal, for which the 
law holds the proprietor to be responsi- 
ble, and the occurrence causing the 
damage, appears to be uninterrupted.” 

In other words—the owner of the pig 
was found responsible and had to pay! 
*~ * * 

Ed Howe Epigrams 
Recently, newspaper men from. all 
over the country attended a_ dinner 
given in honor of Ed Howe, an &80-year- 
old philosopher of Atchison, Kan., known 
as “The Sage of Potato Hill,” and long 
a small town editor whose sayings have 
had wide currency. William Allen White 
was chairman of the dinner. A few of 
Howe’s comments when his turn came to 

speak at the dinner follow: 

We are always worried about calami- 
ties and what they are going to do to 
us, but no calamity ever turned out so 
badly as was feared except the flood. 

A good scare is worth more to a man 
than good advice. 

Every prominent leader has a ‘lot of 
followers who should be in a lunatic asy- 
lum or the penitentiary. 

Wise men have accomplished so much 
that the fools have been encouraged to 
expect more than is actually coming to 
them. 

Men do many impudent things, but 
probably the most impudent is the man- 
ner in which a few of them have banded 
together and taxed all the rest of us. 
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New Auto Manual in Pearl Will Resign 

Agents’ Hands Monday From Pacific Board 
SOME IMPORTANT CHANGES MERRITT MADE COAST MANAGER 
Fire and Theft Rate Book, Now in Was Vice-President of America Fore 

Loose-Leaf Form, Should Prove Group on Coast; Three Companies 
More Popular to Be Non-Affiliated 

The 1934 revised and simplified man- Because Charles S. Conklin, United 
ual of the National Automobile Under- States manager of the Pearl Assurance 
writers Association has been published of London, has been unable apparently 
after considerable delay and will be in to receive from the Board of Under- 
the hands of agents on Monday. It is writers of the Pacific a guaranty that 
making its appearance this year in loose- in the event of future nationwide separa- pr gee 
leaf form for the convenience of pro- tion, the membership of the Pearl and 
ducers and so that changes may be made its affiliates in the Pacific Board would , 

Summer “slumps” are often only a result of summer inertia. Fire and 


at intervals and inserted in the manual. 


There are separate manuals for these 
sections of the country: eastern, western, 
Rocky Mountain and southern. 

An important change is the combining 
of the stated amount rate and the actual 
value premium sections for each private 
passenger car. Private passenger car 
collision premiums appear in separate 
schedules according to territory and with 
premiums dependent upon the original 
f.o.b. list prices of the cars to be in- 
sured. These new schedules also contain 
collision premiums on a four- -age group 
basis in lieu of the former “new” and 
“old” divisions. They also contain pre- 
miums for the various forms of collision 
coverage. 

Actual value premiums for private pas- 
senger Cars are shown in each car list- 
ing according to territory and with pre- 
miums dependent upon the original f.o.b. 
list prices. A separate section is pro- 
vided as an addendum to the manual for 
obtaining original f.o.b. list prices to be 
used in determining private passenger 
car actual value and collision premiums. 
Provision is made for writing several 
forms of comprehensive policies. Fire and 
theft rates for taxicabs are shown in a 
separate section. 


Commercial Classes Divided 


For fire, theft and collision rating pur- 
poses, commercial cars are divided into 
the following classes: Class 1, local haul- 
ing; Class 1, long distance hauling; Class 
2, local hauling, and Class 2, long dis- 
tance hauling. A “limitation of use” en- 
dorsement applies to all risks coming 
under the local hauling classifications. 
Truck type tractors, trailers and semi- 
trailers are classified as commercial cars 
for rating purposes. 

Towing coverage has been withdrawn, 
and the towing and road service expense 
coverage is now the only form author- 
ized and applies only to private passen- 
ger cars. The special combined addition- 
al coverage endorsement and rule now 
applies only to private passenger cars. 

Separate coverage may now be granted 
for the perils of riot, riot attending a 
strike, insurrection and civil commotion 
for all types of motor vehicles except pri- 
vate passenger cars, but including private 
passenger cars written under a fleet 
schedule. 

Optional use of the monthly reduction 
and automatic reduction clauses, and the 
2%4% monthly reduction clause has been 
eliminated and in lieu thereof a 2% 
monthly reduction clause has been pro- 
vided. Trucks, truck type tractors, 
trailers and semi-trailers engaged in the 
transportation of gasoline are subject to 
an additional fire rate charge. Changes 
have been made in the territorial appli- 
cation of rate schedules and also in ter- 
ritorial definitions. 





ROSE BUYS OUT PARTNER 
W. M. Rose of the Rose-Wolf Agency, 
Nicholasville, Ky., has bought the inter- 
est of W. G. Wolf and the agency will 
be called the Rose Agency. 


remain undisturbed, the Pearl will re- 
sign from the board and open its own 
offices in San Francisco with Alfred L. 
Merritt as Pacific Coast manager. 

Mr. Conklin had been negotiating to 
have the Monarch Fire and the Eureka- 
Security Fire & Marine become members 
of the Pacific Board along with the Pearl, 
as all companies in a group must be 
members if one is. However, with the 
Pacific Board unable to satisfy the re- 
quirements of Mr. Conklin he is with- 
drawing the Pearl and the three compa- 
nies will operate non-board on the West 
Coast. He said that he was willing for 
all three companies to be members of 
the board on the Coast but he would 
not join the Eastern Underwriters’ As- 
sociation or other territorial organiza- 
tions and desired a guarantee against 
being disturbed in the event a nation 
wide separation program was effected. 


Mr. Merritt, the new Coast manager 
of the Pearl and its affiliates, has been 
vice-president of the America Fore com- 
panies in charge of the Pacific Coast 
business. He was in New York last week 
but has now returned to San Francisco. 
A native of California, he was born on 
January 6, 1886, at Visalia and was edu- 
cated at the University of California and 
the Wharton School of Finance at Phila- 
delphia, where he took an insurance 
course. In 1910 Mr. Merritt joined the 
local agency of Jones & Mitchell at Spo- 
kane, Wash. Two years later he went 
with the Lumbermen’s Indemnity Ex- 
change as special risks surveyor. 


Joined America Fore in 1919 


After then serving with two general 
agencies Mr. Merritt went with the Pa- 
cific Coast department of the America 
Fore group in October, 1919. He held 
the posts of agency superintendent and 
assistant secretary and in 1921 resigned 
to become manager of the fire depart- 
ment of the agency of Rule & Sons in 
Los Angeles. Two years later he re- 
joined the America Fore companies as 
secretary and in 1928 was elected vice- 
president in charge of the Pacific Coast. 
When the Niagara and Maryland became 
members of the America Fore fleet in 


other hazards don’t “lay off” during warm weather; 
insurance—and will buy it when it is persuasively suggested to them. 
North America Agents are supplied with advertisements, folders, sales 
letters and other helps to keep up summer sales. 


See the North America full page advertisement in The 
1934 and Time, August 13, 1934. 
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1930 Edwin Parrish, then vice-president 
and Pacific Coast manager of those com- 
panies, and Mr. Merritt were both elect- 
ed vice-presidents of all the companies 
in the fleet. Mr. Parrish later retired. 
A successor to Mr. Merritt will not be 
appointed immediately by the America 
Fore group, as the organization is well 
equipped to carry on on the Coast. Ber- 
nard A. Culver, president of the America 
Fore companies, will go to San Francisco 
next month and may announce changes 
then. 

The Pearl and its affiliates have been 
represented successfully on the Pacific 
Coast by general agencies. The Pearl was 
in the office of Edward Brown & Sons, 
San Francisco; the Eureka-Security with 
I. M. Fisher of Los Angeles, and the 
Monarch in the California Agencies, Inc., 
San Francisco. The contracts with these 
general agencies have been terminated 
in a friendly manner. 





ALL-STATE ENTERS MICH. 


The All-State Insurance Co. of Chi- 
cago, automobile insurance subsidiary of 
Sears, Roebuck & Co., has been admit- 
ted to Michigan. 


Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 
Grorce Z. Day, Asst. General Agent 


J. A. Kesey, General Agent 





U. §.—Statement December 31, 1933 


PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
SURPLUS - 

*TOTAL ASSETS 


*New York Insurance Department Valuation Basis 


$1,737,814.87 
625,402.00 
1,097,717.64 
9,528,303.97 
12,989,238.48 





N. Y. Exchange Votes Down 
Office-Agent Proposal 


At a special meeting Wednesday the 
New York Fire Insurance Exchange de- 
feated the proposal of the advisory com- 
mittee to permit companies to continue 
paying the full fire brokerage to office- 
agents of affiliated casualty and life com- 
panies where such agents were named 
prior to May 2, 1933. There were fifty- 
eight votes for and thirty-eight against 
the proposal but an affirmative vote of 
80% was required for passage. The aim 
of the advisory committee was to reach 
a compromise acceptable to the Exchange 
membership and also to the Automobile 
and Travelers Fire, which have been 
contesting the sections of the agreement 
dealing with office-agents. 





More Insurance Taxes 
Proposed in St. Louis 


A special tax of $25 a year each on 
the 3,000 insurance agents in St. Louis 
has been suggested as one means of 
helping to raise an anticipated deficit of 
$4,523,000 in the city’s sinking fund and 
general revenue fund for the 1934-35 fis- 
cal year. The proposed special tax om 
insurance agents was advocated by John 
G. Burkhardt, special tax attorney for 
the city, and was discussed at a meeting 
of a special committee appointed by 
Mayor Bernard F. Dickmann held at the 
City Hall on July 31. At present indi- 
vidual insurance agents are not com 
pelled to pay any special license tax to 
the city. 

The city officials are also very seriously 


considering the twenty-five ce “ a policy 
tax on all insurance sold in Louts 
that has been suggested by Aideruan 


Slay. He has announced that he will 
introduce such a bill during the special 
session of the Board of Aldermet which 
opened on July 30. City Counselor 
Charles Hay has been asked to°give am 
opinion concerning the legality of Slay's 
proposed policy tax. 
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A Leader Among Mississippi Agents 


James Henry Johnson, Head of Clarksdale Agency Representing 
More Than Twenty Companies, Widely Known for His 
Insurance, Fraternal and Civic Activities; An Agent for 


By Sam Harris, 
Clarkesdale Daily Register 


In a country where wealth is built 
solely upon the culture of long staple 
cotton and where successful names have 


erown largely from the cotton planting 
mdustry or the cardinal professions of 
law, medicine and dentistry, it is most 
unusual to find a man who has carved a 
name for himself and his profession so 
that both the name and profession are 
traditional within his community and his 
state. Such is the case of Col. James 
Henry (Jim) Johnson, dean of Missis- 
sippi insurance men, who is the head of 
]. H. Johnson & Co., Inc., insurance 
agents of Clarksdale, Miss. 

Serving the entire northern portion of 
the Mississippi Delta for more than thir- 
ty-nine years Mr. Jackson and his insur- 
ance profession have survived floods, 
panics and other obstacles which have 
sent great names into oblivion. 

As head of a prominent insurance firm 
Mr. Johnson has shared his time and 
energies between his business and the 
development of his city. While his fel- 
low citizens were grabbing after the elu- 
sive dollar as represented by so many 
pounds of lint cotton, he has planted 
methods, ideas, organization systems and 
a contagious good-fellowship among his 
neighbors and into his city. As a result 
of unselfish work he was chosen Coa- 
koma County’s most valuable citizen in 
1932 and was awarded the silver loving 
cup, emblematic of that award. He re- 
ceived that award the first time it was 
given and has each year since declined 
the nomination for re-award. 


Son of Inventor 


That his success as a business man 
and as a useful citizen did not grow out 
of luck is proven by his life’s story, 
which reads like a Horatio Alger book. 
Mr. Johnson is a native Mississippian. 
He was born in De Soto County, Miss., 
June 4, 1867. He was the son of a con- 
tractor and an inventor who gave te the 
cotton industry the first gin-blade sharp- 
ening machine, now in common use. 

When Mr. Johnson was eleven years 
of age his father died and the little fel- 
low had to go to work to keep the fam- 
ily larder provisioned. He received his 
education in the public schools of Her- 
nando, Miss., whenever he could get 
away from his position in a country 
store. Later he attended a private night 
school. Until he was 16 years of age 
his highest wages were $6 per month. 
In 1890 he received $50 per month for 
his services as a clerk and rather than 
lace life as a clerk in a country store 
he cast about for new openings. One 
soon developed when his brother was 
elected sheriff of Tunica County, Miss., 
and his brother offered him the post of 
chief deputy. After one year his 
brother died and Mr. Johnson was re- 
appointed to the post by the new sheriff. 
n the latter part of 1804 he resigned. 

After leaving the Tunica County sher- 
M's office he moved to Clarksdale and 
Opened there a general insurance office. 
R addition to life insurance he repre- 
sented firms which also sold _policics 
‘gainst damage by fire and lightning, 
Which was considered a broad field in 
those days. Prior to going to Clarks- 


Nearly Forty Years 


dale, Mr. Johnson had engaged in the 
insurance business as a “side line” for 
two years at Tunica. 

The first firm of Mr. Johnson’s was 
known as Bouldin, Johnson & Co. Later 
R. H. Crutcher succeeded M. J. Bouldin 
as Mr. Johnson’s partner and the firm 
was known as Johnson & Crutcher Co. 
In 1910 Mr. Crutcher retired and Mr. 
Johnson became president and general 
manager. 

Present Agency Formed in 1915 


In 1915 J. H. Johnson & Co. came into 
existence and has progressed since that 
time despite depressions and what not. 
In addition to the home office at Clarks- 
dale the company has a branch office in 
Jackson, Miss., the state capital. This 
branch is managed by Robert Barks- 
dale. Five persons, all veteran insurance 
people, are employed in the home office. 

J. H. Johnson & Co., are Delta repre- 
sentatives for twenty-four well known in- 
surance companies, namely the American 
of Newark, Automobile of Hartford, 
Commercial Union Assurance, Continen- 
tal, Fire Association of Philadelphia, Liv- 
erpool & London & Globe, Merchants 
Fire of New York, National Union Fire, 
North British: & Mercantile, North 
River, Northwestern Fire & Marine, 
Phoenix of Hartford, Providence Wash- 
ington of Rhode Island, Royal, Scottish 
Union & National, Southern Fire, West- 
ern Assurance of Toronto, Yorkshire, 
Employers’ Liability, Fidelity & Cas- 
ualty, Fidelity & Deposit, Maryland Cas- 
ualty and National Surety Corp. of New 
York. 

Through all his years in.the business 
world Mr. Johnson has remained loyal to 
the insurance profession as his bread- 
winner, although he has engaged at va- 
rious times in the planting and lumber 
businesses. Now he is engaged in the 
insurance business only. 

High in Masonic Ranks 

In addition to his business activity Mr. 
Johnson has found plenty of time to en- 
gage in other pursuits, especially relig- 
ious and fraternal work. He is a mem- 
ber of the Masonic Blue Lodge, Royal 


Arch Chapter, Council, Knights Templar, 
Scottish Rite, Shrine, Red Cross Con- 
stantine, B.P.O.E., Knights of Pythias 
and Woodmen of the Wor!d. He is Past 
Grand Master of the Mississippi Grand 
Masonic Lodge. He has attended the 
general grand chapter, the grand council, 
triennial conclave Knight Templar. In 
1933 he represented the Wahabi Temple 
at the Imperial Shrine at Atlantic City. 
He is now serving as Grand Scribe of 
the Grand Chapter, R.A.M., and Grand 
Senior Warden of the Grand Com- 
mandery of Mississippi. 

Mr. Johnson is now a local representa- 
tive of the H.O.L.C. He was a member 
of the city C.W.A. advisory board last 
year. He is president of the Clarksdale 
Hospital board, and chairman of the 
trustee board of the local Carnegie Li- 
brary. He has served the Clarksdale and 
Coahoma County chamber of commerce 
as president for four years, is a past 
president of the local Rotary Club, which 
he organized. He served fifteen years as 
secretary of the local school board and at 
three different times served as a mem- 
ber of the city’s aldermanic body. He 
served for four years as vice-mayor and 
police justice. He now is chairman of 
the American Red Cross in the county. 

During the world war Mr. Johnson 
served the city as postmaster for eight- 
een months and acted as custodian of all 
federal property. He handled the war 
Saving stamps for the county and served 
as one of the organizers of the American 
Red Cross here in 1917. He was chair- 
man of the Victory Loan drive which 
raised one and a quarter million dollars 
in the county. 

Only One Older Agency in State 

There is only one firm in Mississippi 
older than Mr. Johnson’s in the insur- 
ance business. It is the firm of Ross & 
Yerger in Jackson, which firm came into 
existence about the same time as did 
Mr. Johnson’s. 

Mr. Johnson married Miss Oney 
Shaw, of Madison County, Miss., in Jan- 
uary, 1896, at Wilson, La. They have 
five children: Mrs. J. B. Lindsey of 


American Legion Post Aids Tupper 
Lake Foundation and Children Here 


Insurance Post 1081 of the American 
Legion has decided to distribute the 
money it raised through its charity bali 
last winter amongtthe Tupper Lake Foun- 
dation for disabled veterans, its own wel- 
fare fund and the children of the down- 
town district. It may be recalled that 
the original object was to establish a 
free employment bureau for unemployed 
insurance people. However, after a thor- 
ough investigation it was found that un- 
der present conditions the per capita cost 
of finding jobs would be too great, so 
that the money would be wasted as com- 
pared with the other uses to which it 
will be put. 

Therefore a check has: been sent to 
Tupper Lake and on last Tuesday fifty 
children from downtown New York, in 
the insurance district, were sent to the 
camp of the American Legion Auxiliary 
at Goshen, N. Y., with all expenses of 
maintenance and transportation paid out 
of the Legion’s fund. The bus carrying 


the children to Goshen left Legion Me- 
morial Square. They will be in camp 
two weeks. 

The Post is grateful to all those who 
made these projects possible by their 
support and is glad to have the oppor- 
tunity of doing such work on behalf of 
the entire insurance business. A few 
relief cases are now occupying the at- 
tention of the welfare committee. 

The chairman of the charity ball com- 
mittee last year was James J. Ward, an 
adjuster of 84 William Street. This year 
the chairman will be another adjuster 
of the same address, Albert Frank, who 
is also the welfare officer. Plans are 
already being made for the next ball to 
be helld in November at the Hotel Penn- 
sylvania on Friday evening, November 9. 
The Post anticipates the same whole- 
hearted co-operation from all insurance 
people which it received last year, for 
the proceeds are again to be devoted in 
large measure to charitable work. 








JAMES H. JOHNSON 


Clarksdale; Mrs. Karl Brooks of York, 
Pa., wife of a general insurance agent; 
O. Shaw Johnson, James H. Johnson, 
Jr., and Mrs. Louis H. Clement of North 
Carolina. Both of his sons are affiliated 
with him in the insurance business at 
Clarksdale. 





DIES IN CAR 





Sheldon D. Clark, Insurance Agent, Bath, 
N. Y., Victim of Monoxide Gas; 
Was 43 Years Old 

Sheldon D. Clark, 43, president of the 
Bath Fire Corp. and operator of a large 
general insurance business in Bath, N. 
Y., was found dead in his automobile in 
the garage of his home in that Buffalo 
suburb on July 27. The motor of his 
car was running and all doors were 
closed. 

Mr. Clark entered the insurance field 
in Bath in 1919 after being previously 
associated with his father in similar du- 
ties in Addison, N. Y. The widow and 
two sons survive. 


C. W. Hitchcock Special 
For the Travels Fire 


Announcement has been made by the 
Travelers Fire of the appointment of 
Charles W. Hitchcock as special agent 
with headquarters at Detroit, Mich. Mr. 
Hitchcock will be associated with M. 
Robert Olp, manager, and in his new 
duties will succeed the late F. E. God- 
win, assistant manager. Mr. Hitchcock 
is a native of Indianapolis and was edu- 
cated in Louisville, Ky. His insurance 
experience includes Dean Schedule Rat- 
ing with the Kentucky Actuarial Bureau 
and the Iowa Insurance Service Bureau, 
Analytic Schedule Rating with the New 
England Insurance Exchange and spe- 
cial agency work in Connecticut and 
Massachusetts with the Queensland. 

In 1925 Mr. Hitchcock became con- 
nected with the Travelers Fire as a mem- 
ber of the engineering and inspection di- 
vision and in May, 1927, he joined J. 
Watson Beach, Inc., Hartford, as engi- 
neers and manager of their fire insur- 
ance department. 





A. B. CREHORE’S SON DIES 

Austen Ballard Crehore, president of 
Crehore & Richardson, Inc., New York 
local agents, lost his four-months’ old 
son, Austen Ballard Crehore, Jr., on Sun- 
day. The baby died from an attack of 
pneumonia. Funeral services were held 
Monday in Westfield, N. J. 


BALDWIN WITH DUNN & FOWLER 

Recently resigned as minority leader 
of the Board of Aldermen in New York 
City, Joseph Clarke Baldwin, III, has 
been elected vice-president of the gen- 
eral insurance firm of Dunn & Fowler, 
45 John Street. 
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gents 
Reply to C.C.C. Head 
DEFEND THEIR PROPOSITION 
Say They Are Justified Now in Appeal- 
ing to Congressmen After C.C.C. Re- 
fused to Accept Offer 

The Southern Agents’ Conference, 
composed of local agents in several of 
the southern states, have written a reply 
to the letter of L. P. Talley, president 
of the Commodity Credit Corporation, 
in which the latter recently stated that 
there was no apparent reason for chang- 
ing the arrangements already made for 
handling the insurance on cotton financed 
by the C.C.C. The agents’ communica- 
tion, signed by Hamilton C. Arnall, John 
Sharp Williams, III, A. D. Langham and 
Sidney O. Smith, contains, among others, 
these statements: 

“From your reply it is evident that 
your Board does not understand or is 
unwilling to recognize the fact that the 
proposal of the Southern Agents’ Con- 
ference was submitted upon the express 
authority given it by the local agents in 
convention assembled in the respective 
states listed in our proposal. This is the 
true and proper method whereby the 
united voice of the local agents in the 
respective states can be ascertained and 
recorded. The convention authority of 
each state association is in our posses- 
sion and is available for your examina- 
tion should you so desire. In addition, 
our proposal has the official approval of 
the National Association of Insurance 
Agents, the official national trade asso- 
ciation of the organized insurance agents 
(other than life) of the United States 
and with which each state association 
is affiliated. 

Defend Agents’ Proposal 

“In regard to your statement as to 
the necessity of designating brokers ‘who 
in a real represent the corpora- 
tion, may we remind you that a vast 
majority of property owners of this na- 
tion for several generations have found 
from experience that local agents can 
by truly trusted ‘in a real sense’ to pro- 
tect the owners’ interests? Furthermore, 
may we also call your attention to the 
fact that when your committee at the 
time our first proposal was submitted last 
year insisted that we must name a broker 
of record, we nominated one of wide 
training in this specialized field; one 
whose ability has made him the popular 
choice of agents throughout the nation 
as the president of their national trade 
organization and one whom a member 
of your committee agreed from his for- 
mer business contacts and personal ex- 
perience has fully ‘demonstrated his abil- 
ity and competence to properly service 
an account of this character.’ 

“Moreover, it was plainly stated in 
each of our proposals that if our choice 
was not acceptable to your corporation 
any other person designated by you who 
would subscribe to the principles em- 
bodied in our proposal would be agree- 
able to the local agents of the cotton 
producing areas. 

“By inference you impugn the motives 
and methods suggested in our conference 
with a group of reputable underwrite<s 


sense 


in Atlanta on May 29. You state that 
you believe the memorandum in your 
possession to be authentic. To remove 


any doubt as to the authenticity of the 
written memorandum of that meeting we 
are enclosing a true copy of same for 


your records. 
“The memorandum referred to deals 
largely with the suggestions made by 


the Home Insurance Co. to provide the 
C.C.C. a service superior to that obtain- 
able under any other plan. That com- 
pany (the largest American fire and ma- 
rine insurance company) recognizing the 
merit of the agents’ position, voluntarily 
placed at our disposal its complete fa- 
cilities and pledged its guarantee of su- 
perior service to the C.C.C. 
No Compulsion Intended 

“We fail to read from that statement 

or from our written proposal submitted 
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to you any effort, as stated by you, ‘to 
compel the acceptance by this corpora- 
tion of the proposal made by the South- 


ern Agents’ Conference, without refer- 
ence to the discretion or responsibility 
of the members of the corporation’s 
board, or the directors’ prerogative to 
choose a contract which they believe to 
be in the best interest of its undertak- 
ings.’ 

“The last paragraph of your letter re- 
ferring to protests you have received, 
states: ‘Such communications have no 
reference to the merits of any proposal.’ 
A careful reading of the proposals sub- 
mitted by the Southern Agents’ Confer- 
ence, upon which these protests are 
based, and the memorandum of the meet- 
ing in Atlanta all make specific reference 
to a plan, not only guaranteeing to the 
C.C.C. equal rates and form of cover, 
but a vastly superior service made pos- 
sible by the fact that the handling of 
this account in the manner proposed 
would enlist the co-operation of every 
insurance agent in the cotton-growing 
section. 

“In addition, there was submitted for 
your consideration the names of three 
insurance companies of unquestioned in- 
tegrity, financial standing and experience 
in the writing of cotton insurance ac- 
counts. It was proposed that the service 
of the agents would be supplemented by 
the services of those companies and cer- 
tainly from our knowledge and experi- 
ence of the insurance business no pro- 
posal of equal or greater merit could 
possibly have been submitted. 


Justified in Now Going to Congress 


“It was never intended on our part 
to approach the elected representatives 
of the people unless the proposal we sub- 
mitted was rejected; and in fact no ap- 
proach was ever made by us to any Sen- 
ator or Representative, nor was any re- 
quest ever made of any insurance agent 
in the United States, to make any rep- 
resentation of any kind to the C.C.C. un- 
til after our proposal was rejected. 

“Therefore, with respect to your com- 





F. D. LAYTON, President 
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plaint of ‘political pressure,’ our com- 
mittee, despite demands to the contrary, 
has studiously followed, until your last 
decision of July 3, the policy of urging 
upon you the acceptance of our proposal 
on its merits. We believe its acceptance 
was justified on every reasonable ground 
of sound underwriting, equal cost, su- 
perior service and widest diffusion of 
benefit, which most certainly should 
guide you in allocating government in- 
surance requirements which are paid for 
by every tax-paying citizen everywhere. 

“However, failing to secure the recog- 
nition to which we feel we are entitled 
we make no apology for exercising our 
constitutional rights to petition and ap- 
peal through our duly constituted repre- 
sentatives at Washington. Their re- 
sponse is a recognition of the fact that 
any citizen is entitled to express him- 
self, within proper limits, as to the con- 
duct of any branch of business in which 
the U. S. Government is engaged.” 


Virginia Gives Approval 
To Marine Definition 
The Virginia State Corporation Com- 
mission has approved the nationwide 
definition of inland marine underwriting 
powers. The commission reserves the 
right to make alterations. 
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E. U. A. Executive Committee Meets; 
Hope Expressed That Dates for Clear- 
ing May Be Set in September 

The executive committee of the East- 
ern Underwriters’ Association met last 
Thursday in New York and decided that 
no final action on separation will be 
taken before September because certain 
information with respect to the excepted 
city areas is not available as yet. After 
the executive committee meets next 
month it is expected that a general meet- 
ing of the E. U. A. itself will be called 
to fix the date or dates on which the 
principle of clear agencies shall be made 
effective in the various cities of the East, 

At last week’s meeting the special com- 
mittees handling each excepted city re- 
ported on their work and were requested 
to secure additional information. They 
will report to a special committee, con- 
sisting of the chairman of these special 
territorial committees, which is to review 
the reports of the committees and for- 
mulate a general comprehensive report 
to the executive committee early next 
month. This whole work is being car- 
ried out most carefully so that all in- 
terests affected will receive full consid- 
eration and the E. U. A. will not be open 
to the criticism of having taken hasty 
action. 





Pacific National Opens 
Eastern Dep’t in Phila. 


The Pacific National Fire opened an 
Eastern department on August 1 in the 
Independence Building in Philadelphia. 
William A. Waters is manager and will 
have jurisdiction over the New England 
states, New York, New Jersey, Pennsyl- 
vania, Delaware, Maryland, the District 
of Columbia, Ohio and West Virginia. 
Until recently Mr. Waters was superin- 
tendent of agencies for the Lumbermen’s 
and the Philadelphia National.  Previ- 
ously he was in the Southern depart- 
ment of the Queen. 

Assisting Mr. Waters is William L. 
Greenway, formerly Eastern underwriter 
and later manager of the local depart- 
ments of the Lumbermen’s and Phila- 
delphia National. Vice-President Wil- 
liam A. Wallace of the Pacific National 
is now in Philadelphia in connection with 
the establishment of the Eastern de- 
partment. 





Lentz President of 
Columbus Local Board 


Irving B. Lentz of Columbus, O., was 
elected president of the Insurance So- 
cicty of Columbus on Wednesday, July 
25. This society is comprised of agents 
who write fire, tornado and casualty 1m 
surance, and claims the unique distinc 
tion, in that, during its entire existence 
no company in any board member's 0! 
fice has lost one penny of premium Dal 
ance. Mr. Lentz at one time traveled for 
the Fidelity & Casualty of New York 
and fifteen years ago established a Jocal 
agency in Columbus. He has become ont 
of the leading insurance men in the city. 
He was president of the American In- 
surance Union after the death of his 
uncle, the late John J. Lentz. 

Other officers are: vice-president, Harty 
S. Mesloh; treasurer, T. J. Macklin, a 





secretary-counsel, R. M. Knepper. 














August 








vaeey 


EL BEDS 


wos See \ EC EBEE Gt SIRES SCE PEELE 


S WEILER EEE FES ERIE E 


Wri rn. 


_— seem “THE EASTERN 
August 3, 19. A =i UNDERWRITER 


THE TIME! 
SELL RIOT AND CIVIL 
COMMOTION INSURANCE jagsguiaiags 


apstast stall 


_—EEEE 


j 


Re 


Wen B neh _ Ping, te = 


uested 
They 
>, Con- 
special 
review 
d for- 
report 
y next 
g car- 
all in- 
onsid- 
4 open 
hasty 


IU WU 


YINVUI CAD MUSIEK 


tional 
with 
de- 


? 


ae Pieeneime, C\PROVED BY\ THE ACID TEST/OF TIME )/ / _——— i ii | 
The AMERICA FORE GROUP |B of Insurance Companies 
THE CONTINENTAL INSURANCE COMPANY NIAGARA FirRE INSURANCE COMPANY 


local 
AMERICAN EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 


» one 
city FIDELITY-PHENIX FirE INSURANCE COMPANY THE FIDELITY AND CASUALTY COMPANY 
. Chairman of the Boards 


In- 2 
his First AMERICAN FiRE INSURANCE COMPANY / RIC BERNARD M. CULVER. President 


arty Eighty Maiden Lane, |e or or New York ,N.Y 


and 





CAGO 








Earl ieee 5 3 Ne ew 
Book Now Available 


ON INLAND MARINE INSURANCE 





Published by McGraw-Hilll Book Co.; 
Cites Many Legal Decisions Cover- 
ing Forms and Clauses 
“Inland Marine Insurance,” the new 
book written by Earl Appleman of the 
legal department of the New York office 
of the Insurance Co. of North America, 
has now been published by the McGraw- 
Hill Book Co. as a unit in the insurance 
series of which Ralph H. Blanchard is 
editor. This book, as previously stated, 
may be bought for $2.50 a copy. Mr. 
Appleman treats the intricate subject of 
inland marine insurance in an interesting 
and understandable manner and quotes 
several hundred legal cases in connec- 
tion with his treatment of many policies 
and their clauses. The book is indexed 
and also contains a table of legal cases 
cited. This new volume is intended for 
beginners, those who are already engaged 
in inland marine underwriting and loss 
adjusting and for members of the legal 
profession dealing in insurance work 

either for insurers or assureds. 

Mr. Appleman devotes about half of 
his book to consideration of transporta- 
tion policies and their clauses. Then he 
goes on to summarize the essential fea- 
tures of many floater forms. Another 
chapter deals with bailee, legal liability 
and special risk policies. As an illustra- 
tion of the treatment Mr. Appleman gives 
to the many problems of inland marine 
underwriting we quote the following two 
sections dealing with goods held in trust 
and the valuations clause: 


Goods Held in Trust 


“The transportation policy, like the fire 
policies used to insure warehousemen, 
commission merchants and other bailees, 
covers not only the goods actually owned 
by the assured but also goods held by 
him in trust or on commission, or on 
consignment or on which he has made 
advances or sold but not delivered. These 
words have been taken from the fire 
policies in which they have been inserted 
for many years as a modification of the 
warranty of absolute ownership. The 
words, ‘held in trust,’ as used in an in- 
surance policy, are not to be interpreted 
in a technical legal sense but in a mer- 
cantile sense. In Home Insurance Co. v. 
Baltimore Warehouse Co., where a ware- 
houseman was held to be such a trustee, 
the United States Supreme Court said: 

“The words ‘merchandise held in trust’ 
aptly describe the property of the de- 
positors. The warehouse company held 
merchandise in trust for their custom- 
ers, not it is true, as technical trustees, 
but as trustees in the sense that the 
goods had been entrusted to them. They 
were not empowered by their charter to 
hold property under technical trusts cog- 
nizable only i in equity. Hence, when they 
sought insurance of merchandise held by 
them in trust, it must have been intended 
of such as they held in trust—in a mer- 
cantile sense, goods entrusted to them 
by the legal owners. That such is the 
meaning of the words as used in this 
policy we cannot doubt. 

“Tt has been held that a selling agent 
or a cotton compressor engaged in com- 
pressing cotton belonging to others, or 
a commission merchant who has sold _ but 
not delivered the goods, or who has not 
yet sold them, or a merchant entrusted 
with a stock of goods by the real owner; 
or a carpet company engaged in repair- 
ing carpets for others is such a trustee 
as is contemplated in a policy covering 
goods ‘held in trust.’ Indeed the clause 
seems to cover all cases of bailments. 

“On commission and on consignment 
are merely special forms of holding goods 
in trust, the former describing the posi- 
tion of a factor or agent and the latter 
that of a factor or agent or conditional 
purchaser. In all such cases the assure “d 
may collect the insurance as trustee for 
the real owner, and under the New York 
decisions if the assured refuses to do so 
the bailor himself may sue the insurer. 














valuation clause usually begins 
‘The said goods and mer- 
Then there 
is inserted some agreement with refer- 


“The 
with the words, 
chandise shall be valued at.’ 


ence to value. It may be agreed that the 
property is worth so many dollars, or 
that it is valued at invoice cost, or in- 
per cent, or at actual 
cash value on date of shipment or at 
destination, or at actual replacement 
value at time of disaster. The value may 
be agreed on in some other way or may 
be omitted altogether. Expressions re- 
garding value are of importance because 
they determine whether the policy is a 
valued or an unvalued (or open) policy. 
The courts use these last two terms as 
synonyms. Among marine insurers an 
open policy is one that runs continuously 
without definite term until canceled. In 
this work ‘unvalued’ will be used to in- 
dicate the opposite of ‘valued,’ and ‘open’ 
will be used in the sense in which it is 
used by marine insurers. If it be a val- 
ued policy the insurer in case of a loss 
is bound to pay the value agreed on, but 
if it be an unvalued policy. the assured 
must prove the extent of his loss before 
he can recover. Of course, if the agree- 
ment with respect to value be procured 
by fraud or misrepresentation of a ma- 


terial fact intentionally made, the con- 
tract may be avoided. 
“The general rule is that where the 


parties agree to a definite value expressed 
in the policy, it is a valued policy; and 
where the value is not expressed in the 
policy, it is an unvalued policy. This 
rule is simple enough in application where 
the value of the property is definitely 
expressed in dollars and cents or where 
statements of value are omitted alto- 
gether; but where the parties undertake 
to state the value in other terms, diffi- 
culties sometimes arise. For example, 
where a grain dealer procured insurance 
‘in the sum of $8,000 on 17,000 bushels 
of wheat,’ the United States District 
Court for the District of Minnesota held 
that the insurance was on an unvalued 
policy, but where ‘380 kegs of manufac- 
tured tobacco, worth $9,600,’ all of the 
same kind and quality, were insured by 
a fire policy, an early New York decision 
held the policy to be valued and said that 
the assured was entitled to recover pro 
rata for a total loss of part of the kegs. 

“The question whether a_ particular 
policy is unvalued or valued is often dif- 
ficult to determine when the policy refers 
to some other instrument. In one such 
case a steamship company insured the 
freight on a cargo of lumber under a 
policy which provided ‘valued at actual 
freight.’ The court held that as the 
amount of freight was ascertainable from 
the bills of lading, the policy was a val- 
ued one even though at the time the 
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policy was issued the cargo had not been 
loaded and the amount of freight was 
unknown. The reason given for reaching 
this conclusion was that ‘the factors 
upon which the amount depended were 
all settled and fixed by the contract.’ 
‘The value,’ said the court, ‘was not left 
to be ascertained in case of loss as it 
would have been if it had been an open 
(unvalued) policy.’ A similar conclusion 
was reached in Massachusetts under a 
different state of facts. In the Massa- 
chusetts case the policy provided that 
the insured goods ‘are valued (premium 
included) as per form attached.’ The 
form attached to the policy contained 
the following words: 

“Valued, premium included, $5.50 to the 
£ sterling and if invoiced in American 
gold at invoice and 10%. 

“The court held that the contract was 
in form a valued policy, and laid down 
the rule that a policy may be a valued 
policy though by agreement the value is 
to be fixed by reference to some other 
document, provided the agreement is 
based on some standard certain or capa- 
ble of being made certain and known to 
and accepted by both parties. 

“In such cases the line of distinction 
between valued and unvalued policies is 
a close one. If the parties wish the pol- 
icy to be valued they should state the 
value in dollars and cents or agree on 
some definite standard by which the 
value may be readily calculated. Other- 
wise there is a strong probability that 
the policy will be held to’be unvalued.” 

Many footnotes in these two sections 
referring to specific decisions have been 
omitted. 
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George S. Christie Now 
An Independent Adjuster 


S. CHRISTIE 


GEORGE 


George S. Christie has resigned as sec- 
retary of the Importers & Exporters to 
enter the independent adjustment field, 
becoming associated with James J 
Ward who has been an adjuster for eight 
years. Mr. Christie is an expert fire and 
automobile loss man and remained with 
the Importers & Exporters for some 
months after it discontinued active un- 
derwriting in order to handle loss mat- 
ters. He entered insurance in 1908 and 
has been adjusting losses since 1913. 

In 1919, after serving in the Navy, Mr. 
Christie became a staff adjuster for the 
General Adjustment Bureau at Erie, Pa. 
Three years later he became general ad- 
justcr for the Importers & Exporters 
and secretary of the company in 1929. 
He has been an approved adjuster for 
the loss committee of the New York 
Board of Fire Underwriters since 1923. 





CANADIAN LOSSES OFF 23% 

A decline of 23% in Canada’s property 
loss for 1933 is reported by J. Grove 
Smith, Dominion Fire Commissioner, 1 
his annual report just issued. The 1953 
figure is placed at $32,676,000, as com- 
pared with $42,194,000 for the previous 


year. This represented the smallest to- 
tal since 1927. The number of fires de- 
clined by less than 4%. Of the total 


loss Mr. Smith reports that only 81% 
was insured against fire, as compared 
with 84% for 1932. The insured value 
of property in the Dominion stood at 
$10,646,000,000 at the end of the year, 
representing a decline of about 3% from 
the corresponding figure for the previous 
year. Of the total number of fires 5% 
were residential. 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
ORGANIZED 1855 80 YEARS IN BUSINESS 
Surplus to Policyholders, Dec. 31, 1933, $15,719,163.78 
(Securities at Market Value) 
ian Organized 1853 AVERAGE AGE Organized 1852 
—— THE GIRARD MILWAUKEE MECHANICS’ 
FIRE & MARINE INSURANCE CO. LOYALTY GROUP COMPANIES INSURANCE COMPANY 
ster Surplus to Policyholders Dec. 31, 1933 Surplus to Policyholders Dec. 31, 1933 
$2,380,826.52 $5,021,440.67 
Securities at Market Value OVER 66 YEARS Securities at Market Value 
82 YEARS IN BUSINESS 83 YEARS IN BUSINES- 
GROUP LOSSES PAID 
Organized 1854 Organized 187: 
THE MECHANICS OVER SUPERIOR 
INSURANCE COMPANY OF 
PHILADELPHIA FOUR HUNDRED MILLION FIRE INSURANCE COMPANY 
Surplus to Policyholders Dec. 31, 1933 Surplus to Policyholders Dec. 31, 1933 
$2,181,651.19 $41 3,592,692.72 $1,780,616.49 
4 Securities at Market Value Securities at Market Value 
31 YEARS IN BUSINESS 64 YEARS IN BUSINESS 
A LOSS PAYING RECORD 
Organized 1866 PROVING SECURITY Organized 1870 
NATIONAL-BEN FRANKLIN AND STABILITY THE CONCORDIA 
FIRE INSURANCE CO. OF FIRE INSURANCE COMPANY 
sec- ' PITTSBURGH, PA. ——_——_ OF MILWAUKEE 
eld Surplus to Policyholders Dec. 31, 1933 Surplus to Policyholders Dec. 31, 1933 
- $2,254,726.35 OUR BUSINESS ASSETS $2,411,805.55 
= Securities at Market Value Securities at Market Value 
with 69 YEARS IN BUSINESS 65 YEARS IN BUSINESS 
- » | MERIT CONFIDENCE 
nat- 
nd nn 
; “¢°3' <t THESE ARE 
Mr. Organized 1874 Organized 1909 
the = 
Pa THE METROPOLITAN AGE. - EXPERIENCE- GOOD FAITH COMMERCIAL 
= CASUALTY INSURANCE CO. CASUALTY INSURANCE. CO. 
929. OF NEW YORK 7 Surplus to Policyholders Dec. 31, 1933 
Surplus to Policyholders Dec. 31, 1933 SUCCESS - PERFORMANCE $2,015,905.60 
"3 $2,216, 188.12 : Bonds Peep Merk Value 
Bonds Amortized—Stocks Market Value SOUND INSURANCE PRINCIPLES =e waeme nn Maen 
61 YEARS IN BUSINESS 
rty 
013 WESTERN DEPARTMENT | PACIFIC DEPARTMENT 
no 844 Rush Street $ : 220 Bush Street 
ous Chicago, Illinois a EASTERN DEPARTMENT San Francisco, Cal. 
od actos eae 10 Park Place 
ad CANADIAN DEPAR SOUTH-WESTERN DEPT. 
* 461 Bay Street NEWARK, NEW JERSEY 912 Commerce Street 
- Toronto, Canada Dallas, Texas 
at 
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ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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The true heroism and steadfastness of 


some fine women I have met in my life 
is a source of inspiration to me. I have 
in mind a no longer young couple in the 
Mohawk Valley at Palatine Bridge, the 
husband representing my company. Mrs. 
Patten was run over by a neighbor’s au- 
tomobile in front of her own house and 
severely injured. Her right arm and 
hand were badly lacerated and her right 
hand is still partly lame. Nevertheless, 
as her husband needed her help badly 
she kept right on being his secretary 
and helpmate in the business, as if noth- 
ing had happened, besides running the 
home for her husband, her daughter and 
two relatives. She set a fine wholesome 
table. Whenever I go there I am invited 
to partake of their hospitality and enjoy 
the good home cooking and the fine up- 
state dishes. Mrs. Patten is certainly 
a marvel to me in many ways, bearing 
up under all the troubles and hardships 
she has passed through uncomplainingly, 
and I consider it an honor and privilege 
to know her and to be invited into her 
home life. Her fine personality and her 
heroic attitude reminds me of the pioneer 
women one reads about in stories. With 
her injuries she struggles through a mass 
of agency typewriting with greater and 
truer heroism than any soldier going over 
the top displays, in my opinion, and she 
doesn’t get any medals or newspaper 
fame for it, either. 
* 

Hard Times Often Come in Depressions 

An old lady near Whitehall, N. Y., 
said to a friend of mine that “it is awful 
to have such hard times during the de- 
pression.” She didn’t know the meaning 
of the word “depression” (strange as it 
may seem) and used it as if it were 
something apart and distinct from hard 
times. 

* * * 
Stranded: One Locomotive 

When the old railroad from Port Kent 
on Lake Champlain to Ausable Chasm 
was junked some years ago, the only lo- 
comotive which went with the sale was 
overlooked until after the rails had been 
torn up under the strict directions of 
some bureaucrat at head offices. It was 
found in the roundhouse, and the tracks 
had to be re-laid to get it to Port Kent 
where it was put onto the rails of the 
D. & H. R. R. to be sent away. This 
episode caused a roar of laughter among 
the “hicks” all through that section, as 


a piece of “office engineering” by some 
smart Aleck know-it-all official. 
x * * 
An Up-State Minstrel 
While around Watertown, N. Y., I 


happened to learn from a friend stories 
about a famous “natural” fiddler, half 
demented, who used to travel around the 
countryside among the lowly people very 
much like the old English minstrels or 
the French troubadours. He preferred 
lowly people and the smell of the good 
earth, and while he had great talent and 
was induced to go on concert tours un- 
der management, he did not like aristo- 
cratic audiences and was known to leave 
a whole audience flat in the middle of 
the concert if the looks of the audience 
did not suit him. 

When he journeyed along the roads of 
northern N. Y. the population of sizable 
villages turned out to welcome him and 
he was royally entertained. He died 
about forty years ago. Francis Joynt, 


formerly our agent at Watertown, N. Y., 





says that his father, Andrew Joynt, told 
him about this genius and said that he 
had listened to his playing. He was not 
like the Hill-Billy type, now so popular 
on Broadway, but a real musical genius, 
holding even musically trained city audi- 
ences at Watertown entranced. 
* * 
Fine Editorial on Andrew Joynt 

Andrew Joynt to whom I would ordi- 
narily have gone to get more historical 
details about the fiddler, died last month 
after a long, successful and happy life. 
I have referred to him in past Tales as 
“Cherubusco.” He was one of the lead- 
ing life insurance men in Northern New 
York and very well known throughout 
that section. He knew the stories of all 
the historical families and was a source 
of much information to me. I visited the 
famous Leray Mansion with him only a 
year ago. 

When Mr. Joynt died the Watertown 
Times ran a fine editorial about him, part 
of which I quote: 

“His analysis of men was always keen. 
It was a charitable analysis, never harsh 
or bitter for there was no harshness in 
this man. 

“Thirty years ago he had his offices 
in The Times building for a considerable 
period and he was a friend of every per- 
son in the plant during that period in 
the early 1900's. 

“His principal success in Watertown 
came in the insurance business. He built 
up a prosperous business in and about 
the city. Everybody respected his word 
and his presentation of a case. As a 
business man he was held in the highest 
esteem. 

“Andrew Joynt was a good man in this 
community and his memory will ever be 
cherished by those who knew him.” 

He disliked to have his name spelled 
“Joint,” as so many unthinking company 
correspondents did, and resented some 
fresh young special agent’s coming into 
his office and asking in ill-chosen humor: 
“T have come to see what kind of a Joint 
you have.” 

* * + 
Friendship Despite Business Separation 

When I landed in Watertown last week 
and went up to see him, alive, as | 
thought, and asked for him, I was told 
he had died only three days or so ago. 
It was quite a shock to me, as I had 
looked forward to seeing him and having 
my usual friendly visit, in spite of the 
fact that he went over to “the other 
side” of a business controversy some 
years ago. It is one of those cases where 
a business relationship ripened into warm 
personal friendship, during and after 
purely business relations. May he rest 
in peace. His son, Francis, whom I 
started in the business, is now carrying 
on. His partner, Mr. Bourcy, of Scaver 
& Peck, says Francis could sell insurance 
to a wooden Indian. He has inherited 
many of his father’s fine qualities and 
his ability to meet men and persuade 
them his way. 

* * 
Want to See a Volcano? 

At Schuylerville, N. Y., just north of 
the village is what is said to be the crater 
of an extinct volcano, which might be 
interesting information for those of the 
insurance fraternity from home offices 
traveling northward in this section. 





The Ekings, Sachs Agency of Pater- 
son, N. J., general insurance, has been 
incorporated with a capital of $125,000. 
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SEEK H.O.L.C. INSURANCE 


Several Companies and Brokerage Firms 
Have Submitted Plans to Govern- 
ment Body 
The Home Owners’ Loan Corporation 
in Washington is now believed to be 
studying several plans for handling the 
insurance on property on which it has 
taken over the mortgages. Besides the 
proposal of the National Association of 
Insurance Agents, there are the plans 
of several companies and at least one 
brokerage firm before the corporation. 
Officials of the H.O.L.C. have conferred 
with insurance men supporting the vari- 
ous plans offered and it is expected that 
some announcement will be made within 

the next few wecks. 

Summarized, these plans provide that 
the insurers would issue an open auto- 
matic binder reporting policy for each 
state and territory and properties on 
which the H.O.L.C. had made loans 
would be covered against fire, lightning, 
tornado, cyclone and windstorm damage 
cr loss up to their appraised value, or 
the amount of the loan, whichever is 
smaller. Insurance would automatically 
become effective when the loan was 
closed and/or at the expiration of insur- 
ance under any other policy covering the 
property. 

In detail the proposed plans differ 
somewhat. The full contexts are not 
known except that of the agents’ associa- 
tion which was published recently. 





SAN FRANCISCO PREMIUMS UP 

Fire insurance premiums in San Fran- 
cisco totaled $1,942,034 for the first six 
months of this year compared with $1,- 
862,831 for the same period last year. 
The Pearl Assurance leads the compa- 
nies with $84,330, a gain of over $74,000. 
Ne xt is the Home with $80,713, the Fire- 
man’s Fund with $78,389 and the Fire- 
men’s of Newark with $78,098. Other 
leaders are the Continental, Aetna (Fire), 
Hartford, Royal, Liverpool & London & 
Globe and the Insurance Co. of North 
America. 





RETIRES FROM FIRE FIELD 

J. Solomon Jerewiski, who has been 
engaged in the general insurance broker- 
age field in Bayonne, N. J., has disposed 
of his interests and left for Savannah, 
Georgia, where he will engaged in the 
general mercantile field with his brother 
Abraham, who was at one time an in- 
surance broker in Newark. 





NOORDEWIER OPENS AGENCY 

Tony Noordewier, formerly in charge 
of the mortgage ‘departments of the 
Grand Rapids Savings and Peoples od 
tional banks of Grand Rapids, Mich., 
recently opened his own local al 
there. He was previously with John B. 
Martin in the ‘insurance business in 
Grand Rapids. 
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Local Board Charged 
With Exceeding Rights 


Walker, Collett & Rigg, agents 

Worth, Tex., have secured a 
injunction against the Fort 
Worth Insurance Exchange and _ the 
Texas Underwriters’ Association and are 
suing for $100,000 damages, charging that 
the local board and the state associa- 
tion have exceeded their authority in 
making certain rules for membership. 
The local agency had a mutual fire com- 
pany in its office. The state association 
passed an amendment to its by-laws to 
the effect that recording agencies should 
represent only stock companies and that 
they should not continue to have an in- 
terest in or to represent mutual com- 
panies. 

The agency of Glen, Walker, Collett & 
Rigg withdrew its representation of the 
mutual but two of its staff continued as 
officers of the mutual. Thereupon the 
stock companies in the agency either 
withdrew or threatened to do so. The 
agency then brought suit against the 
agents’ organizations. 


Glen, 
of Fort 
temporary 





PLAN FIRE MARK SOCIETY 

A Fire Mark Society to be composed 
of those interested in collecting and 
studying fire marks and other insurance 
relics has been suggested by the Quar- 
terly Review of the Licenses & General 
Insurance Society and seconded by the 
Post Magazine & Insurance Monitor. 
The society would form a medium 
through which all those interested in fire 
marks, both in England and other coun- 
tries, could keep in touch with each 
other. Bertram Williams, fire manager 
of the Licenses & General, is one of the 
noted English collectors of fire marks, 
and the company is building up its owf 
collection at its home office consisting 0 
reproductions of fire marks in their 
original colors. There are many large 
collections of fire marks in this country 
consisting of the American company 
symbols, which while not so old as the 
English aré quite as raré and quite a 
valuable. 
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The picture in the circle shows lower New York in 1873 when the Trinity 
Church spire at the head of Wall Street was the tallest structure on the skyline. 
The Royal Building is at the extreme right of the above picture. Both pictures 
were taken from Brooklyn. (Photos by Brown Bros. and Irving Underhill.) 


Skylines are graphs of commercial progress—— Chicago in 1871, Boston in 1872, Baltimore 
towering records of the nation s growth. in 1904 ’ San F rancisco in 1906—~— these Com- 
panies promptly met losses totaling more than 


$20,000,000. Altogether, under the many forms 


of insurance written, the Companies listed below 


outgrown the proportions of a seaport town— paid out well over $700,000,000 to the 
when San Francisco was scarcely more than a ; , 


Royal-Liverpool Companies were providing 
insurance protection when New York had hardly 


insuring public in this country. 
settlement of tents. a ' 
To alert agents who envision future skylines 


When flame-swept skylines have crumbled, the Royal-Liverpool organization can offer the 
only to rise to loftier heights, Royal- Liverpool representation of Companies which have built 
Companies have contributed substantially to their their own skylines of prestige and accomplish- 


reconstruction. In four great conflagrations — ment on firm foundations of financial security. 


ROYAL: LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY . BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. - CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LTD. .® THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. © QUEEN INSURANCE COMPANY OF AMERICA 
FEDERAL UNION INSURANCE COMPANY ® THE NEWARK FIRE INSURANCE COMPANY ® ROYAL INSURANCE COMPANY, LTD. © STAR INSURANCE COMPANY OF AMERICA 
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Garretson Is Victor 
At Golf Tournament 


DAMERON CAPTURES LOW NET 





Fifth Annual Insurance Meet Staged by 
Senator Kaplan and Samuel A. Berger, 
Well-Known Lawyers 

The fifth annual insurance golf tourna- 
ment was held at the Pineridge Country 
Club, Purchase, Westchester County, N. 
Y., on Wednesday, July 25. The tourna- 
ment is an annual affair at which Sena- 
tor Abraham Kaplan and Samuel A. 
Berger, of the law firm of Powers, Kap- 
lan & Berger,.are hosts. Senator Kaplan 
is president of the club. Mr. Berger for 
the fifth time was elected president of 
the Insurance Golf Tournament Associa- 








“Chief” Samuel A. Berger (left) present- 
ing cup to “Captain” Wilfred Garretson 


“Co-Chief” Abraham Kaplan 
(center) looks on 


(right). 


tion, an informal group which exists sole- 
ly by the spirit of good fellowship among 
fire insurance executives, independent 
adjusters and their friends. 

The tournament began in the morning 
and about 100 players participated. Prizes 


were awarded in the evening at a din- 
ner held at the club, the first prize, a 
silver cup, being awarded to Wilfred 


Garretson of the Fire Companies Ad- 
justment Bureau. Mr. Garretson not 
only won the low gross of this tourna- 


ment with a score of 83, but had the 
unique honor of having won the low 
gross in the three preceding tourna- 
ments. 
Prize Winners Named 

Low net was captured by Lawrence 
Dameron, well known independent ad- 
juster. He was awarded a silver trophy. 


E. Leon Lewis of the Underwriters’ Sal- 
vage Co. was likewise awarded a trophy 
in the shape of a golfer mounted on a 
pedestal. Mr. Lewis is an able and ar- 
dent golfer and his score card contained 
eight pars. The other prize winners 
were: James T. Dargan, Jr., Jack Man- 
ning, William Jones, Cecil Tate, J. Fred- 
erick E. > L. B. Pitcher, L. B. Haz- 
zard, W. G. Greer, Harold Howe, Robert 
F. Tierney, E. Ikier, William H. Peter- 
man, J. Latham, Jules Meyers, George 
Weinberger, Gene Sullivan, Hugh Mc- 
Quillan, Ray O’Sullivan, Jim Terry, Wil- 
liam Bruckman, John Guile, George Vail, 
Leo Silverstein, Eddie Reilley, Joe Hig- 
gins, Bernie Tompkins, Sidney Rich, Mil- 
ton Schattman and John H. Shuttleton. 
Welcoming addresses were made by Sen- 
ator Kaplan and by Mr. Berger. 
Among those who attended the tourna- 
ment, and the dinner were the following: 
P, Adamson, Charles L. Alexander, Robert 
akc Al Butler, Joe Blume, William A. 
Bruckmann, E. S. Brokaw, John L. Buttikofer, 
Philip W. Barnes, Frank V. Cooper, R. H 
Chapman, Jr., James [. Dargan, Jr., Lawrence 


C. Dameron, Samuel Fassler, James F. Ger 
aghty. J. B. C. Guile, W. Granville Greer, Wi!- 
fred Garretson, J. J. Goelier, M. A. Gates, John 
Horan, Harold Holt, JToseph T. Higgins, 
Harold Hyer, L. B. Hazzard, Harold G. Howe, 
Milo B. Hopkins 
Martin Healy, Edgar A. Knapp, Major Ilin- 
ski, E. E. Ikier, George S. Jones, William 
Jacobs, William Jones, E. Leon Lewis, J. 


M. 
Latham, Andres de La Guardia, Jules Myers, 
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National Board Reports 
On Montclair, N. J., Fires 


Although the annual number of fires 
in Montclair, N. J., for the last five years 
has been “very high,” the per capita loss 
of $1.56 is favorably cited by the Na- 
tional Board of Fire Underwriters in its 
report of the survey of the town’s fire 
fighting facilities. In addition to giving 
statistics on fire losses the report lists 
recommendations which, if carried out, 
would make for a lower insurance rate. 

The report gives the gross fire loss 
for the past five years as $331,051. The 
highest year was 1930, when the total was 
$92,356, and the lowest was last year, 
when the figure was $33,787. The num- 
ber of fires over the five-year period was 
1,285. In 1930 there were 286 blazes, 
which was the highest total. The lowest 
number was in 1931, when the total 
was 213. 

Recommendations include appointment 
of ‘an assistant fire chief, augmented 
water mains, additional pumps, replace- 
ment of the fire apparatus of two com- 
panies, and adoption of an ordinance or 
code for the control of explosives and 
inflammables. 





Louisville Railway Line 


Goes to Another Office 


Supervision of underwriting the sched- 
ule of the Louisville (Ky.) Railway Co., 
on August 1, went to the Fidelity & Co- 
lumbia Insurance Co., subsidiary of the 
Fidelity & Columbia Trust Co., after 
having been in the Booker & Kinnard 
agency for about nine years, or since the 
company quit carrying its own liability. 
Fidelity & Columbia had a goodly share 
of the business under the old schedule, 
this company and Booker & Kinnard 
having done considerable work and en- 
gineering in developing the business. 

About forty agents will participate in 
writing the line, although some agents 
have been dropped and some others 
added. The line itself has been materi- 
ally reduced, from around $5,000,000 to 
approximately $2,700,000, as a result of 
the company having disposed of its 
power houses and transmission lines, at 
time of making contract for purchase of 
power; and as a result of abandonment 
of a number of interurban lines. 





Occidental Declares 


An Initial Dividend 


The board of directors of the Occi- 
dental Insurance Co., at a meeting held 
in San Francisco, July 31, declared an 
initial quarterly dividend of 30c per share 
on capital stock of the company to share- 
holders of record at the close of busi- 
ness Saturday, August 4, payable August 
15. The Occidental is a member of the 
Fireman’s Fund Group. 


PRESENT SILVER TO RIKERS 


A special committee of the Kentucky 
Fire Underwriters’ Association, composed 
of Milton C. Miller of the Royal, Ben- 
nett B. Bean, Commercial Union, and 
Herb W. Robertson, Hanover, recently 
stopped off at Harrodsburg, Ky., to pre- 
sent Mr. and Mrs. Less C. Riker with 
a flat silver service in honor of their 
marriage this spring. Mr. Riker, state 
agent in Kentucky for the London As- 
surance group, was long the Kentucky 
Association’s leading bachelor. 








Thomas McInerney, Hugh McQuillan, Charles 
McKenna, Frank A. Miller, Joseph H. Mayers, 
Thomas J. Majewski, Edward Maeser, George 
A. Moszkowski, Harry Meyers, Sr., Harry Mey- 
ers, Jr., Harry B. Murtha, John J. Manning, 
Stratford D. Mills, Lt. Charles C. J. Newman, 
Lewis B. Pitcher, William H. Peterman, A. J. 
Powers, George H. Phillips, Jack Perlman. 

E. R. Reilly, William A. Riordan, Sidney 
Rich, Eugene J. Sullivan, Leo Silverstein, 
George H. Savale, George Seyfried, A. Alfred 
Smith, Gaston E. Schovaers, John H. Shuttleton, 
Edwin ). Salzer, Fred G. Smith, Milton 
Schreiber, E. Leonard Sheehy, Milton E. Schatt- 
man, Leonard E. Turner. Bernard Tompkins, 
Tierney, C. W. Tate, James H. Terry, 
Triess, George D. Vail. Cornelius Crane 
Vail, Clarence L. Welter, Davis Weinstock, Sr., 
Wood, 


Davis Weinstock, Jr., J. Frederick E, 
George G. Weinberger and Joe Wolf. 





Kentucky Agents to 
Study 1.U.B. Practices 


EXECUTIVE COMMITTEE MEETS 





Condemns Many Acts of I1.U.B.; Stock 
Companies Asked Not to Reinsure 
With Mutuals 





The executive committee of the Ken- 
tucky Association of Insurance Agents, 
meeting in Louisville on July 27, adopted 
three resolutions, all aimed at protection 
of the local agent from unfair compe- 


tition. One of these resolutions con- 
demned practices of the I.U.B. and gave 
the president power to name a commit- 
tee to operate under the executive com- 
mittee for further investigation of oper- 
ation and practices of I.U.B. in connec- 
tion with a resolution passed by the June 
convention at Lexington, and having to 
do with the Pepper Distillery loss at 
Lexington on April 28 last. 

Another resolution condemned stock 
companies re-insuring in mutual compa- 
nies, or permitting their adjusters to ad- 
just losses of mutuals. 

A third resolution requested the West- 
ern Underwriters Association to instruct 
the Kentucky Actuarial Bureau to dis- 
continue the practice of contacting as- 
sureds direct, unless so requested by the 
assured, in the interest of harmony and 
for protection of rights of local agents. 

G. R. Reed of Columbia, Ky., was 
named as delegate of the body to the 
National Association of Insurance Agents 
convention at Grand Rapids, September 
19 to 21. The Home Owners Loan Corp. 
and Commodity Credit Corp. matters 
were discussed, but without any action 
being taken. 

A motion carried barring from eligibil- 
ity to membership in the organization 
any agent who writes business in mu- 
tua! companies other than life compa- 
nies. 

The special sub-committee of the ex- 
ecutive committee as provided for in the 
resolutions regarding further investiga- 
tion of I.U.B. operations, is composed of 
W. A. Reisert, Louisville, chairman; Jos- 
eph H. Gausepohl, Covington, and Judge 
Harry B. Wilson of Irvine. 

The resolution on the I.U.B. reads as 
follows: 

“Pursuant to a resolution passed at the 
Lexington Convention of the Kentucky 
Association of Insurance Agents: 

“The executive committee of the Ken- 
tucky Association of Insurance Agents, 
meeting in Louisville, July 27, 1934, con- 
demns many of the practices of the 
J.U.B. and instructs the president of this 
association to appoint a sub-committee 
of the executive committee to investigate 
further the operation and practices of the 
I.U.B. and to report its findings to this 
comuittee.” 





W. S. LEMMON DEAD 


W. S. Lemmon of the statistical de- 
partment of the North British group, 
died at his son’s home in St. Louis re- 
cently. Mr. Lemmon was born in 1860 
and started on an insurance career early 
in life. After many years in statistical 
and analytical work he became associated 
with the North British fleet in 1919 in 
the statistical department at the home 
office. About two years ago Mr. Lem- 
mon was forced through ill health to re- 
tire. 





ON VACATION IN SOUTH 


Mrs. Jennie Sue Daniel, well-known 
editor of the American Agency Bulletin, 
publication of the National Association 
of Insurance Agents, is now at High- 
lands, N. C., to spend her vacation with 
members of her family. 





JOHN H. PUTNAM DEAD 


John H. Putnam, for more than thirty 
years a local agent in Oneida, N. Y., died 
last Saturday at his home in that city 
after an iliness of several months. He 
was 72 years old and is survived by his 
widow, a son and daughter. 








Insurance Covers 


Balloon Wreck 


The public liability insurance coy- 
ering the stratosphere balloon flight 
last week was written by the U. § 
Aviation Insurance Group (main of. 
fice at 80 John Street, New York 
City). It was participated in by alf 
the members of the casualty division 
of the group including the Aetna Cas- 
ualty & Surty, Hartford Accident & 
Indemnity, Century Indemnity, New 
Amsterdam Casualty, Maryland Cas- 
ualty and United States Fidelity & 
Guaranty. 

No insurance covering the balloon 
or its equipment was written by the 
U. S. Aviation Insurance Group. 

According to a statement of the 
National Geographic Society in Wash- 
ington the balloon and equipment 
were fully insured and likewise the 
hazards associated with transporta- 
tion of the balloon and the flight it- 
self. Lloyd’s of London are said to 
have covered damage during inflation, 
ascent, descent, landing or deflation 
of the balloon and gondola or any 
of its scientific instruments or human 
cargo. Protection was also afforded 
against damage from explosion, fire, 
lightning, wind, collision or any other 
hazards. All risks coverage was 
sought and obtained through contact 
with insurance companies here and 
Lloyd’s in London. 











Premium Variations 


Studied in Michigan 


Unusual variations in premiums charged 
for coverage required by automobile loan 
companies have been the subject of in- 
vestigation recently by the Michigan 
Insurance Department. Some of these 
companies require only fire and theft 
coverage while others demand collision 
insurance as well. There was apparently 
some ground for suspicion that some of 
these concerns were charging “what the 
traffic would bear” for auto coverage sold 
to their customers and it was also 
thought possible that they were not for- 
warding premiums to the companies rep- 
resented but were merely establishing a 
fund of their own from which losses were 
paid, using company forms as a blind 
for their operations but actually turning 
in but little of the business. 

The investigation, so far, has failed 
to disclose definite grounds for the De- 
partmenta! suspicions. Several large 
stock companies have been accepting 
most of this business and the prelimi- 
nary inquiry indicated that the compa- 
nies were charging rates in accordance 
with the actual experience of each com- 
pany. This experience appears to have 
varied widely and the rates showed a 
corresponding deviation. 


National Board 


(Continued from Page 1) 
meetings of business men in various lines 
of activity. It will be represented at the 
convention of the National Association 
of Public School Business Officials, to be 
held at the National School-mart in the 
Commerce Hall of Port Authority-Com- 
merce Building in New York City Au 
gust 15-24. T. Alfred Fleming, supet- 
visor of the conservation department of 
the National Board, which co-operates 
with the public relations department, will 
address this convention. 

George C. Long, Jr., vice- president of 
the Phoenix of Hartford, is now chait- 
man of the public relations committee 
of the National Board for the third year 
He is assisted by about twenty company 
executives. 


MASSACHUSETTS LOSSES DROP 

Fire losses in Massachusetts last yea! 
totaled $11,401,639, or $6.624,719 less than 
in 1932. The total number of fires was 
9,409, against 10,677. 
were listed as incendiary compared with 
246 the year before. 

















Of the total 165_ 
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Walter Meiss General 
Agent for Three Cos. 


ALSO AUTOMOBILE DEP’T HEAD 





Duties With London Assurance, Man- 
hattan F. & M. and Union Fire 
Will Be Broadened 





Walter Meiss, manager of the automo- 
bile departments of the London Assur- 
ance, Manhattan Fire & Marine and the 
Union Fire, Accident & General, has 
been made general agent of all three 
companies. Mr. Meiss will continue as 
chief of the automobile departments and 
will undertake new duties, more general 
in character, involving the selling and 
field activities of the company. 

Mr. Meiss came to the London in 1919 
to organize the automobile department, 
having previously been with the Insur- 
ance Co. of North America. This pro- 
motion comes on the fifteenth anniver- 
sarv of the founding of the department. 
He is a member of the Eastern Advisory 
Council of the National Automobile Un- 
derwriters’ Association and vice-president 
of the Automobile Underwriters’ Club. 
He took an active part in the drive for 
the recently adopted comprehensive au- 
tomobile policy. 

He conceived and, in co-operation with 
the companies’ attorneys, made available 
the new automobile cancellation notices 
which utilizes post office receipts instead 
of registered mail and this has effected 
real savings in securing the cancellation 
of automobile policies. This procedure 
has since been adopted by many other 
companies. He has supported the effort 
to recapture for local agents the auto- 
mobile fire, theft and collision business 
now so largely written through the na- 
tional finance companies. 





AMERICAN HOME FIGURES 

The American Home of New York re- 
ports net premium income for the first 
six months this year amounting to $192,- 
872 and total income of $233,125. Losses 
paid amounted to $113,121; total disburse- 
ments $119,346 book value of stocks and 
bonds was unchanged at $4,176,988. Un- 
earned premium reserves June, 1934, 
amounted to $329,814, compared with 
$360,963 December 31, 1933. The contin- 
gency reserve of $40,126 compared with 
$329,381 at the end of last year. Net sur- 
plus June 30 was $1,063,948 compared 
with $767,773 December 31 last. Capital 
was unchanged at $1,000,000. Admitted 
assets were $2,768,025 and compared with 
$2,784,695 December 31, 1933. 





ATENAS IS SELF INSURED 

While heavy damage was done to the 
cargo and hull of the Atenas of the 
United Fruit Co. when she sank at the 
stern at her pier in the North River, 
New York City, last week following a 
fire, marine underwriters will suffer lit- 
tle. It is reported that the hull was 
insured in the company’s own fund and 
likewise the cargo which consisted prin- 
cipally of materials for the plantations 
in Central America. While there may 
have been some cargo owned by other 
interests and insured with insurance 
companies the value is small. The fire 
on the Atenas was brought under con- 
trol after a six-hour battle. 


FROWNS ON NEON SIGNS 
At the annual meeting of the Federa- 
tion of Plate Glass Insurance Societies 
in London it was decided to recommend 
to the federation’s members to decline 
‘o insure neon signs. This decision fol- 
lowed an address in which it was stated 
that the insurance of these signs was not 
a risk to be taken by plate-glass insur- 
ance offices as the insurance required 


eg them Was more against fire and pub- 
le liability. 


yEROKERS IN NEW OFFICE 
Yo q chinson, Rivinus & Co., whose New 
a office has been at 102 Maiden Lane, 
7 removed to 99 John Street, the In- 
ance Co. of North America Building. 











NORWICH UNION 


policies and service 


have world-wide 
reputation 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 
HART DARLINGTON, President 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, Manager 
75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and General Manager 


In NORWICH UNION there is strength 


COMPANIES 








Gets Life Sentence For 
Selling Fake Policies 


Sale of automobile insurance in ficti- 
tious companies brought a life sentence 
during the past week to George Wash- 
ington Shaw, who had swindled scores 
of farmers throughout Michigan by pre- 
tending to sell them “full. coverage poli- 
cies” and pocketing the premium col- 
lected. 

Shaw was eventually apprehended 
through the activities of the insurance 
department and the state police detective 
division. He was convicted of obtain- 
ing signatures to an invalid instrument, 
being identified by many of his victims 
as the man who swindled them. It was 
discovered that he had a long prison 
record and had served terms for at least 
three previous felonies. This brought 
him under the Michigan habitual criminal 
act as a fourth offender, making it man- 
datory upon the judge to sentence him 
for life. 

FICTITIOUS AUTO FLEETS 

Barring by the Michigan Insurance 
Department of privately owned cars in 
automobile fleet contracts is bringing to 
light several hitherto unknown violations 
of the old fictitious fleet rule. In one 
instance it was discovered that a fleet 
rate had been applied for the member- 
ship of a rural letter carriers’ associa- 
tion, with a 20% reduction allowed 
through elimination of an agent’s com- 
mission, the association secretary serv- 
ing as the agent. As all of these cars 
are owned privately and were used in 
widely separated parts of the state it 
was obvious that fleet rates could never 
have been applicable to them. A similar 
organization of undertakers is said to 
have enjoyed a fleet rate covering cars of 
members. 





DENIES LICENSE RENEWAL 

Superintendent of Insurance George 
S. Van Schaick has denied an applica- 
tion for a renewal of the insurance 
brokerage license of Lowrey A. Weed, 
123 William Street, New York City. 
Weed failed to comply with a provision 
in Section 143 of the Insurance Law re- 
quiring that he furnish “such informa- 
tion as the Superintendent of Insurance 
may require of applicants as to enable 
him to determine their trustworthiness 
and competency to transact the insur- 
ance brokerage business in such manner 
as to safeguard the interests of the as- 
sured.” 

KENTUCKY PREMIUM TAX 

Following a meeting of the Augusta, 
Ky., City Council, the city clerk of Au- 
gusta was instructed to notify insurance 
companies that premium tax of 4% was 
due July 1. Heretofore the license tax 
has been $10 for each company, but was 
changed to 4% on gross receipts of in- 
surance written in Augusta. 








W. W. GRAVES DEAD 

William W. Graves, special agent for 
the North British group, with headquar- 
ters at Montgomery, Ala., died recently 
at his home in Montgomery from a heart 
attack. Born 1876 at Montgomery, Mr 
Graves, after completing a public school 
and business college education, first en- 
tered the insurance business in 1895 
through the local agency of H. C. Dav- 
idson at Montgomery. In August, 1905, 
he was appointed special agent of the 
Pennsylvania Fire for the State of Ala- 
bama. 





GERLING PAYS 12% DIVIDEND 
The companies belonging to the Ger- 
ling Group of German companies paid 
12% dividends for 1933. The boards of 
directors of the various group members 
have been strengthened by the election 
of many leading industrialists. Th> 19¥ 
business so far is reported to b= satis- 
factory. 


REVOKES LICENSES 
Superintendent Van Schaick has re 
voked the brokerage licenses of Wash- 
ington Irving Vanderpoel, Brooklyn, and 
Frederick Powell, Flatbush. 
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Phoenix of Hartford Replies To 
Interesting Questions of Agents 


Protection of Second Mortgagee, Explosion and Smoke Dam- 
age, Mortgagee as Owner of Property, Return Pre- 
miums and Notice of Cancelation Among 
Subjects Considered 


In the current issue of The Phoenix, 
publication of the Phoenix of Hartford, 
there are a number of especially interest- 
ing and timely questions of agents ans- 
wered by the company. Local producers 


these queries and replies 


undoubtedly the 


should read 


closely for average 
agent has been confronted recently by 
one or more of the problems presented: 

Question: Will you please tell us how 
a policy may be written for a second 
mortgagee to protect his interest solely, 
and avoid contribution with other insui- 
ance which may be written for the bene- 
fit of the first mortgagee. 

Answer: We can tell you how such a 
policy should be drawn to accomplish the 
end you desire, but we cannot assure you 
that any company would be willing to 
accept liability under the terms. 

A policy drawn, as outlined, for the 
benefit of a first mortgagee’s interest 
might prove acceptable, and yet the same 
conditions for a second mortgagee would 
be unacceptable. The reason for this is 
that the amount of the first mortgage is 
likely to be within the value of the prop- 
erty or security, and, in consequence, there 
would be the possibility of subrogation 
rights acruing to the company, while in 
the case of a second mortgagee, this is 
less likely to be true, and any benefits of 
subrogation would be subject to the senior 
mortgage interest. 

Then, too, under the terms of the stand 
ard mortgage clause, the company might 
be liable to the mortgagee up to the face 
of the policy, for the full extent of any 
loss within the interest of the mortgage. 
If there were two separate policies, each 
with separate mortgagee clauses, without 
full contribution, one payable to the first 
mortgagee and one payable to the second 
mortgagee, under their terms the full 
amount of the loss might be collectible 
by each, with the result that there would 
be double payment of the loss. 

3y this means,’ the second mortgagee 
might be reimbursed for his loan even 
though, immediately prior to the fire and 
at the time thereof, the value back of such 
loan were insufficient. 

Protecting Mortgagee 

Now as to the matter of protecting the 
mortgagee’s interest, if the offering is 
acceptable to the company, a policy could 
be issued in the name of the property- 
owner, as the assured, with standard mort- 
gagee clause payable only to a particular 
mortgagee, as his interest may appear, or 
a policy could be issued in the name of 
the mortgagee, as the assured, with a 
clause attached, reading as follows: 

“It is hereby specially understood 
and agreed that this policy is for the 
benefit of the mortgagee (or trus- 
tee) only, the owner having no in- 
terest whatever therein. 

“And it is further agreed that when- 
ever this company shall pay the mort- 
gagee any sum for loss under this 
policy, this company shall at once be 
legally subrogated to all the rights 
of the mortgagee (or trustee) under 
all the securities held as collateral to 
the mortgage debt to the extent of 
such payment, but such subrogation 
shall not impair the right of the mort- 
gagee (or trustee) to recover the full 
amount of his claim. 

“Attached to and forming part of 
NE BOO ih 7 6b wixicknw ae ces 

puta aade es (Signature of Insured) 

aciaaes (Signature of Comp7ny)” 
Oil Burners 


Question: Both of the dwellings de- 


scribed in the policy have oil burners for 
furnishing heat. In case of an explosion 
where damage from fire follows, I believe 
that there is no question but that the com- 
pany would be liable, and that where no 
fire follows, the company is not liable. Am 
I right? Hew can the smoke damage un- 
der the latter conditions be insured in a 
regular fire policy? 

Answer: Your conclusions as to liabil- 
ity if fire ensues are correct, as you will 
find by referring to the standard policy 
of your state, that the company will not 
be liable for explosion unless fire ensues, 
and in that event, for loss or damage by 
fire only. 

Loss caused by smoke due to the sud- 
den, unusual and faulty operation of sta- 
tionary fuel oil burning equipment, not 
within the coverage of the fire policy it- 
self, can be assumed by a supplemental 
contract, several copies of which we are 
enclesing. Full particulars with reference 
to the supplemental contract will be found 
in your manual of minimum rates and 
charges. 

Question: When the owner of a piece 
of property is still a mortgagee of record 
on the property, can the policy be made 
in the owner’s name and also have a mort- 
aage clause attached payable to the owner 
as mortgagee? 

Answer: The owner of a piece of prop- 
erty cannot very well, at the same time, 
he the mortgagee. If, in fact, he is the 
owner, then it would be improper to at- 
tach to a policy a mortgagee clause in his 
favor. The standard policy of your state 
indicates the protection afforded to the 
assured, as well as that affecting the mort- 
gagee’s interest, but both would not apply 
to the same person. 

Errors and Omissions Form 


Question: In the event that it should 
be impossible for an owner of property to 
secure insurance, would the errors and 
omissions policy extend to cover the in- 
terest of the mortgagee in case of a loss? 

Answer: We believe that you will find 
your question is fully answered in Item 5 
of the errors and omissions form, where- 
in it states that the company shall not 
be liable for loss to the insured’s mort- 
gagee interest due to a loss or damage to 
the property involved occurring more than 
ten days after the assured had knowledge 
that the required amount of specific in- 
surance on such property was not in ef- 
fect, if, because of unfavorable condi- 
tions affecting such property, the assured 
has not, or has been unable to secure the 
required amount of specific insurance. By 
inference, if a loss happened within the 
ten-day period, and provided the mort- 
gagee had, in accordance with the con- 
ditions of Item 2 of the errors and omis- 
sions form, made every reasonable effort 
to secure and maintain valid specific in- 
surance, we should say that the mort- 
gagee interest would be protected under 
the errors and omissions form, but not 
after ten days from the time that they 
had knowledge that the property was un- 
insured due to inability to secure specific 
insurance. 

Minimum Premium 

Ouestion: What is your recommenda- 
tion as to allowing any return premium 
when a policy is cancelled which was writ- 
ten for a minimum premium of $5, as re- 
quired by our rating organization? If the 
policy had been originally written for a 
short term, the minimum premium would 
apply. Why should it not also apply when 
a policy is cancelled? 

Answer: We should be inclined to agree 
with you if the minimum premium re- 
quirement were made a condition of the 
policy and recited therein. However, it 


is not in the case you recite. It is simply 
a rule of which the assured has no knowl- 
edge. Any cancellation effected would 
have to be under the terms and condi- 
tions of the policy, which entitles the as- 
sured to pro rata refund of the premium, 
if paid, in the event of cancellation by 
the company, and a refund based on short 
rate earned premium in the event of can- 
cellation by the assured. 

Question: Should the envelope contain- 
ing a registered notice of cancellation 
carry with it the customary request to re- 
turn in five days if undelivered? 

Answer: The regulations of the Post 
Office Department require that all regis- 
tered mail shall bear the name and ad- 
dress of the sender, but it is not necessary 
to call for the return of the communica- 
tion within five days if not delivered. On 
registered notices of cancellation this lat- 
ter feature should be omitted as there has 
recently been a decision handed down by 
the Supreme Court of Michigan against 
a fire insurance company due to the fact 
that the registered notice called for its 
return within five days. 

The assured had moved to a new loca- 
tion, and, as a result thereof, the notice 
was not delivered, but was returned, as 
directed, within the five-day period. In 
consequence, the court held that there had 
been no deliverey and that the policy was 
in effect at the time of the fire. 





EFFECTIVE AUGUST 1 


New Commission Agr t in Califor- 
nia Relative to Combination Fire- 
Casualty Companies 





On August 1 there became operative in 
California the new commission agree- 
ment with respect to policies of fire 
companies written in combination with 
casualty companies covering automobile 
policies. 

Principal representatives of the fire in- 
surance companies have pledged “strict 
adherence to the schedule of commis- 
sions payable to producers (local agents, 
brokers and solicitors) under the consti- 
tution and rules of the California Con- 
ference on all casualty business which 
the undersigned of said company writes 
in conjunction with or for account of 
(blank company),” reads the agreement. 

The National Automobile Underwrit- 
ers’ Association has notified member 
companies to adhere to the casualty con- 
ference rate of commission of 20% on 
property damage insurance. 





Jersey City Agency 
Has 65th Anniversary 


Woodward & Williamson, one of the 
oldest local agencies in Jersey City, are 
celebrating the sixty-fifth anniversary of 
the founding of the agency. They have 
represented the Liverpool & London & 
Globe for sixty-three years and other 
companies for shorter periods. The 
agency was established in 1869 by Rus- 
sell W. Woodward and Thorne P. Sher- 
wood. Eight years later J. O. A. Wil- 
liamson was admitted to the firm. Mr. 
Sherwood died in 1894 and the present 
name was adopted. The present officers 
are: president, Aymar W. Marshall: 
vice-president and treasurer, Louis Mul- 
ler, and secretary, Theodore E. Bagg. 
Mr. Muller has been with the agency 
forty-four years. : 





W. HUNT HALL RETIRES 


W. Hunt Hall, president of John R. 
Waters Co., general insurance brokers 
of New York, has resigned and is re- 
tiring from business. Theodore E. Goel- 
ler will now direct the affairs of the 
company. 





C. & R. GET ST. LOUIS FIRE 

Corroon & Reynolds, Inc., have been 
named general agents for the St. Louis 
Fire & Marine, recently admitted to do 
business in New York State. Corroon 
& Reynolds will be general agents in 
charge of operations in the metropolitan 
district and suburban territory. 





CENTRAL BUREAU REPORT 


Has Served Casualty Business Well, 
Helping to Collect $2,006,016 in 
Earned Premiums 
Earned casualty premiums totaling 
$2,006,016 have been paid subsequent to 
the filing of reports by the Central 
Bureau, according to advices received by 
the bureau from reporting offices since 
the organization was started, it is re. 
ported by Manager Charles Stulz to 
Charles E. Ryan, chief examiner of fire 
companies of the New York State In- 
surance Department. Fire premiums 
paid following the filing of reports total 
$328,801, and the total premiums paid 

amount to $2,334,817. 

Mr. Stulz reported decreases all along 
the line during February, 1934, as com. 
pared with February, 1933. Fire com- 
panies reported 7,918 entries in Febry- 
ary, compared with the same month of 
last year, a decrease of 2,908, and the 
unpaid earned fire premiums amounted 
to $26,204, a decrease of $11,336. 

Casualty companies reported 4,310 
items, a decrease of 1,530 from Febru- 
ary, 1933, and the unpaid earned cas- 
ualty premiums totaled $93,734, a de- 
crease of $60,334 from the same month 
last year. Total fire and casualty com- 
pany items last February were 12,228 a 
decrease of 4,438, and _ total unpaid 
earned fire and casualty premiums were 
$119,938, a decrease of $71,671 from Feb- 
ruary, 1933. 

Mr. Stulz also reported that he had 
sent to J. L. Wood, chief of the com- 
plaint bureau of the Insurance Depart- 
ment, a memorandum of forty-one items 
where thirty-two brokers failed to ac- 
knowledge either the bureau’s first let- 
ters of May 15, 1934, or the second let- 
ters of June 15. This is a decrease from 
last year of sixty-five items and a de- 
crease of forty-two in the number of 
brokers reported to the Insurance De- 
partment. 


REPORT FIRE LOSSES 





St. Louis Department of Safety States 
Losses at $1,304,520 for 
Fiscal Year 

The annual report of the Department 
of Public Safety recently filed with the 
Board of Public Service in St. Louis, 
Mo., states that fire losses in that city 
for the fiscal year which ended on April 
3 amounted to $1,304,520 as against 
$1,396,398 for the previous year. 

The report further revealed that dur- 
ing the year the department responded 
to 6,479 fire alarms, seven more than in 
the year before, and to 560 false alarms, 
a decrease of 56 from the previous fiscal 
period. In the year twenty firemen were 
injured seriously and thirty-one were 
slightly hurt while fighting fires or re- 
sponding to alarms. The departments 
expenses for the year were $1,986,493. 

The principal causes of alarms were: 
Short circuits, 529; rubbish, 406; auto- 
mobile backfiring, 272; chimneys, 247; 
defective flues, 200; cigar, cigarettes and 
pipes, 143; matches, 65. Of all the fires 
1,018 were in automobiles. 


FEWER AGENTS IN MICHIGAN 
The past year has witnessed a material 
reduction in the number of agents I 
censed in Michigan, making allowance 
for a new law requiring the licensiné 
for the first time of farm mutual rep- 
resentatives, according to figures revealed 
by Robert M. Morse, head of licensins 
division of the department. Mr. Morses 
comparison is based on a tabulation 4 
of July 1 when 57,023 licenses had been 
issued this year as compared with 54,354 
as of the same date a year ago. /* 
cluded in the 1934 figure, however, af 
3,406 farm mutual licenses which, when 
subtracted, leave a decline in the num- 
ber of other classes of licenses of more 
than 700. 
S. J. RISK MAY BE CANDIDATE 
Stanley J. Risk, local agent at Mus 
kegon, Mich. may try again for the 
democratic nomination for congress from 
the Ninth Michigan district. He sav 
the incumbent representative a close race 
in 1932. 
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Speakers Announced 
For Agents’ Meeting 


COMM. G. W. BROWN ON LIST 
C. W. Pierce, J. W. Henry and Henry 
A. Steckler Also to Speak at National 
Ass’n Convention in September 





Garfield W. Brown, insurance commis- 
sioner of Minnesota and president of the 
National Convention of Insurance Com- 
missioners; Vice-President C. W. Pierce 
of the America Fore Companies; J. W. 
Henry of Pittsburgh and Henry A. 
Steckler, general agent of New Orleans 
and president of the American Associa- 
tion of Insurance General Agents, will 
be speakers on the program of the Na- 
tional Association of Insurance Agents 
at its meeting at Grand Rapids Septem- 
ber 18-21. 

Last week announcement was made 
that P. D. Betterley of the Graton & 
Knight Co. of Worcester, Mass., will be 
a speaker. rae 

The appearance of Commissioner 
Brown will be one of the highlights of 
the convention, due both to his record 
as head of the insurance department in 
his state and also to his position as the 
president of the National Convention. He 
was state public examiner from 1921 to 
1928 when he was appointed insurance 
commissioner. He has been in that of- 
fice continuously since that time. © 

After having served with distinction on 
many important committees of the Na- 
tional Convention, Mr. Brown became its 
president in 1932. One of his most im- 
portant undertakings in the convention 
has been as chairman of the special com- 
mittee on interlocking directorates and 
holding companies. He will talk on broad 
lines as to what the insurance department 
expects of the local agent. 


Pierce on Mutual Competition 


Mr. Pierce has chosen for his subject 
“Present Day Aspects of Mutual Compe- 
tition.” His contributions on that score 
have been of great use to agents through- 
out the land. In his address he will treat 
the recent developments and offer prac- 
tical and timely suggestions on meeting 
mutual competition. 

Mr. Henry, well ‘known agent from 
Pittsburgh, is known as an expert on 
automobile insurance. He will analyze 
the rapid strides made by the automo- 
bile industry to lead the way out of 
the depression and emphasize the impor- 
tance of the automobile lines as a busi- 
ness builder for the local agents. 

Mr. Steckler will present greetings 
from the American Association of In- 
surance General Agents. Following its 
custom the executive committee of the 
General Agents’ Association will meet in 
connection with the National Association 
convention. 

The several group conferences and lo- 
cal board meetings are now being ar- 
ranged and announcements of the lead- 
ers will appear shortly. 

_An innovation this year will be a spe- 
cial meeting of executive secretaries and 
managers of state associations and local 
boards. Announcement of the tentative 
Program may be expected soon. 





G. E. SPARROW DEAD 
George E. Sparrow, Florida examiner 
for Millers National, died last week at 
his home in Chicago following an ab- 
dominal operation. He was 34 years old. 
Mr. Sparrow entered the employ of the 
Millers National in 1917 as an office boy 


and had been with the company for sev- 
€nteen years. 


G. W. WARREN DEAD 

George W. Warren, vice-president and 
treasurer of the Davenport Insurance 
rporation of Richmond, Va., and long 
Prominent in local agency circles in that 
city, died suddenly in his office last Sat- 
i. ay, victim of a heart attack. He had 
en associated with the Davenport 
agency since 1902. He is survived by 
i. Widow, two daughters and one son. 
ut Warren was 62 years old. 


NEW BOSTON OFFICE FORMED 
James W. Howell & Co., Inc., has been 
formed in Boston to do a general insur- 
ance business. The incorporators are 
James W. Howell, president; Alexander 
J. Sutherland, treasurer, and Robert A. 
Russell. 





BEGG HEADS WELLINGTON 
Herbert Begg of Shaw & Begg, To- 
ronto, has been elected president of the 
Wellington Fire to succeed the late W. 
A. Denton. Mr. Begg has been managing 
director of the company. 


KARL O. PECK DIES 

Karl O. Peck, for the last ten years 
associated with the W. J. Farber Agency 
of Syracuse, died last Thursday at the 
age of 44 years. He is survived by his 
parents, his widow and two children. His 
father, George P. Peck, highly respected 
former fieldman in New York State for 
the Pennsylvania Fire, hurried to Syra- 
cuse from his home in Long Beach, Cal., 
on hearing of his son’s serious illpess 
but arrived shortly after the latter had 
died. Funeral services were held Mon- 
day afternoon. 


J. A. KELSEY IS MARRIED 

Joseph A. Kelsey, United States gen- 
eral agent for the Tokio Marine & Fire 
and president of the Standard of New 
York, and Miss Helen E. Booth of Har- 
ford, Pa., were married last Saturday 
at the Park Avenue Presbyterian Church 
in New York by the Rev. E. M. Wylie. 





SAMUEL R. FELLER BACK 
Samuel R. Feller, First Deputy Insur- 
ance Superintendent of New York, has 
returned to New York from his wedding 
trip to Bermuda. 
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Great Britain’s Fire Losses Lower 


For the First Half of This Year 


was £339,000, which compares with £294 


The cost of the direct fire losses in 
the United Kingdom during the first half 
of 1934 has been estimated at £3,620,000 
($18,100,000), which is less by £951,000 
($4,755,000) than the figure for the cor- 
responding period of last year. These 
estimates take into account direct dam- 
age only, whereas considerable conse- 
quential losses are also involved, such as 
loss of earnings consequent on the de- 
struction of factories or essential parts 
of buildings, against which special insur- 
ances are taken out. 

The higher total for last year was 
largely contributed to by costly out- 
breaks in April, when the direct loss and 
damage through a fire at the West India 
Dock, London, was estimated at £300,000, 
and an outbreak at a shoe factory at 
Northampton was responsible for dam- 
age estimated at £150,000. June, 1933, 
was also a very expensive month. 

The statistics prepared by The Times 
give the losses as follows: 


Month 1934 1933 
ED vecetaveccaane £624,000 £912,000 
EET SES EE 733,000 464,000 
DD sttschensccecces 557,000 702,000 
 thkeseensvereennas 694,000 1,301,000 
nl decchesaenedaents 470,000 253,000 
ee ee 542,000 939,000 

Total for six months. £3,620,000 £4,571,000 


These estimates are based on figures 
for fires costing £1,000 or more, with an 
addition of 60% in respect of the very 
large number of outbreaks individually 
costing less. Experience shows this to 
be a very conservative allowance. 

For June, 1934, the estimated loss 
caused by the chief outbreaks in Britain 


GAUSS DEFINES AUTO FLEET 


Five or More Cars Under Single Own- 


ership; Private Cars All Excluded 
by New Ruling 
Michigan Commissioner Charles E. 


Gauss has laid down a new ruling on 
what constitutes an automobile fleet for 
insurance purposes, due to alleged dis- 
regard by some companies of the previ- 
ous ruling. The new definition allows 
fleet coverage on five or more automo- 
biles under a single ownership or man- 
agement and excludes from such cov- 
erage all privately owned automobiles. 
Previously the definition had included 
privately owned machines used in the 
business of the employer. However, it 
is charged that this was made a loop- 
hole for getting around the definition. 








FIRE MARSHAL RUTLEDGE DEAD 

Homer Rutledge, 59, former Michigan 
fire marshal for a number of years and 
widely acquainted in political circles and 
among insurance agents, company offi- 
cials, and supervisory executives, died at 
his summer home in Roscommon recent- 
ly. He had been in ill health for nearly a 
year due to a heart ailment, but his actual 
illness was of less than a week’s dura- 
tion. 


McFAYDEN A PREVENTION HEAD 

Fire prevention campaigns throughout 
Michigan are to be supervised in the 
future for the National Association of 
Commercial Organization Secretaries by 
A. T. McFadyen, secretary of the Grand 
Rapids Association of Commerce. He 
has been appointed committee head. 
Grand Rapids has had an excellent fire 
loss record. 


TENNESSEE AGENTS’ PROGRAM 
The Tennessee Association of Insur- 
ance Agents will hold its annual meet- 
ing at Memphis October 3-5, and dur- 
ing the convention the Memphis Insur- 
ance Exchange will hold its seventy- 
fifth anniversary celebration. 
P. S. GIDIERE DEAD 

Philip S. Gidiere, New Orleans lawyer 
who represented fire insurance compa- 
nies in much important litigation, died 
last week. 


for May and £587,000 for June, 1933. 
After allowing for the smaller fires, the 
total cost of all outbreaks during the 
month becomes £542,000, which compares 
with £470,000 for May last and £939,000 
for June of last year. 

Fire offices report the occurrence dur- 
ing June of a large number of fires 
among properties of all descriptions 
throughout the country the individual 
cost of which was less than £10,000, the 
exceptional number of these outbreaks 
being attributed to the abnormally dry 
weather. 





MONARCH INCREASING CAPITAL 





Pearl of England to Acquire Part of New 
Issue; Number of Shares Trebled, 
Par Value Cut 

The Monarch Fire of Cleveland, which 
recently became associated with the 
Pearl of England, has called a meeting 
of stockholders for August 15 at which 
time a proposition will be considered to 
increase the company’s authorized capi- 
tal from 100,000 shares to 300,000 shares 
and to reduce the par value from $5 to 
$4 per share. The reduction of par value 
will immediately transfer $100,000 to sur- 
plus. The new shares will be registered 
with the Federal Trade Commission. 

According to the letter to stockholders 
from President Ralph Rawlings the 200,- 
000 additional shares will first be offered 
to stockholders under their preemptive 


a 
rights at $7.50 per share. Pearl Aggy. 
ance Company, Ltd., of London, Eng. 
land, has indicated its willingness to pyr. 
chase at $7.50 a share up to 100,00) of 
such new shares as may not be yb. 
scribed for by stockholders. If any of 
the new shares remain after the offer. 
ing to shareholders and the purchase py 
Pearl, such shares will be offered to the 
public at $7.50 per share. Pearl will haye 
the right to subscribe to shares not taken 
by the public at $7.50 per share. It jg 
understood that the public offering wil 
be made by Otis & Co. 

The present capital of the Monarch 
is $500,000. With 300,000 shares of $4 par 
value each the capital will be increased 
to $1,200,000. By the reduction in par 
value $100,000 will be transferred to syr- 
plus and by the sale of the new stock 
at $3.50 a share over par $700,000 more 
will be added to net surplus. 


T. agents who exercise good judg- 


ment in the selection of automobile 


risks, the companies of the Fireman’s 


Fund group offer every facility of their 


Nation-wide automobile insurance 


organization. There’sa real opportun- 


ity for automobile insurance in 1934. 


Let us help you to make the most of it! 


Tire Automobile Marine : Casualty: Fidelity + Surety 


REMAN'SS FUND GROU 


Firemans Fund lasurance Company ~ Oceidental Insurance Company 

4 Home Tire & Marine Insurance Company 
Firemans Fund Indemnity Company ~ Ocerdental Indemnity Company 
New York 
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Walter Wood Parsons 
Dies at the Age of 60 


ATLANTIC MUTUAL PRESIDENT 








Been Ill for Several Months; En- 
ober ye Many Activities Outside of 
Company Duties 


Funeral services were held Tuesday 
morning at the All Saints Church in 
Great Neck, Long Island, for Walter 
Wood Parsons, president of the Atlantic 
Mutual of New York, who died at his 
home in Great Neck on Sunday at the 
ave of 60 years after a lingering illness. 
Many leaders in the marine insurance 
feld were among those present at the 
services to pay their last respects to one 
of the outstanding personalities in the 
marine business here. Prior to his elec- 
tion as president of the company in Feb- 
ruary, 1930, to succeed the late Cornelius 
Eldert, Mr. Parsons had been vice-presi- 









dent of the company for fifteen years. 

Born on February 3, 1874, at Hoosick 
Falls, N. Y., Mr. Parsons joined the At- 
lantic Mutual on January 12, 1909, as 
assistant to President Anton A. Raven. 
He had formerly been with the New 
York office of Mather & Co., marine in- 
surance brokers and average adjusters. 
He was appointed second vice-president 
on January 4, 1911, and elected vice- 
president on February 9, 1915. In addi- 
tion to his underwriting and executive 
responsibilities with the Atlantic Mutual 
Mr. Parsons was for years active in ma- 
rine insurance organizations. 

Mr. Parsons, who was active in church 
and philanthropic affairs, had been ill 
for several months. He leaves his wife, 
Mrs. May Childs Parsons; a son, Harris 
Childs Parsons, and a daughter, Mrs. 
Howard Clark. 


Active in Seamen’s Institute 


Mr. Parsons was active in the affairs 
of the Seamen’s Church Institute, 25 
South Street, Manhattan, and was vice 
chairman of the building committee. In 
192% he served on a committee of the in- 
stitute to raise funds to honor the crew 
of the steamship President Roosevelt 
following a rescue at sea. ; 

Mr. Parsons maintained extensive ship- 
ping interests and was vice-president and 
amember of the board of managers of 
the American Bureau of Shipping. A 
year ago he was named to a sub-com- 
mittee of the Business Advisory and 
Planning Council to make a study of the 
activities of the Coast and Geodetic Sur- 
vey. 

Mr. Parsons also was a director of the 
American Institute of Marine Underwrit- 
ers and chairman of the board of mana- 
gers of the American Marine Insurance 
Syndicates. He was president and direc- 
tor of the Board of Underwriters of New 
York, a member of the executive commit- 
tee of the Chamber of Commerce of the 
State of New York and president and 
director of the United States Salvage 
Association, Inc. 

€ was vice-president and a member 
of the board of managers of the Life- 
ving Benevolent Association, a trus- 

'ee of the New York Bible and Common 

tayer Book Society and the Seamen’s 

ank for Savings in the City of New 
ork. He was a director of the Atlantic 

Safe Deposit Co. and a trustee of the 
Bank of New York and Trust Co. 

€ maintained a home in New York 
at 124 East Seventy-fourth Street. 

. While no announcement has, of course, 
deen made as yet concerning Mr. Par- 
Sons successor as president of the At- 
Pe Mutual, it is presumed by many 

at William D. Winter, now vice-presi- 
pig widely-known as an author, lec- 
ia Supporter of insurance educa- 
the Movements, will be promoted to 

Presidency. 
¢ World War added greatly to the 















MARINE & AUTOMOBILE 


MAY PAY ATLANTIQUE LOSS 
News Dispatches Say British Will 
“Loan” Owners $5,000,000 Pending 
Outcome of Appeal 
American marine underwriters are con- 
siderably puzzled by the Associated 
Press item which appeared in the local 
newspapers on Saturday to the effect 
that British underwriters had decided to 
pay their share of the insurance resulting 
from the burning of the Atlantique more 
than a year ago with the provision that 
the money be returned by the French 
owners of the vessel in the event that 
the appeal against the total loss claim is 
won by the underwriters. No official 
notice of this new move had been re- 
ceived in New York early this week and 
underwriters and brokers were eagerly 
awaiting communications from London 

and Paris. 

The American market is interested to 
the extent of more than $900,000 in the 
Atlantique loss if the total loss claim is 
upheld on appeal in Paris. Underwriters 
here have been following closely the ac- 
tion of the British market in contesting 
the arguments of the vessel owners that 
the Atlantique cannot be repaired and 
therefore the full insurance of more than 
$7,000,000 should be paid. The under- 
writers believe that vessel can be put 
into operation again for about half the 
total insurance and also claim doubt as 
to the origin of the fire. The press dis- 
patch said that a group of British under- 
writers had decided to pay $4,916,000 as 
their share of the insurance. The liner 


was insured for a total of 176,000,000 
francs of which 20,000,000 francs was 
held in this country. 

S. S. DRESDEN LOSS PAID 


The total loss caused by the sinking 
of the North German Lloyd S. S. Dres- 
den while in Norwegian waters amounts 
to Lstg. 475,000, of which 40% falls on 
the German marine market and 60% on 
foreign insurers. The loss has been paid 
in full. 





responsibilities resting upon Mr. Parsons, 
and shortly after its close he made an 
important contribution to marine insur- 
ance as one of the original committee 
appointed by the Association of Marine 
Underwriters of the United States to co- 
operate with the Committee on Mer- 
chant Marine and Fisheries of the House 
of Representatives of the United States 
and with the United States Shipping 
Board in the formation of the American 
Marine Insurance Syndicates, a group of 
marine underwriters formed at the re- 
quest of the Federal authorities to pro- 
vide an enlarged marine insurance mar- 
ket in the United States for American 
shipowners and merchants. 


LLOYD’S 101ST REGISTER OUT 


Total of World’s Tonnage Dropped Still 
Lower During Past Year; Little 
New Building 
The new edition of Lloyd’s Register, 
just issued, is the one hundred and first 
annual issue by the society as now con- 
stituted, and the centenary of the re- 
construction is to be celebrated in Oc- 

tober. 


The latest edition surveys the ship- 
ping of the world down to June and, as 
was expected, reveals a further reduc- 
tion in the shipping owned amounting to 
about 4,554,000 gross tons since the de- 
cline set in towards the end of 1931. 
Both the absence of new shipbuilding 
contracts and the increased rate of scrap- 
ping have been responsible, and in each 
case the process was greatly accelerated 
last year, when the shipbuilding output 
was less by at least 1,500,000 tons and 
the tonnage scrapped was the highest 
on record. 

The state of the freight market, unfor- 
that there is still a 
substantial surplus of shipping, contrib- 
uted to, no doubt, by the increased av- 
erage speed of ships and the consequent 
greater number of voyages they can 
make per annum. The statistics show 
that the greatest sacrifice towards re- 
ducing the volume of tonnage has been 
made by the United Kingdom, which 
owned 50% of the tonnage of the world 
in 1901 and now owns less than 28%. 
These and other figures in the Register 
Book emphasize how certain other coun- 
tries have artificially increased their 
fleets, with the aid of State subsidies, 
beyond justifiable economic requirements. 


tunately, indicates 


Seek $3,000,000 Gold 
From Hulk in Alaska 


This week seekers after $3,000,000 in 
gold dust will attempt to learn whether 
this amount of the precious metal is 


aboard the vessel Islander which sank 
nearly thirty-three years ago off the 
coast of Alaska. The rusty hulk has 


been dragged ashore and salvagers are 
to enter the craft in search of safes in 
which gold was shipped to the states 
from the rich diggings of the Klondike 
field. 

It was August 14, 1901, when the 
Islander, pride of the Canadian Pacific 
fleet, bearing a gay party of miners who 
had struck it rich and a heavy consign- 
ment of gold, smashed into an iceberg 
in Stevens Passage. About seventy pass- 
engers lost their lives. 

Now the divers see the result—the bow 
shattered, the decks crushed, the funnel 
toppled over, the hulk covered with rust 
and barnacles. 

The 1,600-ton craft was grappled deep 
in the water and hauled laboriously to- 
ward shore, in operations never attempt- 
ed before in salvage history. The sal- 
vage work so far has required two years 
and cost $500,000. 

She is being beached on Admiralty 
Island. Frank Curtis of Seattle is in 
charge of salvage operations. 





24,00 FEWER AUTO DEALERS 

Local insurance agents who dislike the 
competition for automobile fire and theft 
insurance offered by dealers selline 
financed cars will be pleased to know 
that the number of automobile dealers 
in the country has dropped from 54,000 
in 1929 to 30,000 today. Still there are 
far too many dealers engaging in the 
insurance business today, according to 
reports from producers. 





Norwegian Hull Agreement Fails 
After Attempts to Hold Up Rates 


Hull 


Agreement is causing some concern be- 


Abandonment of the Norwegian 


cause of fears of further cutting of rates. 
The agreement was abandoned after ef- 
forts to improve the rate situation had 
failed. The Policy-Holder of England 
describes the situation as follows: 

“So the Norwegian Hull Agreement 
has been abandoned after being tempo- 
rarily prolonged from the end of March, 
when it normally expired, pending the re- 
sult of negotiations with brokers. Ab- 
sence from home prevents any precise 
reference, but from memory it would 
seem that the agreement was revived in 
1927 or 1928 after having lapsed for sev- 
eral years, and that it has been renewed 
annually every vear until now. The de- 
cision to abandon it was by no means 











New York: 25 Gold Street 

Atlanta: 10 Pryor Street 

Boston: 141 Milk Street 

Chicago: Insurance Exchange Bldg. 
Dallas: Frank Rimmer 


Kirby Building 








APPLETON & COX, INC. 


UNDERWRITERS 


8 South William Street 
NEW YORK 





ALL FORMS OF MARINE 
AND INLAND INSURANCE 





Branch Offices and General Agents: 


Detroit: First National Bank Bldg. 


George S. Kausler, Ltd. 
Hibernia Bank Building 


Pacific Marine Ins. Agency 
114 Sansome Street 


New Orleans: 


San Francisco: 








I 





unexpected. Indeed, last August the 
writer of these notes was informed, when 
in Oslo for the conference of the Comite 
Maritime International, that it was prac- 
tically certain that it would not survive 
the next annual renewal date, and the 
only really surprising feature of the news 
is that the agreement was provisionally 
extended while negotiations with brokers 
were proceeding. 

“One would be tempted to ask what 
the brokers had to do with the matter 
but for the fact in these days brokers 
have obtained so great a preponderance 
of power that they seem able to dictate 
to underwriters in matters which would 
have been thought to be wholly outside 
their province, such as the terms and 
conditions on which insurances should be 
effected. What has happened, is, appar- 
ently, that the Centra! Association of 
Norwegian Underwriters, which pro- 
moted the hull agreement, has been en- 
deavoring to obtain from brokers some 
assurance that the rates and conditions 
quoted by the two rating committees 
which administered the agreement would 
be respected, and has failed. 

“These rating committees, located in 
Oslo and Bergef, had at their disposal 
the services of the statistical bureau, 
which for some three or four years past 
has been collecting and collating data 
with regard to the underwriting experi- 
ence of all Norwegian tonnage, and 
guided by this data and by their own 
experience they have fixed rates and con- 
ditions which were considered adequate 
Unfortunately, competitive quotations 
often made it necessary for the sub- 
scribers to the agreement to seek per- 
mission to accept business at less than 
the committee rates, and a frequent repe- 
tition of this process was gradually re- 
ducing the agreement to a dead letter. 
so that it had become necessary either 
to tighten up the observance of the 
agreement or let it lapse.” 



















aa 


AREER PETTY 


{Carualtsyo 
WE a 








V 


THE EASTERN 
UNDERWRITER 











ce ee 


_— 


August 3, 1934 

















CASUALTY AND SURETY 

















Can’t Question Jurors 


Ohio Supreme Court Makes Important Decision in Automobile 
Insurance Case 


The Supreme Court of Ohio in the 
case of Vega, Admr. v. Evans, decided 
June 20, 1934, has decided that it was 
a reversible error to permit the examina- 
tion of a prospective juror on his voir 
dire as to his connection with, interest 
in, or relationship to any liability insur- 
ance company as such unless it has there- 
tofore been disclosed to the court by such 
company or by the defense that such 
insurance company is actively and direct- 
ly interested in the litigation. The deci- 
sion overrules specifically an earlier hold- 
ing in Pavilonia v. Valentine, 120 Ohio 
St., 154, that such examination of jurors 
was permissible. 

This decision is hailed by insurance 
men throughout the country as indicating 
a reversal of judicial opinion which, if 
it spreads to other states, will be of great 
help in reducing losses. At the present 
time a number of other states, like Ilh- 
nois, Nebraska and Michigan, follow the 
old Ohio rule and permit jurors to be 
questioned on any insurance connections 
they may have before accepting them for 
jury service. 

In this way they bring home to the 
jurors the fact that an insurance com- 
pany is interested in the case and will 
be forced to pay any judgment secured 
by the plaintiff. This subterfuge is per- 
mitted even though the courts will allow 
a new trial if, in the course of the actual 
court hearing on the merits the plain- 
tiff’s lawyer informs the jury that an in- 
surance company is involved. 

A petition for a rehearing of the case 
of Vega v. Evans has been filed and is 
pending at the present time. In it the 
lawyers for the plaintiff argue that the 
insurance company is one of the real 
parties in interest and that it should be 
possible for the plaintiff to ascertain 
whether the jurors have any interest in 
such insurance company. The petition 
asks that the following legal proposition 
be approved: 

It should never be improper to disclose the 


true defendant in the case, and draw into the 
open the real, rather than the fictitious party. 


The Court’s Position 


Two paragraphs from the opinion of 
the court which state its position clearly 
and forcibly are the following: 

“A sound public economy and the ad- 
ministration of justice require a strict 
adherence to the issues between the pri- 
mary parties without regard to the ex- 
istence of any indemnity contract. Lia- 
bility insurance is written to indemnify 


the assured against legal liability only. 
The injection of the insurance company 
into the case by innuendo creates the 
assumption on the part of the jurors that 
the insurance company has been paid to 
indemnify the injured plaintiff for his 
loss, and that it is attempting to escape 
such liability. The objectionable voir 
dire examination draws the obligation of 
the insurance company into the case 
without giving the insurance company a 
chance to explain the exact extent and 
nature of such obligation. And the ex- 
tension or increase of its obligations en- 
tails a corresponding increase in the 
rates of insurance which must be borne 
by innocent persons. 

“The brief of plaintiff itself shows the 
prevalence of such fallacious assumption. 
It asserts that the insurance company 
is ‘The real party defendant’ and says 
that it attempts to pose behind the nomi- 
nal party defendant for the mere pur- 
pose of avoiding liability, ‘thus attempt- 
ing to defeat the very purpose of a con- 
tract to indemnify persons who are in- 
jured or killed by the negligence of their 
insured.’ It cannot be asserted with too 
much emphasis that the insurance com- 
pany is not the real party defendant. 
The parties involved in the action for 
damages should be the same as the par- 
ties involved in the accident or injury. 
And a sound public policy requires the 
determination of the question of liability 
by reference to the issues between such 
parties only, without reference to their 
contracts with others. There is no more 
reason to say that an indemnity insur- 
ance company is party to the suit be- 
cause it has a liability to pay the judg- 
ment or part of it, than there is to say 
that attorneys for a plaintiff are parties 
to a suit because they have been assigned 
an interest in the judgment to secure 
their fees. And it deserves to be repeat- 
ed that the contract of the insurance 
company is not ‘to indemnify persons 
who are injured’ but to indemnify the as- 
sured only to the extent of his legal lia- 
bility. 

“Counsel for the plaintiff frankly stated 
in argument that it is well known that 
one element in the jury’s determination 
of the amount of the verdict is the abil- 
ity of the defendant to pay, and insisted 
that the existence of an insurance con- 
tract bears materially upon that point. 
Is a defendant to be penalized for his 
prudence and providence? Would coun- 
sel say that a defendant’s savings should 
be disclosed ?” 





JOINS EDWARD BROWN & SONS 
M. A. Bailey Has Had Extensive Experi- 


ence in Surety Business in 
Western States 


Edward Brown & Sons, San Francisco, 
made M. A. 
surety department. He 
Leonard. Mr. 
the Loyalty group as manager of its 
Francisco. 


head of its 
Harry 


have 3aitey 
succeeds 
Jailey was recently with 


bonding department at San 
He is a native of New Jersey and his 
first Western experience was with the 
Thomas F. Daly agency in Denver. Next 
Houston Real Estate & 
Investment Co. in the insurance depart- 
ment. In 1916 he went to Seattle with 
Smith & Clise, Inc. In 1917 he joined 
the American Surety Co. in Salt Lake 
City when the office was under the man- 
agement of W. E. McKell, now president 


he joined the 


of the New York Casualty and vice- 
president of the Americar Surety. Some- 
went to 
cisco with the American Surety and after 
that was superintendent of the Columbia 
Casualty’s surety department in Cali- 
fornia. From there he joined the Metro- 
— Casualty and Commercial Casu- 
alty. 


time thereafter he San Fran- 





COL. E. G. DAVIS DEAD 

Col. Edwin G. Davis, an official of the 
National Surety Co. until that company 
was taken over by the New York In- 
surance Department for rehabilitation, 
died last week in a court room in At- 
lanta, Ga., His office with the company 
had been vice-president and solicitor. At 
one time he was Federal district attorney 
for Idaho. Since the National Surety 
receivership Col. Davis had been trustee 
for a number of real estate concerns 
affected by the action. 
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Mortgage Company Liquidation Plan 
Of Superintendent Van Schaick 


Justifies This Final Step in Fifth Interim Report to Gov. Leh- 
man; Separate Servicing Organizations Should Be 
Under Departmental Control, He Says 


Liquidation of most of the title and 
mortgage companies, now in rehabilita- 
tion under state supervision, was fore- 
shadowed in a fifth interim report to Gov- 
ernor Herbert H. Lehman of New York 
by Superintendent of Insurance George S. 
Van Schaick. 

The report proposes an orderly method 
of liquidation which will not damage the 
interests of mortgagees, certificate holders 
or other creditors of the title and mort- 
gage companies. There is to be no im- 
mediate sale of any assets where such a 
sale would mean a sacrifice of true value. 
There is to be no interruption of tem- 
porary mortgage servicing, now being pro- 
vided by the Superintendent through the 
medium of new corporations organized 
for that purpose by him at the time of 
rehabilitation last August. This servic- 
ing is, in fact, to be extended through the 
creation of further new separate agencies 
on a permanent, liquid basis where there 
is a need for them. 

Third Rehabilitation Stage 

It is further emphasized that liquida- 
tion is not a newly-contemplated proposal, 
but rather a logical continuation of the 


Superintendent’s rehabilitation program 
in which it is the third stage. All the 
processes of rehabilitation have been 


moving in the direction of liquidation, 
and the Superintendent now deems that 
the time for liquidation has arrived. 

“In the opinion of the Insurance De- 
partment,” says Superintendent Van 
Schaick, “the time has come to apply for 
orders of liquidation of most of the old 
title and mortgage companies which are 
in rehabilitation. In a few companies no 
final determination of this question has 
yet been made. Liquidation will not af- 
fect certificate holders or other creditors 
adversely because : 

“1. Liquidation will not involve any sale or other 
disposition of the guaranteed mortgages that 
underlie certificates or that are held singly by 
investors. These mortgages are security for the 
repayment to certificate holders and to the hold- 
ers of whole mortgages of the monies that they 
invested with the title and mortgage companies. 

“2. Liquidation will not require any 
fice of the true values of the assets of the com- 
panies themselves. These assets will be liqui- 
dated in an orderly manner and will be held 
until fair prices can be obtained for them, 

“3. Provision will be made to continue the 
servicing of mortgages without interruption. The 
same high standards of servicing which have 
been sought to be maintained heretofore in the 
rehabilitation program will be continued.” 

Reasons for Liquidation 

Reasons for the liquidation proposals 
are two-fold, according to the Superin- 
tendent. First, it is mandatory upon him 
to move from rehabilitation into liquida- 


sacri- 





tion when it is apparent that further ef- 
forts to remove the causes of company 
delinquency are futile; and, second, liqui- 
dation will permit a determination of the 
extent of the claims against each of the 
closed companies, an imperative factor in 
the winding up of their affairs. 

The Superintendent further explains: 
“The rehabilitation program of the In- 
surance Department is concerned with the 
conservation of values for certificate hold- 
ers and other claimants. It is not inter- 
ested in saving the old title and mortgage 
companies merely as companies. It is not 
even concerned at this time with the re- 
establishment of the guaranteed mort- 
gage business, This is a question on 
which the Legislature must pass. The 
Insurance Department, however, is vital- 
ly concerned with following out a policy 
which will be in the best interests of those 
who invested their savings in guaranteed 
mortgages and guaranteed mortgage cer- 
tificates. 

“The orderly liquidation of those com- 
panies that are beyond reconstruction will 
increase the assets to which such investors 
can look for a rehabilitation of their 
savings. It is in their interest.” 

As a further step in liquidation the 
Superintendent contemplates consolida- 
tion of some of the New York City com- 
panies in the interests of economy and 
efficiency. A similar move was made te- 
cently for the consolidation of the set- 
vicing business of the three Westchester 
county companies in a new separate cor 
poration. 

In his report the Superintendent first 
discusses the meaning of rehabilitation in 
the sense that it has been employed in the 
title and mortgage field. Then, turning 
to the results of rehabilitation, Mr. Van 
Schaick says: “Whether the title and 
mortgage companies in rehabilitation will 
meet their obligations in full depends upon 
the value of the real estate underlying 
the mortgages and upon the value of the 
assets of the respective companies. When 
the companies are in liquidation, the em- 
phasis in the rehabilitation program W! 
be shifted to a salvaging of such assets 
and of such portions of the business 0! 
the companies as have a cash value. This 
involves, however, an orderly procedure 
so that true and inherent values will 
realized.” 

Separate Servicing Organizations 


After discussing the three stages in ft 
habilitation, the Superintendent says this 
of the separate servicing organizations © 
which the Westchester company * 
typical : 

“The Insurance Department should not enter 


(Continued on Page 37) 
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Plate Glass Rates 
Revised by Bureau 


MOSTLY DOWNWARD REVISIONS 





Chattanooga and West Va. Counties Get 
Increases; 40% Decrease Given to 
Delaware Outside of Wilmington 





Plate glass rates for certain territories 
and classifications have been revised fol- 
lowing an annual review of loss experi- 
ence by the plate glass department gov- 
erning committee of the National Bu- 
reau of Casualty & Surety Underwriters, 
as of August 1. 

In most cases the committee found it 
possible to make downward revisions due 
either to decreased replacement costs in 
some places or to improved experience 
in others. However, continued unfavor- 
able results in Chattanooga and in 
Brooke, Hancock, Marshall and Ohio 
counties, West Virginia, forced increases 
of 16.7 and 50%, respectively. Largest 
decrease in rate went to Delaware for 
the “balance of state” territory outside 
Wilmington which received a reduction 


of 40%. Other changes follow: 
Georgia—Augusta, Macon, Savannah... —12.5% 
Louisana—New Orleans ........-..-.++ —20 %& 
Mississippi (on flat car sizes only).... — 1.7 
New Jersey—Bayonne ......-+.++e005 — 9.1 
COD. k vnaccisdaccteue —10.3 
Jersey City .nccccscccce —10.4 
Balance of Hudson County —11.2 
pet a - —11.0 
Rhode Island—Providence ........... —16.7 
eee no change 
Balance of State....... —17.5 
South Dakota—Balance of State (on 
i CED ehaccnie dene nee ewes — 2.6 


At the same time the territorial posi- 
tion of eighteen New Jersey townships 
located in the hazardous powder mill 
zone of that state was revised. The com- 
mittee agreed that a powder mill explo- 
sion might damage glass in other towns 
outside those specially listed. Therefore. 
it was decided to eliminate the listing 
and classify the towns under “balance 
of state.” By this decision, the town- 
ships affected gain a decrease in rate 
of 33 1/3%. 

The townships are: Denmark, Drakes- 
ville, Hibernia, Hopatcong, Kenvil, Lin- 
coln Park, Mt. Arlington, Mt. Hope, Mt. 
Pleasant, Mountain View, Oreland, Pe- 
quannock, Pickatinny, Richards, South 
Amboy, Succasunna, Wayne, Wharton. 


Importance of New Safety 
Glass Law in Michigan 


_ Some hope is being expressed by Mich- 
gan automobile underwriters that the 
new safety glass law, which became effec- 
tive July 1, will eventually reduce traffic 
casualties arising out of shattered glass. 
The statute requires that every automo- 
bile manufacturer in the state equip all 
cars sold in Michigan with safety or non- 
shatter glass all round. The cost, of 
course, may be added to the price of the 
Product. It will amount, it is estimated, 
ae mething between $15 and $23 per 


While some makers, of course, were al- 
ready using this equipment, usually at 
«xtra cost, a number of others have been 
lorced to adopt it by the act, passed in 
1931 but just effective so far as ordinary 
meager cars are concerned. A section 
eating to common carriers was made 
effective almost immediately. 
sas significance is attached to the 
of th W because it is directed at the seat 
i € automotive industry, Michigan, and 
whey on well help but stimulate use of 
dustry.” Ce equipment for the entire in- 
chan ars may be manufactured for 
uct but wad without the non-shatter prod- 
¥ and the. may not be driven here legal- 
ject to €ir eventual owner will be sub- 
state nee if he ever re-enters the 
July 1 1934" a car manufactured after 
safety” and not complying with the 

¥ Slass specifications, 


TWENTY YEARS ON COAST 





Anniversary of Hartford Accident & In- 
demnity; Joy Lichtenstein Started 
from Scratch; Now V.-P. 

The Hartford Accident & Indemnity 
has been operating on the Pacific Coast 
twenty years. In discussing this anni- 
versary the Underwriters’ Report of San 
Francisco says: 

The Pacific Coast department of the 
Hartford Accident & Indemnity will ob- 
serve its twentieth anniversary in Octo- 
ber, the department having been estab- 
lished at San Francisco in October, 1914. 
Starting from scratch, Joy Lichtenstein, 
then Pacific Coast manager and now 
vice-president of the company, built the 
organization up to its present high stand- 
ing and today the Hartford Accident & 
Indemnity ranks among the leaders in 
California and other Coast states, in the 
amount of business written. The com- 
pany, with the Hartford Fire, also un- 
der Mr. Lichtenstein’s management, 
houses its Pacific Coast department in 
the company’s own building at 720 Cali- 
fornia Street, San Francisco, and main- 
iains branch offices under Mr. Lichten- 
stein’s supervision in principal Coast 
cities. 


Postpone Action On 
Haystone Corp. Bid 


ARGUE NATIONAL SURETY VALUE 





Justice Valente Adjourns Case to August 
20; Seabury Among Those in 
Opposition to Sale 





After several hours of court argument 
concerning the offer of the Haystone 
Securities Corp. to buy the stock of the 
National Surety Corp., an offer which 
was opposed by a group of stockholders 
and creditors, New York County Supreme 
Court Justice Valente adjourned the case 
to Monday, August 20. 

The attorneys for those opposing the 
offer contended that the $6,000,000 pur- 
chase price was inadequate. Although 
the offer expired Monday Colonel Joseph 
M. Hartfield, counsel for the bidder, said 
the offer would be renewed if the court 
held it to be sufficient. 

The hearing was upon the request of 
Superintendent Van Schaick as_ to 
whether or not he should accept the 
Haystone Corp. offer, which was the sole 
bid received by him. 


Claim Company Worth $12,000,000 


An appraisal made for the insurance 


department fixed the value of the cor- 
poration’s assets at $7,500,000, while one 
for the court found the value $8,750,000. 
In behalf of the opposition it was as- 
serted that since the corporation made 
$750,000 in the first ten months of -its 
existence regardless of the parent com- 
pany’s failure, the value is at least $12,- 
000,000. 

Other attorneys argued that an offer 
higher than $6,000,000 could be obtained 
if the prospective purchasers could ob- 
tain full information as to liabilities, in- 
cluding a complete list of the creditors 

Samuel Seabury appeared in opposition 
in behalf of owners of mortgages guar- 
anteed by the National Surety Co., while 
other attorneys argued against the ac- 
ceptance in behalf of guaranteed bond- 
holders. 


JURY HEARS J. M. WILSON 


James M. Wilson, Kalamazoo local 
agent and representative in the state 
legislature for the past six years, was 


a leading witness before the grand jury 
state affairs. Mr. Wilson 
was understood to have been summoned 


investigating 


to inform the jurors regarding the bond- 
ing of liquor and beer dealers since the 
repeal of prohibition 














American Bonding Company 


OF BALTIMORE 


Walter H. Duff, Vice-President 


announces the appointment of 


C. W. SPARKS & CO., INC. 


90 Maiden Lane, N. Y¥ 


as its principal office below 14th street for the writing of 


Fidelity and Surety Bonds 





JOHN L. MEE 


will be associated with the agency in charge of this department 
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On the Production “Firing Line’”’ 








CHARLES H. BURRAS: 


Toastmaster de Luxe 


Versatile and Witty President of Joyce & Co., Chicago, Taught 
School and Did Hotel Clerking in Early Days; Studied 
Law at Night; Leader in Casualty Agents’ Ass’n 


By a ‘Peripatetic Vice-President” 


“And now, ladies and gentlemen, we 
come to that happy moment, the high spot 
of this occasion—the introduction of our 
toastmaster 

“Who but he combines so felicitiously 
the deft wit, the sparkling epigram, the 
mellifluous phrase, the appropriate anec- 
dote of the inspired Master of Cere- 
monies. 

“I refer, of course, to none other than 
that Nestor of raconteurs, Charles H. 
Burras of Chicago.” 


Last year, this year and (D.v.) next 
year that speech or one like it, was or 
will be heard on all sorts of occasions 
in various parts of the country. And 
then six feet two of .angular, broad- 
shouldered masculinity will slowly rear 
itself before the gaze of an expectant as- 
semblage, look it over with a humorous 
twist of sun-bronzed face and immedi- 
ately proceed to convulse all within reach 
of his drawling voice. 

That’s Charlie Burras, toastmaster, but 
don’t get the idea that he is in his anec- 
dotage. 

Charles H. Burras, president of Joyce 
& Co. of Chicago, is quite another sort 
of individual. 


What sort? 

Well, to give you an idea— 

Charles H. Burras had the perspicacity 
to be born on a farm in Huron county, 
Ohio, and of sturdy “York-state” pioneer 
stock, his grandfather having migrated 
from New York State to Ohio via ox- 
cart. 

When young Charles toted his first 
bucket of skim milk and middlings to 
the shoats he learned that the pen in 
which they were confined was the lower 
half of the log cabin grandsire Burras 
had built and lived in, a half century be- 
fore. 

Early School Teaching 

The typical background of the lad de- 
stined to “go to town.” 

When the family did move to town 
(North Fairfield, Ohio), Charlie Burras 
entered high school. 

The year he graduated he taught for 
a term in the district school. 

The narrator, recalling a similar exper- 
icnce, reflects that in his case the chief 
difference between the teacher and the 
taught was that the first held the book 


CHARLES H. BURRAS 


and could see the answers and strove to 
imitate the platitudinous cogency of the 
rural pedagogue. 

But as young Burras graduated from 
high school at fifteen, there seemed no 
impropriety in his selection to teach 
other youngsters even though some were 
older than he. 

In 1890 Charles Burras, and a crony, 
one Bill Black, compared notes and were 
startled to discover that between them 
they possessed the unbelievable sum of 
$50 cash in hand. 

The pioneer spirit of the Burrases cried 
for action and the-two youths promptly 
grabbed the rods of a freight car which 
happened to be headed for Chicago. En- 
route they were set upon by hoboes, who 
stole all their money and a morose and 





cynical brakeman threw them off the 
train at Grand Crossing. 

They limped into the city broke job- 
less and ravenous for food. . 

In typical small-town fashion they 
pointed straight for the post office, picked 
up a newspaper and read the want ads 

One asking for a dish washer suggest- 
ed proximity to food and as only one job 
was open both agreed to work for 4 
single wage, a stipulation being a square 
meal to start with. 

Burras, casting about for employment 
of a permanent nature, for some occult 
reason fixed upon the Western News Co, 
as the firm he wanted to work for. Every 
morning for a week he intercepted the 
news company manager as he reached 
his office and respectfully but firmly 
asked for a job. F 

The manager, much more firmly and 
with no respect whatever, declared that 
no job was available. 

Eventually he capitulated, having to 
choose between yielding or committing 
homicide, and put the youth into the 
periodical department where he remained 
a year. 


World’s Fair Hotel Clerk in 1893 


Then came the World’s Fair of 1893, 
or to be more exact, the Columbian Ex- 
position, and young Charles became a 
clerk at the Hotel Norwalk, built near 
the Fair Grounds and primarily for fair 
visitors. 

His recalling that he visited the Ex- 
position both opening day and closing 
day is relevant to this chronicle only as 
it permits the statement that he was also 
present on both opening and closing days 
of the Century of Progress Exposition 
in 1933. 

This time, however, the once obscure 
hotel clerk, now become the intimate of 
mayors and governors, did not push 
through the turnstile, but entered the 
grounds with all the eclat of a member 
of the official dedication party. 

The World’s Fair of 1893 ended, and 
Charles Burras returned to the Western 
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yews Co. Then he met the splendid 
eatiewoman who in 1896 became Mrs. 
jyrras and he decided that as a prelim- 
ary to matrimony he must learn and 
ip practicing a real profession. So in 
4 he matriculated in the night class 
x the Chicago College of Law anda 
var later left the Western News Co. 
ind went to work in the law offices of 
\mold Tripp, where he remained until 
graduated from the law college, May 


|, 1896. 

Admitted to Bar 

As a sidelight on the Burras faculty 
if intense application, it may be added 
hat he took the bar examination and 
ws admitted to practice before gradua- 
jon from the law course. Promptly he 
rmed a law partnership—Vermilyea & 
jurras—and just as promptly became a 
yenedict. The fascination which the bus- 
ess Of insurance has for men of initia- 
ive led him to specialize in insurance 
hw and in 1898 he went into the law de- 
sartment of the London Guarantee and 
iccident and remained for a year. 

Then he became the first general at- 
mey in Chicago for the General Acci- 
jent and a little later, through Joseph 
4. Strong, general agent of the John 
Hancock Mutual Life, became attorney 
for the indemnity department of that 


wmpany. About 1900, when Joseph 
‘rong became public administrator, 
Charles Burras became his attorney, 


meantime retaining his other insurance 
connections, and presently becoming also 
attorney for the National Surety Co. 


Makes National Surety Tie-up 
In the dozen or more years which fol- 
lowed, the Burras habit of original think- 
ing and a definite flare for attacking and 
diciently disposing of insurance prob- 
lems made a distinct impression on Will- 
iam B. Joyce, whose judgment of poten- 
tial executive timber has rarely been 
questioned. Thus, at the end of 1915, 
when it was decided that E. A. St. John, 
then president of W. B. Joyce & Co., 
gneral agents for the National Surety, 
should go to the home office in New 
York to become vice-president and as- 
sistant to the president, Charles Burras 
was offered and accepted the presidency 
of W. B. Joyce & Co. of Chicago, tak- 
ing office January 1, 1916. 

Under his direction, the business of 
the agency grew in surety, casualty, life 
and fire lines, until the annual premium 
figures have sometimes looked like an 
apropriation for one of the alphabetized 
New Deal enterprises. 

So much for Charles H. Burras, pres- 
ident of Joyce & Co. 

Among his extra business activities 
have been many contributions to the up- 
building and development of the business 
of insurance. 

Five times he has been president of 
the National Association of Casualty & 
surety Agents and is now secretary of 
that association. Twice he has been an 
dficer of the Illinois Insurance Federa- 
tion, 

Since the incorporation of the highly 
successful Manufacturers & Dealers Fi- 
tance Co., twelve years ago, he has been 
ie-president and director. 

President of Oldest Dinner Club in U. S. 
The oldest dinner club in the United 
‘tates and certainly one of the most dis- 
inguished, is the Forty Club of Chicago, 
which just recently celebrated its fiftieth 
aniversary. Among its members are 
"any writers, musicians and painters of 
Mernational reputation as well as lead- 
ing usiness executives. For twenty-one 
yats Mr. Burras was secretary of that 
‘ub and for the last seven years has 

ten president. 

= the days when every association or 
nvention had an annual banquet and 
iheerandial oratory was an inevitable, 

a depressing, conclusion, reluctant 

ant took heart if told that Charles 

a a would be toastmaster. That was 
relish oy because of their anticipatory 

ane of his oral whimseys but equally 
pe of his skill in piloting to silent 
tended oe those windy spell-binders who 

0 drown the audience in a welter 
of verbosity, 

his — in life Mr, Burras made sailing 

. Avocation and participated in every 





'€ago-Macginac race for fifteen years. 





Unusual Claim Cases Point to 
Need for Adequate Protection 


From the home office of the Employ- 
ers’ Liability an unusual group of acci- 
dent claim cases have been selected which 
should aid in convincing insureds of the 
need for adequate protection. The odd 
part of these “first reports,” observes the 
editor of the Employers’ Pioneer, is that 
so many of them listed a fall as the 
cause of the accident, all occurring with- 
in the period of one week, yet not one 
of them due to snow or ice or slippery 
sidewalks. Says the writer: 

“Frankly we were looking for argu- 
ments as to why accident insurance is 
needed in stormy weather. We feel sure, 
from other cases previously published, 
that it is needed. But here’s the kind of 
falls we found: out of bed; off a horse; 
on top of a pile of lumber; from a lad- 
der; down a hole; over a chair rocker. 


Funny Liability Case 


“One of the funniest liability cases 
we've come across in a while concerns a 
coal truck that went to deliver coal at an 
apartment. The coal hole was uncovered 
but a small coupe blocked easy access to 
it. The driver went in to the apartment 
to find the owner of the coupe and ask 
him to move it. He then came out, met 
another driver, chatted with him a mo- 
ment and the two decided to try to push 
the coupe out of the way. This they did 
and started to shoot the coal down the 
chute. 

“They were stopped by loud and some- 
what profane shouts. The story was that 
the owner of the coupe had come out to 
move it; had trouble with the self starter 
and started to get the crank; he then 
dropped down the coal hole which was 
left open right along side his right run- 
ning board. 

“Another interesting liability case, 
which will cost several dollars for attor- 
ney’s fees, whether or not the court rules 
there is any liability, concerns a woman 
who was driving down a slightly inclined 
driveway into a garage which was pro- 
vided by an apartment house owner for 
the use of his tenants. She knew it was 
icy. She claims, however, that the apart- 
ment house owner did not keep the drive- 
way as free of ice as he might reasonably 


be expected to do, for she slid down the 
driveway and bumped up against the back 
wall of the garage, injuring her knee. 
“Turn about is fair play and we'd be 
amused if the apartment house owner de- 
cided to sue her for damage to his garage, 
claiming she was not exercising due care 
as an automobile driver. 
Witnesses’ Conflicting Testimony 


“We have long felt that one of the 
strongest arguments for automobile in- 
surance is the conflicting testimony of 
witnesses which is so often heard when 
an automobile suit goes to trial. We re- 
cently heard of a case which illustrates 
this point. A woman was driving in a 
northerly direction approaching a traffic 
light. Her story, and the story of her 
witness, is that the light just turned green 
before she started to cross the intersec- 
tion. 

“The defendant, going in a westerly 
direction, with the lights in his favor, ac- 
cording to his story and the story of four 
drivers waiting for the lights to change. 
The woman’s witness was a pedestrian. 

“There’s the vote, five to two, on the 
§uestion of fact as to how the traffic 
lights were set at the time of the acci- 
dent. Despite this fact the verdict ren- 
dered was several thousand dollars great- 
er than the policy limits ($10,000). The 
woman received bad scars on her face as 
the result of the crash, again proving that 
any way you look at it alleged disfigure- 
ment of feminine pulchritude is costly. 

“In another case there were four relia- 
ble witnesses who claim that the car which 
was struck had no lights on at the time 
of the smash. The driver of the other 
car, a cripple by the way, produced a 
witness who stated that he had switched 
off the lights of the claimant’s car after 
the accident, because he saw no sense in 
leaving them turned on when he left the 
scene to assist the cripple home. The 
vote: five to two again. The verdict (sev- 
eral thousand dollars) was against the 
defendant. 

“In conclusion, add this to your list of 
amusing claim reports the accident poli- 
cyholder who received serious lacerations 
on the right hand while ‘dressing a 
chicken.’” 





More recently he has gone in for golf 
and is of that select group which plays 
always in the low 80’s. Incidentally, and, 
after all, not so incidentally either, he is 
a hole-in-one golfer twice over. 

Has Made Two Holes-in-One 

The first miracle was performed on 
the third hole at the Glenn Oaks Country 
Club and the second on the tenth hole 
of the Long Beach Country Club. 

Mr. Burras has belonged to the Chi- 
cago Athletic Association thirty-four 
years, is a member of the Olympia Fields 
Country Club and of the country club 
at Long Beach, where he lives. 

He is a Mason, a Shriner, and has been 
prominent in municipal and civic activi- 
ties during most of his Chicago life. He 
has not permitted devotion to business 
to lessen his enthusiasm for the fine arts 
and is frequently to be found with other 
music lovers in attendance at concerts 
of the Chicago Symphony Orchestra or 
wandering about the art galleries indulg- 
ing his appreciation of sculpture and of 
paintings, particularly the work of ma- 
rine artists. 

So that’s the sort of an _ individual 
Charles Burras is—just a country boy 
who “went to town” and made good and 
who is today a forthright, kindly gentle- 
man who bears his honors modestly and 
who measures his success only in terms 
of what it has meant to his family, to 
his associates and to the profession in 
which he has won an enviable place. 

And, let it be added, overcoming his 
distaste for what he fears may be con- 
sidered self-exploitation, only because it 
was vigorously urged that this story may 
encourage some other young fellows am- 
bitious to set his feet higher on the in- 
surance ladder. 


New Mich. Compensation 


Forms Proving Beneficial 
Use of a recently devised form for 
recording workmen's compensation agree- 
ments has simplified procedure both for 
and 
for the compensation car- 
to Claude S. 
chairman of the department. The form 
has brought economies in the state office 
during the past few months making possi- 
ble the reduction of the clerical staff by 
two.- It will mean much less work for 
the insurance company staffs, particularly 
those with a large volume of business in 
Michigan. 


the Michigan department of labor 


industry and 
according 


riers, Carney, 


The new forms, which cover both origi- 
nal agreements for compensation settle- 
ments and supplemental agreements sus- 
pending further payments, bear a detach- 
able blank at the bottom which may be 
filled in and sent into the department for 
approval and record. This blank can be 
stamped with the file number of the case 
thus permitting its filing with a minimum 
of labor and all future references are han- 
dled with equal facility and without the 
necessity for individual correspondence 
and combing of letter files in order to 
obtain all pertinent data on the case in- 
volved. F _ 

The blanks for reporting original agree- 
ments bear anatomical diagrams on which 
the point of injury and its nature may be 
indicated and a form for affidavit of the 
attending physician or surgeon, 
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John L. Mee Now with 
C. W. Sparks & Co., Ine. 


FIDELITY - SURETY MANAGER 





Well Known in Surety Production Ranks 
For Many Years; One Time National 
Surety Sup’t of Agents 

John L. Mee, well known surety fig- 
ure along William Street who has been 
identified with the production end of the 
business for many years, this week as- 
sumed charge of the newly formed fidel- 





JOHN L. MEE 


ity and surety department of C. W. 
Sparks & Co., Inc., 90 Maiden Lane, New 
York, which agency represents the 
American Bonding Co. as principal office 
in New York below Fourteenth Street. 

For the past few years Mr. Mee has 
been on the production staff of R. C. 
Rathbone & Co., New York insurance 
brokers, where his record has been note- 
worthy. Before that he was in home of- 
fice executive capacities, his most impor- 
tant connection being with the National 
Surety Co. as vice-president and super- 
intendent of agencies. He also served the 
Hartford Steam Boiler and Royal Indem- 
nity. While in charge of the National’s 
field force Mr. Mee saw it grow from 
5,000 to nearly 12,000 agents. 

Mr. Mee’s entry into insurance was 
with a Sayre, Pa., local agency about 
twenty-five years ago when he was 
twenty-one years old. Since that time 
he has had a well balanced training in 
both production and company ranks, 
thus giving him a mature viewpoint 
which will be very helpful in his new 
capacity. 





New Safety Device Eliminates 
Using of Wrong Pedal by Driver 


A notable new device for promoting 
road safety has been introduced in Lon- 
don, which is meeting with favor. It will 
infallibly eliminate all those accidents 
due to pressing the wrong pedal in an 
emergency. The driver cannot do that 
with a car so fitted because there is only 
one pedal to press, and that puts on the 
brakes 

The A. S. Control pedal, as the device 
is called, is primarily the brake pedal 
acting in the normal manner under 
straight up-and-down pressure. By rock- 
ing the pedal over to the right, best done 
by moving the knee outwards, the throt- 
tle is opened. The two functions, how- 
ever, are so linked that even with the 
throttle fully opened it automatically 
closes the moment you press the pedal 
down for braking. 

The chief advantages of this device 
are: no loss of time in moving the foot 
from one pedal to another in emergency, 
impossibility of accelerating when trying 
to brake, and greater driying comfort. 
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The Hartford Accident has gotten out 
a new World-Wide Complete Golfer’s 
policy which what is termed 
“large loss” protection that is as important 
to a golfer as is damage suit insurance 
to car owners and property owners. Its 
features are: 

Liability insurance which provides for 
the investigation and defense of suits and 
covers the policyholder’s legal liability for 
bodily injuries to one person up to $10,000 
and to two or more persons up to $25,000. 

Property damage insurance covering 
the liability of the policyholder _on_ac- 
count of damage to the property of others 
up to $1,000. Accident insurance paying 
$10,000 for loss of life, $10,000 for loss 
of sight of both eyes, and $5,000 for loss 
of sight of one eye. 

Under the equipment and _ property 
damage insurance section the parapher- 
nalia, golfing equipment and clothing used 
in connection with golf are _ covered 
against loss occasioned by fire, lightning, 
cyclone, tornado, navigation and transpor- 
tation, theft, robbery and pilferage except 
while the equipment is in storage or in 


provides 


Hartford A. & I. New Golfer’s Policy 


the residence of the policyholder, but in- 
cluding theft of golfing equipment and 
golf clothing from an automobile except 
while the car is in any building where it 
is ordinarily garaged. This $200 insur- 
ance is provided on the street clothing of 
the policyholder while it is in a locker 
on any regular golf course while the as- 
sured is playing a game of golf. 

Theft, robbery and pilferage losses are 
covered when the loss exceeds $10. 

Breakage of clubs—golf clubs are cov- 
ered against loss by breakage while they 
are being used by the policyholder in a 
game of golf. 

Automatic reinstatement—complete pro- 
tection is provided under this section of 
ihe policy during the period it is in force 
regardless of the payment of any loss 
thereunder. The premium is $10 for one 
year, $25 for three years. 





REVOKES LICENSES 
Superintendent George S. Van Schaick 
has revoked the licenses of Light & 
Abrahams, Inc., 164 Hillside Avenue, 
Jamaica, N. Y.; and of Israel Rose, 1579 
Sterling Place, Brooklyn. 








SELLING 


LE INSURANCE 


This is touring time . . . . which is selling time for Automobile 


insurance. 


The wise man will have the Ace Card of Maryland automobile 
protection ready to play anywhere, at any time, in case of an 


accident. 


Every holder of a Maryland automobile insurance policy gets a 
Maryland Automobile Service Card. It is an introduction to 
Maryland’s “10,000 agents everywhere”. . . the one thing most 
helpful in the confusion and excitement of the moment. At in- 
stant command are a Maryland.agent and claim man anxious to 
protect the insured’s interests; who know what to do and what 
to say . . . authorized to post bond if authorities insist on hold- 


ing person or machine. 


In short, here is all the trained backing of a great company whose 
satisfying performance over 36 years is measured by more than 


$282,000,000 paid in claims. Sell Maryland Protection. 

















SILLIMAN EVANS - President « 





F.HIGHLANDS BURNS- Chairman of the Board 
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Hospitalization Plan 
Approved in New York 


HAS INSURANCE FEATURES 





Sponsored by United Hospital Fund a, 
Group Project for Small Earners; 
State Welfare Dep’t Endorses It 





A definite indication of the hospitaliza. 
tion trend, endorsement of which was q 
feature of the recent convention of the 
Health & Accident Underwriters’ Cop. 
ference, came a few weeks ago when the 
New York state department of social 
welfare approved an application by the 
United Hospital Fund to establish a non- 
profit organization, known as the Aggo- 
ciated Hospital Service of New York, A 
plan of group hospitalization for earners 
of wages and small salaries will be ad- 
ministered by this corporation. It will 
be financed in part by the United Hos- 
pital Fund which will seek $25,000 with 
which to promote the service for the 
first six months. Thereafter, it was said, 
the payments by beneficiaries under an 
insurance scheme will suffice to pay for 
the service. 

The establishment of the group service, 
Homer Wickenden, general director of 
the fund, said, will be the result of the 
signing of the O’Brien-Garnjost bill by 
Governor Herbert H. Lehman on May 
16. Under the insurance law, as amend- 
ed, the proposed Associated Hospital 
Service of New York will be controlled 
by eleven directors, elected annually 
from a membership including the presi- 
dents of the Hospital Conference of the 
City of New York, the Brooklyn Hospi- 
tal Council, the five county medical so- 
cieties in the city, the Medical Society 
of the State of New York and the trus- 
tees of the United Hospital Fund. 

$10 A Year Subscription 

The corporation will solicit annual sub- 
scriptions among employed groups, ar- 
ranging with employers and employes 
for pay roll deductions. The cost to sub- 
scribers will be 90 cents a month, or $10 
a year. These subscriptions will apply 
to employed persons only, and not to 
their dependents, but dependents may be 
included later as the plan is developed. 

‘A subscription will entitle the sub- 
scriber to three weeks of “semi-private” 
hospital care during the contract year, 
after a ten-day waiting period immedi- 
ately after the signing of the contract, 
except in cases of accident, when the 
waiting time would not apply. 

The patient will be subject to the reg- 
ular rules of the hospital entered, and 
make his or her own arrangements with 
a physician as to the fees for medical 
service. 





FORGED DRAFTS IN MICHIGAN 
Michigan merchants are being warned 
by their chambers of commerce and credit 
bureaus regarding forged insurance com- 
pany drafts, which have been presented 
in several Michigan cities. The drafts 
are in the name of the Grand Rapids 
office of the Indemnity Insurance Co. 0 
North America and are drawn on the 
defunct Grand Rapids National Bank, 
ostensibly in payment of compensation 
insurance. Each of the drafts so far 
brought to light has been for $19.50. 


HEALTH LOSSES ARE LOW | 

Return of a certain amount of bus- 
ness prosperity is the reason for the 
lowest health insurance loss ratio m 
years, according to W. A. Howland of 
the General Accident, who explains the 
situation thus: “More men have gone 
back to work and they don’t want 10 
stay away. They are so happy to Dé 
back at work that they are taking no 
chances of losing their new jobs.’ 


TWO PROMOTIONS MADE ; 
The Central Manufacturers’ Mutual 0 
Van Wert, Ohio, has promoted D 
Stettler, its superintendent of claims to 
be an assistant secretary and George © 
Berchers, chief accountant, to the ol- 
fice of assistant treasurer. Both = 
have been with the Central for abou 
ten years. 
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Kentucky Accident Co. 
Getting Under Way 


STAFF APPOINTMENTS 





TWO 


Independence Insurance Co. Headed by 
W. P. Tate; Tabb, V.-P., and Martin, 


Newspaper Man, Secretary-Treasurer 





Wm. P. Tate, president of the newly 
organized Independence Insurance Co. of 
Louisville, who was former actuary of 
the Kentucky insurance department, has 
appointed Cary Tabb, Louisville attorney, 
as vice-president. M. George Martin, who 
has been with the insurance department 


of the Louisville Courier Journal and 
Louisville Times, has been named secre- 
tary-treasurer. 

The Independence has started off with 
$100,000 capital and its setup as to com- 
pany format and legality has been ap- 
proved by the state. Its incorporators 
include Judge Arthur Peter, Louisville, 
attorney ; Cary Tabb, William H. Crutch- 
er, Jr. Emanuel Levi and Howard W. 
Stodghill, of the Louisville Times and 
Louisville Courier Journal; K. Browder, 
Joseph Levi, Jr, M. G. Martin, 
M. P. Miller, William L. Stodg- 
hill, A. Stodghiil, D. Levi and S. Hill. 
The company will write life, health and 
accident insurance. Due to its Louisville 
Courier Journal and Louisville Times 
tieup it would not be surprising if some 
form of newspaper accident insurance to 
boost their circulations were written. 

President Tate stands in high favor in 
Kentucky, the following attesting to his 
ability, written by Henry Ward, Padu- 
cah, Ky., representative in the 1932-33 
regular legislative session and author of 
the column “Seen While Roaming,” a 
daily feature of the Paducah Sun-Demo- 
crat. 

“Insurance men in Kentucky are ap- 
proving the selection of W. P. Tate as 
president of the new Independence In- 
surance Co. Tate has been actuary in 
the Kentucky Insurance Department for 
ten years. He is recognized as one of 
the outstanding men in this line of work. 
He has served as a member of the com- 
mittee on blanks for the National Con- 
vention of Insurance Commissioners, 
acted as temporary secretary of that 
body, and held numerous other positions 
of honor.” 


Van Shaick Plan 


(Continued from Page 32) 

into the business of permanently servicing mort- 
gages itself. It is preferable to shift such busi- 
hess operations to a separate management as 
soon as it can be done, and particularly when 
the old company is placed in liquidation. It is 
important, however, that such management re- 
main under the immediate control of the De- 
partment so that its operations at all times may 
be guided in the proper channels. * * * 

“All of the whole mortgages which are now 

being serviced under the direction of the Insur- 
ance Department will be turned over to separate 
Servicing companies where this has not already 
been done. These new corporations will not be 
affected by the liquidation of the old com- 
panies. They are intended to be permanent 
organizations, solvent beyond question, capable 
of servicing whole mortgages and certificated 
mortgages in a satisfactory business-like manner 
at a fair charge. Ultimately they will be sold 
at a fair price for the benefit of claimants. 
“As to certificated mortgages the new servic- 
ing units for the time being are designated by 
the Superintendent of Insurance as his servicing 
agent under the Schackno Law. This is being 
done at cost. It is unlikely, however, that this 
Servicing will be done permanently by any agency 
at cost. This general subject, of course, is now 
before the Legislature by virtue of your special 
Message on the subject. * * *” 


The Superintendent’s report throws out 
the Suggestion that some plan for the 
Mutualization of the old companies may 
be worked out eventually, although it em- 
thasizes that “the order of liquidation of 
= old company by no means terminates 
the rehabilitation program on behalf of 
Claimants of that company.” 











































































"CONSULT YOUR AGENT OR BROKER AS 
YOU WOULD YOUR DOCTOR OR LAWYER’ 


IN a case of human life or death would you call in a “part- 
time” doctor? 


In a case of business life or death would you call in a “side- 
line” lawyer? 


The insurance business is a vocation which demands the 
full time and attention of those who are Sincere in their 
endeavor to serve the public. It has become as exacting in 
its standards as medicine and law. The layman expects 
and should receive sound counsel on protection as he does 
on health and justice. 


The U.S. F. & G. places its agent on the level of the pro- 
fessional man and helps to maintain him there. 


UNITED STATES FIDELITY AND GUARANTY CO. FIDELITY AND GUARANTY FIRE CORP, 
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Recent Court Decisions 
Compiled by John Simpson 








Author, “The Law Relating to Automobile Insurance” 


Policy Limitations Held Invalid 
In Auto Liability Case 

Section 109 of the New York Insur- 
ance Law, which provides that automo- 
bile liability insurance policies shall in- 
sure the owner against liability to a per- 
son injured as a result of the negligence 
of any person operating the automobile 
with the permission of the owner, makes 
invalid a clause in a policy limiting lia- 
bility to accidents when the owner 1s 
riding in the car. Furthermore, under 
another provision of Section 109 the pol- 
icy is deemed to cover liability to a third 
person despite the limiting provision, ac- 
cording to the Court of Appeals of the 
State of New York. 

George M. Bakker was injured through 
the negligence of the driver of a car be- 
ionging to and used with the permission 
of James D. Ryan and recovered judg- 
ment against Ryan for $30,000. Ryan 
was insolvent and the executions having 
been returned unsatisfied action was 
brought under Section 109 of the Insur- 
ance Law against the Aetna Life, insurer 
of the car. The Court of Appeals gave 
judgment for Bakker on the following 
reasoning: 

Section 109 provides that automobile 
liability insurance policies shall insure the 
owner against liability to anyone injured 
by the negligence of any person operat- 
ing the automobile with the owner’s per- 
mission. It further provides that: “A 
policy issued in violation of this section 
shall nevertheless be held valid, but be 
deemed to include the provisions re- 
quired by this section.” 

The policy in this case limited the cov- 
erage to cases where the owner himself 
is driving or is present in the car with 
the person driving. 

“The policy,” the court said, “attempts 
to nullify the ‘additional interest’ clause 
as above quoted. When the owner takes 
out a liability policy, no matter how lim- 
ited as to coverage, the provisions of 
Section 109 are a part of the contract.” 

Judges Lehman and Crouch concurred 
with Chief Justice Pound in the deci- 
sion. Judge Crane concurred in a sepa- 
rate opinion, while Judge O’Brien dis- 


sented in an opinion in which Judge 
Hubbs concurred. 

Referring to the opinion of Judge 
O’Brien, Chief Justice Pound said: “I 


agree with Judge O’Brien that owners 
of private motor vehicles are free to re- 
main uninsured, and that the contract 
of insurance may restrict its coverage as 
to time and place and use and as to 
injuries covered. However, the owner 
did not go uninsured. A liability policy 
was issued and delivered, not limited as 
above indicated, but limited as to lia- 
bility.” 
x * ” 


Laws Where Accident Occurred 
Govern Policy 


Laws of the state in which an accident 
occurred rather than of the state from 
which an automobile comes will govern 
so far as liability on a policy is con- 
cerned, according to the Supreme Court 
of Westchester County, 268 N.Y.S. 275, 
and the Appellate Division has affirmed 
the decision. 

Rodney Faison and John Faison, Jr., 
two boys from Connecticut, were driving 
in New York State when the accident 
occurred and Frank Weiss recovered 
judgment against them for negligence. 








United States Fidelity & Guaranty Co. 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 








John Faison’s car was insured with the 
Preferred Accident of New York. Rod- 
ney was driving, with the consent of the 
owner. 

In Connecticut no person under 16 
may drive a car. In New York the law 
is 18. The driver was 17. The policy 
provided that the insured was not cov- 
ered “while (the automobile is) being 
driven or manipulated by any person in 
violation of law as to age or under the 
age of 16 in any event.” 

Weiss sued the Preferred Accident on 
the policy but the Supreme Court held 
that although the accident would have 
been covered in Connecticut, since it oc- 
curred in New York where the legal 
age is 18 and the driver was 17 the policy 
did not cover. 

* * 


Insolvency Does Not Destroy 
Settlement Already Made 
The insolvency of a liability insurance 
company after a claim has been settled 
and the stoppage of payment on the 
claim check because of the insolvency 


does not give the claimant any right 
against the insured. The case is con- 
sidered settled, according to the New 


York Appellate Division in Countryman 
v. Breen, 271 N.Y.S. 744, reversing 147 
Misc. 246, 263 N.Y.S. 603. 

The policy contained the usual provi- 
sion that the insured shall not settle 
any claim except at his own cost, which 
the court held gave the insurance com- 
pany absolute authority to settle claims 
against the insured. 

G. J. Countryman and his wife sued 
3reen for injuries in an automobile col- 
lision. A settlement was made in open 
court by Countryman’s attorney and one 
of the attorneys furnished to Breen by 
the insurance company. The company 
gave the Countrymans a check for $3,- 
500 in full settlement. A week later, 
before the check could be cashed, the 
insurance company was adjudicated in- 
solvent and payment of the check was 
stopped. 

Later judgments were entered against 
Breen as of the date of the settlement. 
Breen had not been consulted as to the 
settlement and did not participate in its 
making. The Appellate Division holds 
that the Countrymans were without rem- 
edy against Breen and the judgments 
were reversed. 

The court distinguished Lee v. Rudd, 
120 Misc. 407, 198 N.Y.S. 628, where the 
defendant participated personally in the 


settlement. 
* * * 


Ordinary Work Not Accident 
The Louisiana Supreme Court held in 
an action against the Provident Life & 
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Accident by Corduke Parker, a shop 
foreman, on an accident policy, for a 
hernia resulting from pulling the lever or 
handle of a jackscrew, that the plaintiff 
was not injured by “accidental means” 
within the policy. 

The court said that the plaintiff vol- 
untarily did in a natural way that which 
he intended to do; nothing unforeseen 
or unexpected happened except the re- 
sult—the injury. There was no slip of 
the feet or hands, no break or loosening 
of the machinery to cause a sudden jerk 
or jar, and nothing to increase the load 
which he expected to lift. 

* * * 


Cremation Before Discovery of 
Policy Doesn’t Bar Action 
M. H. Schachner’s widow and execu- 
trix sued the Ocean Accident & Guar- 
antee on an accident policy to her hus- 


band who died from the alleged sole 
cause of asphyxiation by accidentally 
breathing poisonous illuminating gas 


while taking a bath. 

One of the defenses was that before 
the company knew of insured’s death 
his body had been cremated, so that the 
company had no opportunity to make 
an autopsy, as provided for in the policy. 

Plaintiff replied that she did not learn 
of the existence of the policy until after 
the cremation, and that she then, within 
a reasonable time, gave notice to the 
company of the death. 

It appeared that three days after the 
death and after the funeral service the 
body was cremated. Two days after- 
wards insured’s safe deposit box was 
opened and the policy discovered. Three 
days after that plaintiff gave notice to 
the company of the death. Insured’s 
will directed his body to be cremated. 

Affirming judgment for plaintiff in the 
Federal District Court for Northern IIli- 
nois, the Seventh Circuit Court of Ap- 
peals held that under the peculiar cir- 
cumstances of the case, cremation of the 
body before opportunity to the insurance 
company to request an autopsy did not 
of itself bar recovery on the policy. 
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Going to Work Not Compensated 

A collector killed in an automobile ac- 
cident while riding, under orders, to his 
employer’s office at an earlier hour than 
usual to receive orders for the day's 
work and incidentally to pay over his 
collections, was held not actively engaged 
in his employer’s business under the 
Massachusetts Compensation Act, which 
does not extend to employes going to 
and coming from their work, or where, 
as here, they do not have work assigned 
to be performed elsewhere until instruct- 
ed at the office. Chernick’s case, Massa- 
chusetts Supreme Court, 189 N.E. 0 
Employers Liability Ins. Corp., insurer, 

» » * 


Returning from Lunch on Premises 
The Illinois Supreme Court, Mt. Olive 
& Staunton Coal Co. v. Industrial Com- 
mission, 189 N.E. 296, holds that a coal 
company’s employe’s injuries sustained 
while crossing between cars of a train 
which had stopped while, in response to 
a whistle call, he was returning from 
lunch in a shed provided by his employer 
for the purpose, this being the accus- 
tomed way, arose out of and in course 
a his employment and were compens- 
able. 


1933 COMPENSATION REPORT 


All Classes of N. Y. Companies Pro- 
duced $114,443,015 in Premiums; Loss 
Ratio Was 72% 

Superintendent of Insurance George S. 
Van Schaick has sent out his report on 
the 1933 country-wide workmen’s com- 
pensation business of all classes of New 
York companies, pointing to a total of 
$114,443,015 in premiums earned on this 
iine and losses incurred of $82,414,304, 
making a loss ratio of 72%. Expenses 
incurred by all carriers were $47,587,976 
and the expense ratio was 41.6%. The 
underwriting loss was 13.6%. 

Nonparticipating companies had earned 
premiums of $83,921,225; incurred losses 
of $61,560,475; loss ratio of 73.3%; m- 
curred expenses of $39,578,917; expense 
ratio of 47.2% and an underwriting loss 
of 20.5%. 

The participating companies reported 
earned premiums of $30,521,790; losses 
incurred of $20,853,829; loss ratio 0 
68.3%, incurred expenses of $8,009,059; 
expense ratio of 26.2% and an under- 
writing profit of 5.4%. , 

Ail companies entered in New York 
on December 31, 1933, reported that since 
the inception of the workmen’s compet 
sation act in the state on July 1, 1914, 
they had earned premiums of $774,303 
311; losses incurred of $505,774,390 and @ 
loss ratio of 65.3%. F 

The non-participating companies ft 
ported earned premiums of $530,939,90; 
losses incurred of $350,363,116 and a loss 
ratio of 66%. The participating compe 
nies reported earned premiums of $8. 
423,305; losses incurred of $155,411,27 
and a loss ratio of 63.8%. 


DEFER DIVIDEND ACTION 
The New Amsterdam Casualty has c 
ferred dividend action until October ll; 
1934, when the regular meeting will f 
held. On February 1, 1934, a dividen 
of 40 cents a share was paid. 
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